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It won’t be a cold war if the hot- 
heads break loose. 
> - . 
Dealer doings in smarter public 
relations are on the uptrend. 
> 7 > 


Wallace continues to do eggsactly 
what the Commie press recom- 


mends. 
* as + 


One in Ten 

As of April, more than one out 
of every 10 employed persons was 
on a U. S., state or local govern- 
mental payroll, says the Census 


Bureau. 
* os * 


Diversion Move Fails 


Minnesota’s State Constitutional 
commission has rejected a _ pro- 
posed state constitutional amend- 
ment to abolish the present system 
of dedicated specific state tax 
funds to highway and other special 
purposes. As a result, the proposal 
will not be recommended by the 
commission to the 1949 Minnesota 
legislature. 


+ * * 


United for Scrap 


Approximately 200 trade associa- 
tion executives have pledged unan- 
imous support of the nationwide 
industrial iron and steel scrap 
drive being conducted by the De- 
“partment of Commerce, according 
to the Office of Industry Coopera- 
tion. 


A scrap drive committee is to be 
appointed by Secretary of Com- 
merce Sawyer. 

os * * 


Farm Income Drops 


The annual rate of personal in- 
come dropped almost a billion in 
July as compared with June, ac- 
cording to the Office of Business 
Economics. The rate was at $211.5 
billion. 


Most of the decline, it was said, 
resulted from lower farm income, 
as the volume of farm marketing 
rose less than seasonally. Wage 
and salary disbursements contin- 
ued to rise, although the increase 
was considerably dampened by 
widespread vacation-taking. For 
the seven-month period, the rate 
was $208.6 billion, compared with 
$190.7 billion for the first seven 
months of 1947 and the full-year 
total of $195.2 billion. 


Without Boost 


line, which Kaiser-Frazer Corp. 
says incorporates over 100 improve- 
ments in styling and mechanics, 
| goes on display today (Sept. 20) in 
K-F showrooms across the country. 
Details of the new Kaiser Special 
and Deluxe four-door sedans were 
announced publicly Sunday. Yet to 
be unveiled are “softtop” and “hard- 
top” convertibles in the Kaiser line, 
as well as the 1949 Frazer series. 
A K-F spokesman said the new 
Kaisers_age the first 49 models to 
be brought out without an in- 
crease in prices. Factory list price 
on the Kaiser Special sedan is 
$2,091, the same as on the old 
Kaiser Standard. The new Kaiser 
Deluxe sedan lists at $2,248, com- 
pared to $2,301 for the discon- 
tinued Kaiser Custom model. 
K-F said the introduction marked 



















‘at the best prices available. Such 


Refined ’49 Kaisers U nveiled 


ILLOW RUN.—The 1949 Kaiser | “the first extensive model change 
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DETROIT, 


Used-Car Prices _ 
Off $200-500 
As Reg. W Starts 


Dealers Cut Stocks 
In Preparation; 
Less Alarm Noted 


By Jim White 
Associate Editor 
SED-CAR PRICES have been 
hammered down $200 to $500 by 
the reimposition of Regulation W, 
a survey of new and used-car deal- 
ers by Automotive News showed 
last week. 
Forced reduction of used-car 
inventories during the past six 
| 





H. H. Curtice W. F. Hufstader 


weeks caused a continual peg- 
ging down of wholesale offer- 
ings as dealers sought to unload 
stocks in anticipation of a re- 
duced market. 

Current purchases are being 
made at greatly reduced levels, it 
was pointed out. 

New-car dealers, on the other 
hand, report only a few scattered 
instances of customers cancelling 
new-car orders as the result of 
curbs on down-payments. Instead, 
many now express the opinion that 
the controls may bring about a 
stabilizing influence in the market 

* * * 





By William Ullman 


Washington Correspondent 


ASHINGTON. — Robert W. 


the past 16 years a member of the 
Teo MEET anticipated market 

changes, many used-car dealers 
were forced to unload inventories 


the American 
Bankers Assn., 
last week was ap- 
director 
National Automo- 
bile Dealers Assn. 

Kneebone has 
been under con- 


Week’s Auto Quote 

LANSING. — Asked last week 
when he thought the buyer’s 
market in cars would come, D. 
E. Ralston, general sales man- 
ager of Oldsmobile, replied: 
“Anybody who isn’t ready to sell 
cars by the 1950 models is in 
for trouble.” 


executive com- 





R. W. Kneebone 


time. 
Washington for a final discussion 
of the details of the job last Mon- 
day. His appointment was an- 
nounced on Wednesday by NADA 
President Ben Wright. 

He started his new duties Sept. 
16. 

The new NADA managing direc 
tor is a native of Michigan. He is 

a. graduate of the University of 
Michigan, from which he holds the 
degrees of Bachelor of Arts and 
Master of Science in Municipal 
Administration. 

The latter degree, it is under- 
stood, was the first of its kind 
awarded in the world. Thus 
trained for community service, 
he has held executive positions 
in the Community Chest field, 
and in the organizing and direct- 
ing of financial campaigns whose 
funds were used for community- 

in an American. automobile de-| Wide Purposes. 
signed since the war.” However,| During a considerable portion of 


the new Kaiser line displayed no|the period he was with the Ameri- 
(Continued on Page 45, Col. 1) |can Bankers Assn. he was deputy 





selling glutted normal wholesgle 
markets and forced prices down. 
Those who retained heavy inven-’ 
tories are gambling that the mar- 
ket will bounce back shortly fol- 
lowing the control date (Sept. 20). 
Both new and used-car dealers 
appear less concerned about the 
return of Regulation W than they 
were previously, last week’s sur- 
vey indicated. ’ 
Established dealers have taken 
the controls in stride and have 
corrected inventories wherever nec- 
essary. As a_ result, very little 
(Continued on Page 8, €ol. 1) 








in Prices 








THE 1949 KAISER DELUXE SEDAN—More than $10,000,000 was spent in making refinements 


in the mechanics and appearance of the new Kaiser-Frazer line, according to Edgar F. 
Kaiser, K-F generat manager. He says thaf‘although the same roof-to-road height has been 
maintained, a new low silhouette is presented asthe result of deeper fender skirts and bod 
side panels. A distinguishing feature of the Kaiser, Deluxe is a chrome —_ plate on eac 
fender which identifies the eclor of the car. A “gléss green" model is illustrated above. 
The engine of the Kaiser Deluxe now yields 112 horsepower. 
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Kneebone, of Evanston, IIL, for 
executive staff of 
‘public speaker. 


pointed managing 
of the 


sideration by the 


mittee of the 
NADA for some 
He was asked to come to 
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THIS WEEK—NET PAID ABC 


35,851 












Frank Wiles 


Wilson Streamlines GM; 
Curtice Given Key Post 
Kneebone Pilots NADA 


ABA Official Named Managing Director; 
Barnhart Stays as Assistant 


Hufstader Head 
Of Distribution 


Wiles Leads Buick, 
Picks Waller in Sales; 
Goad, Cronin Go Up 


ORE CHANGES in General 

Motors’ high command were 
imdicated last week in the wake 
of a major reshuffling which 
moved Buick’s Harlow H. Curtice 
into the corporation's key execu- 
tive vice-presidency. 


Curtice, 55, head of Buick for 
15 years, was given more power 
than any other executive vice- 
president in GM’s history and it 
was assumed that because of his 
age he was being groomed to 
take over GM’s top post when 
President C. E. Wilson retires. 
However, there were no indica- 
tions that Wilson, 58 and in good 
health, plans to retire in the 


RODUCTION of automotive ve-| foreseeable future. = 

hicles continued well below post-| The reorganization, it is under- 
war normal last week, as U. S. stood, was part of Wilson’s strategy 
plants built only 65,025 cars and|t© put younger, able men in key 
26,699 trucks—a total of 91,724 units, | Spots of GM while the older, ex- 
according to Automotve News esti- | Perienced men are still around to 
mates. provide counsel and fill the policy 


Truck production was credit- | P°Sitions. 
able, but 18,000 cars were missing 
from the week’s effort because at 
presstime Thursday a strike at 
Briggs Mfg. Co. was still on. 

his kept assembly lines of Pack- 

ard and Chrysler plants down for 
lack of bodies from Briggs, although 
last week’s production was up 19,000 
units from the previous holiday 
week. 

Revised tabulations show that 
U.S. plants during Labor Day week 
built 52,358 cars and 20,254 trucks 
for a total of 72,612 vehicles. 

” 7 * 


N AUTOMOTIVE circles last 
week, the strike of the plant 
guards at Briggs was being called 
the “labor boner” of the year. In- 
formed observers declared that the 
Briggs tieup, if it ended soon, would 
(Continued on Page 44, Col, 3) 


New Kettering Engine Boosts 
Olds Horsepower to 135 


By Pete Wemhoff 


Editor, Automotive News 


LANSING. First step toward a 





manager in charge of the organ- 
ization’s Chicago office. 
” + * 
N GENERAL, the new NADA 
official has had wide experience 
in association work, has traveled 
extensively and is said to be a good 
At one time he 
was a member of the sales staff of 
the Curtis Publishing Co. 
The NADA office to which he 
just has been appointed was cre- 
(See KNEEBONE, Page 44, Col. 5) 


Strike at Briggs 
Holds Production 
To 91,724 Units 


By Bernie Thomas 
Associate Editor 


* * oS 


ESIDES Curtice, other major 

changes last week were: 

W. F. Hufstader, 53, general 
sales manager of Buick for 15 
years, who becomes GM's vice- 
president in charge of distribution, 
succeeding W. G. Lewellen, who is 
resigning to enter private business. 

Ivan L. Wiles, 50, now Buick’s 
comptroller, who succeeds Curtice 
as Buick’s general manager. 

O. L. Waller, assistant general 
sales manager in charge of the 
West, who takes over Hufstad- 
er’s former job Nov. 1. 

L. C. Goad, 47, general manager 
of Fisher Body, who becomes the 
executive in charge of the Bady 
and Assembly divisions group, suc- 
ceeding Thomas P. Archer, who is 

(Continued on Page 6, Col. 1) 





sion ratio to 7.25 to 1, but news- 
men were assured that only al- 
terations of the cylinder head 
will be necessary to. attain the 
maximum ratio of 12.5 to 1 en- 
visioned by Charles F. Kettering, 
GM research genius. Ratio is 6.5 
to 1 in the 1948 Olds eight in-line 


goal of boosting gasoline mile- 
age 40 percent, Oldsmobile’s new 
“Kettering” V-8 engine was un- 
veiled here last week. Newsmen in- 
spected the division’s new $10,000,- 
000 engine plant, which is a model| engine. 
of “push-button” efficiency. The new engine will raise horse- 

Lack of higher octane gas will | power to 135 from the present 115. 
hold the new engine’s compres- (Continued on Page 41, Col. 1) 
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Messier incite Up Claseiitine Federation .. . 


Cut Down Expenses, Davis Warns Disilors 


ANFF, Alberta.—Dealers are on) 

dermining their own future 
business positions by tolerating ex- 
cessive operating 
expenses, it was 
warned last week 
by J. R. Davis, 
vice-president and 
director of Ford 
— and adver- 





larly those in the 
U. S., in an ad- 
dress before the annual convention 
of the Canadian Federation of Auto- 
mobile Dealer Assns. 


Pointing out that dealer operat- 


3. R. Davis 


control of expenses is main- 
tained.” 


“A comparison of monthly ex- 
penses by items,” he added, “will 
show that many expenses run two 
or three times the monthly average 
in 1941, with only salesmen’s sal- 
aries and commissions among the 
main items running less than the 
prewar monthly average. 

“Because of the very high cost of 
doing business, dealers are natu- 
rally apprehensive as to what their 
position may be if the used-car 
gross profit reverts to a loss, as 
was the case every year back to 
1934 before the war. Obviously, this 
problem must be overcome by bet- 
ter expense control rather than at- 


Eprror’s Notre: The Interna- 
tional Motor Show opened in 
Turin, Italy, last week, with 275 
exhibitors. Publisher George M. 
Slocum’s record of activities will 
be carried in future issues of 


tempting to build up profits now to| AUToMoTive News. Meanwhile, 
overcome future losses.” here is a report of his journey 
Rte to Hurope: 
. * * 


IERRE ORIGENT MESSIER of 

Montreal was named president 
of the federation, succeeding Harry 
J. Wilson of Calgary, Alta. 

More than 1,050 dealers and their 
wives from all parts of Canada, 
with several high officials in the 
automotive industry from the US., 
attended the gathering. 


Resolutions passed by the fed- 


AT SEA, Sept. 9, 1948—(Via air- 
mail)—Once you start traveling 
these days, no matter what your 
direction or destination, you'll 
swear the whole world is travel- 
ing, too! Even this big Holland- 
American “Nieuw Amsterdam,” 
third largest of the Trans-Atlantic 
ships, is well filled in first, cabin 
and tourist classes on an east- 
bound voyage in September when 
traffic is supposed to be headed 
back home from summer vacations 
abroad. 

Of course, aboard this ship are 
upwards of a hundred white, yel- 
low and black delegates to the 
United Nations meeting at Geneva 
this month. They do not appear 
to be taking the peace of the world 
too seriously, but maybe I am be- 
ing unkind, although I keep won- 
dering if (as I suspect) Uncle Sam 
is paying their first-class passages 
to assure us of a quorum when 
the meeting is called to order. 

These ships are keeping up all 
the old traditions of sea travel 
which one would hardly believe 
possible under present day condi- 
tions. The menu appears to be fully 
as elaborate as before the war. 
Steak and chops are included, even 
for breakfast. The fish, fruits and 
vegetables will compare in variety 


Fewer Bad Debts 


A special survey of retail credit 
during 1947, results of which were 
announced last week by the Fed- 
eral Reserve Board, reveal that the 
proportion of bad debts for auto- 
mobile dealers, unlike the other 
eight retail fields surveyed, was 
lower last year than in 1946. 






Crosley 
Lincoln 14,492—18 
Willys 13,598—19 
Total All Makes 
1,960,734 1,798,085 
For further details see page 
26, today’s issue. 





ST. LOUIS L-M PLANT—Aerial view of the new Lincoin-M ssembi t ° 
Loula, which will, be formally dedicated tomorrow Seed an te Gaaaen Peck dieasier 


new plant * M ind 0 er a 
mobiles last March it Is located on a Ware tract of eed 4 adjoining the Lincoln of 
Robertson, Mo. It has a capacity of 500 Lincoins and Saas ally 














NEW SHOWPLACE FOR AUTOS IN TURIN 
U. 8S. Still Talking While Italy Acts 


Auto}Show Opens in Italy 
With 275 Exhibitors 


with the best New York restau- 
rants. If food is as scarce in Eu- 
rope, as we have been led to be- 
lieve, I wonder how the stewards 
feel who see the terrific waste from 
the tables on a ship like this? 
They want our tourist dollars in 
these foreign countries, but to get 
them, they have to put up with 
more, I fear, than the average 
American would tolerate if the 
tables were turned. 

I have just been watching them 
bring a Buick and a Ford up from 
the hold for landing at our first 
port, Southampton, tomorrow 
morning. There are probably more 
to come, but both of these cars 
bear New York license plates and 
are undoubtedly passengers’ cars. 
Before leaving New York, I had 


lunch with Jerry Ryan, head of the 
(See GMB, Page 42, Col. 3) 


By Mac Gordon 
Associate Editor 

UTO DEALERS have not heard 

the last of the cry, “Organize 

the Unorganized!” 

A new drive to organize the thou- 
ds of unattached garage work- 
ers was projected by the Interna- 
tional Assn. of Machinists last week 
at the independent union’s annual 
convention in Grand Rapids, Mich. 
The IAM already claims a 650,000 
membership said to include nearly 
100,000 mechanics. 

It was learned that the UAW- 
CIO and the United Mine Work- 
ers plan to revive their dormant 
shop unionizing drives after the 
first of the year. 

UAW efforts to touch off a na- 
tional garage workers’ organizing 
drive came a cropper last year 
when a back-to-work movement 
broke a strike against 48 Detroit 
dealerships. The mine union of 
John L. Lewis has concentrated its 
garage drive in the Appalachian 
coal fields district. 

7 * * 
Hs IAM, a onetime subsidiary 
of the AFL, has organized 
dealer shops in various cities from 
co@st to coast. Harvey Brown, IAM 


Teleoptic Sold 


To Sparks Firm 

RA , Wis.—Sparks-Withing- 
ton Co. has purchased all the assets 
of Teleoptic Co., local manufacturer 
of automotive signalling equipment, 
it was announced last week. 

Harry G. Sparks, president of 
Sparks-Withington, said production 
would be stepped up on the Tele- 


optic line of directional signals, fog R 


lamps, back-up lights and other 
types of car and truck lamps. A 
Sparks-Withington plant in Jack- 
son, Mich., produces horns for mo- 
tor vehicles. 


Resume Shop Unionizing 


Other Groups Due to Follow IAM in Renewal 
Of Drives for Garage Workers 


Record Turnout Likely 
For Used-Car Parley 


tee; Arthur J. Morris, founder of 


the Morris Plan system; E 
Lawrence, vice-president the 
National Safety Council, a 


leading New York City oft 

The dealers will be welc ma 
the opening session by “© © 
Woods, NUCDA president, 
Charles Kreisler, president of & 
New York Used Car Dealere Ase 
An evening’s entertainment at 
New York night club will compicie 
Monday’s pi 

On Tu 


NEW YORK.—The schedule of 
events for the second annual con- 
vention of the National Used Car 
Dealers Assn. was announced last 
week by Max J. Bloom, convention 








day afternoon at the Waldorf- 
Astoria hotel. 

Convention guests will include 
Rep. Eugene J. Keogh, member of 
the House Small Business commit- 


morning a breakfast 
will be held for the press. Follow- 
ing the convention luncheon, an 
open forum session will be held 
in which problems confronting the 
trade will be discussed by various 
speakers. 

At 4:30 p.m. Tuesday the asso- 
ciation’s board of directors is 
scheduled to meet for the purpose 
of electing national and state offi- 
cers. The convention will officially 
close with a banquet and dance at 
8:15 p.m. Tuesday. 

Bill Williams of New York is 
chairman of the entertainment 
committee. More than 100 awards 
and prizes will be presented to 
dealers by a committee headed by 
Lynn Wertz of Detroit. Myron 
Cohen, humorist, will act as toast- 
master at the banquet. 


a7 
Buick Produces 
Its 5 Millionth; 

e . es ; 
2 Million in Use 

FLINT. — Buick last week pro- 

duced its 5,000,000th passenger car 
—a 1948 model Roadmaster sedan 
equipped with Dynafiow drive, 
Buick’s torque-converter transmis- 
sion. 

The production milestone was 
reached 45 years after David D. 
Buick, a pioneer Detroit plumber 
and inventor, built the first car— 
a two-cylinder, 21-horsepower ve- 
hicle weighing approx 


1,850 

Buick built 16 cars in 1903, its 
first year in business, and its 1,000,- 
000th vehicle 20 years later. Its sec- 
ond millionth car was produced in 
1927, its third in 1936 and its fourth 
in 1940. 

Nearly half of Buick’s 5,000,000 
cars have been produced under the 
leadership of Harlow H. Curtice, 
vice-president of General Motors 
and general manager of Buick since 
Oct. 23, 1933. Curtice drove the 
5,000,000th car off Buick’s Flint 
assembly line. 

Promotion of Curtice to execu- 
tive vice-president of General Mo- 
tors was announced last week. 
industry. 





4 Associations 
Form Service 


Promotion Co-op 


CHICAGO.—Formation of Auto- 
motive Service Industries, Inc., to 
handle an all-industry advertising, 
educational and sales promotion 
program resulted from a meeting 
of special committees and executive 
managers of the Automotive Engine 
Rebuilders Assn., Motor and Equip- 
ment Manufacturers Assn., Motor 
and Equipment Wholesalers Assn. 
and National Standard Parts Assn., 
held here. 

Chosen as chairman of the new 
organization was Charles C. Tap- 
scott, advertising manager of Mc- 
Quay-Norris Mfg. Co., St. Louis. 
William Myers of Myers Motor Sup- 
ply, Joplin, Mo., was elected as vice- 
chairman. 

Tapscott disclosed that the co- 
operative plan had been under dis- 
cussion for some time, adding that 
the name selected for the new or- 
ganization was the unanimous 
choice of the group, whose objective 
is to promote the best interests of 
wholesalers and manufacturers of 
parts, accessories, tools, equipment, 
chemicals, paints and supplies. 

This is the first time in the his- 
tory of the industry that “such a 
large-scale cooperative movement 
has taken so definite form within 
the automotive service field to pro- 
mote the interests of all types of 
automotive service business,” Tap- 
scott said. 


























president, estimated last week that 
there were more than 350,000 U.S. 
garage workers without union rep- 
resentation. 

In other labor developments last 
week, Michigan state m tors 
were continuing attempts to settle 
the Briggs Mfg. plant guards’ strike, 
which had forced assembly shut- 


downs at Packard and the Detroit operation in the U.S. Some 50,000 


Plants of Plymouth, Dodge and) of these are 18 years old or older. 
Chrysler division. sii iciaphsiieetiedenchaiecadinataanints 
A dispute was in progress 


Oil Supplies Low 
In Coast Strike 


PORTLAND, Ore.—Rationing of 
gasoline and oil supplies was being 
considered here last week as a 
strike of oil industry workers con- 
tinued. However, there was still 
hope that the strike would be set- 
tled before rationing becomes nec- 
essary. 


requires strikes to be approved in 
advance by a majority of workers 
in a bargaining unit. 
A 45-day strike of UAW workers 
at Durkee-Atwood Co., supplier con- 


cern in Minneapolis, was settled 
(Continued on Page 42, Col. 3) 





BUICK'S 5,000,000th Soa General Manager Harlow H. Curtice drives it—a 1948 
oadmaster sedan ow — - new Dynafiow transmission—off assembly line at 
Filnt in the y executives. The production milestone one reached 45 
years after vid 8 Buick Hes “the Pairs car in Detroit. Grow with Curtice in the photo- 
graph above are, left to right, C. A. Chayne, = engineer oF . sdale, assistant 
= engineer; o = Young, general manufacturi oan "ts, ader, general 

ee Brewer, director of ik les, Slivision’ comptroller, and 
suiioee general manuf 
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(The opinions 
Munn and are not necessarily those of Automotive News). 





| IS ALWAYS refreshing to get 

encouragement, as well as to re- 
ceive observations, on current sit- 
uations from many dealers in 

| America. Because I so firmly be- 

_ lieve that dealers, individually and 

_ unitedly, should attempt to avoid 
the current criticism on the part 

_ of the public due to high priced 

“nearly new used cars,” I am glad 

| to devote the balance of this col- 

' umn to dealer opinions. 

; Lawrence Mann, who is the pres- 
ident of the Standard Motor Car 
Co. (Dodge), Baton Rouge, La., is 
a respected dealer. He was presi- 
dent of the Louisiana state asso- 
ciation for several terms, and 
*NADA director for the state. He 
says: 

“With each issue of Automotive 
News I follow your column with 


a great deal of interest. In the | « 


Tenn. Dealers 

Open Sessions 

This Morning 
MEMPHIS. — Delegates from all 


yesterday for tlie ninth annual 
convention of the 
Tennessee Auto- 
motive Assn. Ses- 
sions will be pre- 
sided over by 
John Wellford, 
president of the 
association. 

The Memphis 
Used Car Dealers 
Assn. sponsored 
a reception for 
TAA members 
Sunday evening. 
Today (Sept. 20) a meeting of the 
board of directors is scheduled for 
the morning, followed by the elec- 
tion of officers for the ensuing 
year. A luncheon will follow. 

The main addresses of the day 
will be delivered by Elmer Wheeler, 
Dallas, Tex., on the subject, “Don’t 
Sell the Steak—Sell the Sizzle,” and 
a discussion of dealer problems by 
Forrest Cate. A cocktail party and 
dinner, sponsored by the Memphis 
Auto Dealers Assn., will follow the 
sessions. 

Tomorrow, Tuesday, Milton Ray- 
nor, general counsel for the Na- 
tional Used Car Dealers Assn., will 
speak on “United Front for Indi- 
vidual Security.” He will be fol- 
lowed by E. C. Quinn, sales man- 
ager of Dodge division, on “The 
Future of Automobile Production.” 
Dr. George S. Benson, president of 
Harding College, Searcy, Ark., will 
speak on the subject, “Automobiles 
in American Progress.” 

A golf tournament and cocktail 
party will conclude the Tuesday 
afternoon session. The annual ban- 
quet will be held that evening and 
will feature U. S. Rep. Clifford 
Davis, of Tennessee, as guest 
speaker. His subject will be “Where 
Do We Go From Here?” 


DesRoches Leaves Wife 


$138,349 Estate 

OTTAWA, Ont. — An estate of 
$138,349 was left to his widow by 
the late Levis DesRoches, president 
of DesRoches Motor Sales, Ltd., 
who was killed when his yacht 
blew up at Lake Dechenes, June 10. 
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Approved Guides Listed .. . 


New Credit Curbs Eyed 
For Effect on Market 


By John 0. Munn 


expressed herein are those of Columnist 


issue of Aug. 16 I thoroughly 
agree with your friend relative 
to the sale of 1946, 1947 and 1948 
models at prices higher than the 
prevailing new car or truck de- 
livered prices. We see eye to eye 
with this dealer, and I cannot 
understand how new-car fran- 
chise dealers can consider sell- 
ing used cars at prices higher 
than new units, ethical or legi- 
timate. 

“I recently made a review of our 
used car operation, and I find that 
on 255 used cars traded over a 
nine-month period our gross was 
$171 per unit average. Our net was 
$70 per unit average. 


Says Factories Could 
Curb Practice 


UR DEALERSHIP will be 30 
years old in June of next year, 
so during that period we have had 
many years in which we might re- 
view operations in good years and 
bad years. When I recall that we 
were happy to take an average loss 
of $50 per unit in many average 
years, I feel very happy to take an 
average of $70 net profit per unit 
ay. 

“We are not successful in buy- 
ing = cars simply because we 


ff 
; 
iets 


“It is my impression that all 
factories require operating state- 
ments from their dealers, and sure- 
ly if the factories wanted to they 
could curb this practice by analyz- 
ing dealers’ operating statements. 
It is my hope that you will con- 
tinue hammering home the safe 
fundamentals you have been 
preaching. I have no objection to 
any dealer following any course 
he desires, so long as it does not 
reflect on his fellow dealers; but 
I do resent being put into a class 
with the gyp operators. Keep up 
the good work!” 


* - * 
Cites ‘Spot? Market, 
‘Futures’ Market 


He IS an interesting observa- 

tion from a dealer of standing 
from the Mountain states, who 
prefers not to be quoted: 

“The ideas expressed in your col- 
umn in the Aug. 16 issue were 
ours until a few months ago. Our 
new point of view, or defense if 
defense is necessary, is that there 
are two distinct markets for auto- 
mobiles, a ‘spot’ market and a ‘fu- 
tures’ market. We make no attempt 
to reconcile the two markets, any- 
more than a broker on the Chicago 
Board of Trade would try to recon- 
cile or to equalize the ‘spot’ price 
of wheat with a ‘future’ price. 

“We cannot now take firm fu- 
ture orders for new cars because 
of the uncertainties of both 
time-of-delivery and _  price-at 
that-time. We do know that the 
customer, who had the foresight 
or faith in our advice two and 
a half years ago to place his 
order with us, is about now in 
position to purchase a new car 
on a very favorable basis com- 

with the current ‘spot’ 
price. We are also in position to 
invite comparison between our 
‘spot’ prices on used cars and 
the prices of other dealers for 
similar merchandise. 

“This philosophy seems reason- 
able to us and appears to be ac- 
cepted pretty well by our custom- 
ers.” 

I would welcome statements from 
dealers regarding their policies on 
high priced, “nearly new used 
cars.” I am sure many dealers have 
contributions on this subject that 
will aid the trade in getting off 
the present hot spot. 


AUTOMOTIVE NEWS WANT ADS have 


you have or have what you want! See the 
back pages of this issue. 





Milwaukee Assn. Doubts 


7-Million Order Backlog 


MILWAUKEE.—NADA’s esti- 
mate of a 7,000,000 backlog of 
new-car orders has been chal- 
lenged by the Milwaukee County 
Automobile Dealers Assn. 

The Milwaukee association, in 
its bulletin to members, said the 
NADA figure had “little signifi- 
cance in indicating the potential 
of the present seller’s market.” 
The bulletin cited the recent 
survey by the Federal Reserve 
Board showing that family men 
with less than a $5,000 yearly in- 
come were being forced out of 
the new-car market. 


3-Yr. Car Wait 
Charged in Suit 


AKRON, O.—Bette Mae Butler 
of Cuyahoga Falls filed suit here 
to force Universal Motor, Inc., to 
sell her a car which she said she 
ordered Nov. 7, 1945. 

The action charged discrimina- 
tion by Universal Motors in ignor- 
ing the plaintiff's order by deliver- 
ing cars to others and asked the 
court to require the company to 
make immediate delivery and also 
to fix the price of the automobile. 





New Parley Arranged 


On Fila. Title Law 

MIAMI, Fla.—The Miami Auto- 
mobile Dealers Assn. reports it was 
forced to postpone a_ scheduled 
meeting to consider the new title 
registration law and regulations be- 
cause of last-minute changes made 
in the forms by State Motor Vehicle 
Comissioner H. B. Kirkman. 





WASHINGTON. — The govern- 


ment’s test of an economy free of 


credit controls ends today (Sept. 


20) when the new Regulation W 


goes into effect. 


Federal Reserve Board authority 


to regulate time-sales transactions 


was terminated last November for 


the first time since the war, but 
was reinstated by the special ses- 
sion of Congress this past summer. 


time will answer are the impact 
on new-car demand and the ef- 
fects on used-car prices. 

The new Regulation W requires 
payments of one-third down on all 
financed new and used-car deals. 
The balance must be paid out in 
18 months if it exceeds $1,000 and 
in 15 months if it is less. 

The FRB announced last week 
that the credit value of any car is 
based on the lower of either the 
cash price or the average retail 
value specified in approved guide- 
books. 

The board said it has now de- 
termined which appraisal guides 
are to be designated at present for 
the purposes of this rule. Detailed 
information as to which of these 
publications have been designated 
for any particular territory may be 
obtained from any Federal Reserve 
bank or branch. 

A dealer is not required to use 
any particular automobile appraisal 
guide but, for purposes of comply- 





Dealers Urged 


to ‘Setile 


Problems Within Family’ 


By Guy Langley 


Staff Correspondent 


NEW CASTLE, N. H.—(UTPS)— 
New Hampshire’s pk te deal- 
ers were commended for their ef- 
forts in putting their industry on 
a high level by U. S. Senator Styles 
Bridges in the principal address at 
the fifth annual outing of the New 


Hampshire Automobile Dealers’ 
oe. at Wentworth - by - the - Sea 
ere. 


He told the dealers that Congress 

had much more knowledge of the 
automobile industry’s problems than 
it did before World War II, ex- 
plaining that “the troubles that you 
dealers brought to us because we 
alone seemed able and willing to 
help you, gave us a new and inter- 
esting insight into what your in- 
dustry really meant to this coun- 
try.” 
“You did a good job for your- 
selves and your customers then,” 
said Senator Bridges. “Meanwhile, 
you grew up yourselves. Simul- 
taneously, you acquired new re- 
sponsibilities to do your part for 
the public, Congress and nation. It 
is now your job to see that your 
trade and your industry justifies 
the aid you have received. 

“There are among all business 
groups some who constantly ad- 
vocate carrying all of your busi- 
ness troubles to Congress. I do 
not think this is a good general 
rule to follow. I happen to be 
director in some business enter- 
prises and my advice to my asso- 
ciates and other businessmen 
with whom I come in contact is 
to keep government out of your 
business just as long as you can. 

“If you have differences with 
your factories or your workers, for 
instance, try diligently to settle 


Savannah Assn. 


Elects Steinberg 


SAVANNAH, Ga. — Sam Stein- 
berg, vice-president of J. C. Lewis 
Motor Co., is the new president of 
the Savannah Automobile Dealers 
Assn. Henry Eskedor was named 
vice-president, and Frank Durden, 
secretary-treasurer. A. K. Dearing, 
head of the local Chevrolet dealer- 
ship, is retiring president of the 
group 
The association will play host to 
the convention of the Georgia Au- 
tomobile Dealers’ Assn. here Oct. 
3-5 for the second successive year. 


them in your own family before 
you attempt to interest Congress 
or any outside body in them. 

“When the couse is solid enough 
to convince the court of public 
opinion, there seldom is any neces- 
sity for carrying it to Congress. 

“The main trouble in so many 
instances is that businessmen either 
are unwilling or afraid to present 
their family troubles to the person 
against whom they have com- 
plaints. They would much rather 
somebody in Congress would do it. 
That, of course, is not always pos- 
sible. 

“If Congress sought to pass a 
law to adjust every business dis- 
pute, it would not have time to do 
anything else.” 

Senator Bridges reminded the au- 
tomobile dealers, however, that 
Congress is always ready and will- 
ing, as a last resort, to see that 
justice is done. He said the coun- 
try’s dealers, with a national or- 
ganization reaching every cross- 
road in the United States, had 
many friends in Congress and 
could be a great influence in Amer- 
ican government and business. 

Warning the dealers that busi- 
ness comes easy at the present, 
but that they are also in a danger- 

(See PARLEY, Page 43, Col. 2) 


On the House 


ing with Regulation W, may use 
quotations from the current edition 
of any of the publications that are 
designated for use in his territory, 
it was stated. 

The automobile models for which 
designations will initially apply are 
limited to used cars of model years 
1938 to 1948, inclusive. In the case 
of these cars, the maximum credit 
value on and after Sept. 20, will be 
the specified percentage (now 66% 
percent) of whichever is the lower 
of (1) the cash purchase price or 
(2) the “appraisal guide value” (as 
determined from any designated 
guide). 

For those automobiles which do 
not have an “appraisal guide 


(new 


specified percentage of the cash 
rice. 


P 

The “appraisal guide value” to be 
used for the purposes of Regulation 
W does not include any added value 
for cars equipped with a radio or 
heater, but it may include the 
added value specified in the ap- 
praisal guide for cars having an 
overdrive or automatic transmis- 
sion as extra equipment. 

The approved appraisal guides, 
publishers and territory for which 
the guide is designated, are as fol- 
lows: 

American Auto Appraisal, pub- 
lished by American Auto Appraisal, 
region A; Blue Book (executives 
edition), published by National 
Used Car Market Report, Inc., re- 
gions A, B and C; Kelley Blue Book 
Official Guide, published by Kelley 
Blue Book, region C. 

Market Analysis Report, pub- 
lished by Used Car Statistical Bu- 
reau, Inc., region A; NADA Official 
Used Car Guide, published by Na- 
tional Automobile Dealers Used Car 
Guide Co., regions A, B and C; 
Northwest Used Car Values, pub- 
lished by Northwest Publishing 
Co., Idaho, Oregon and Washington. 


Dealers Assn., 

and C (effective Oct. 1). 
Official Automobile Price Guide 
(price edition), published by the 
National Research Bureau, Inc., re- 
gions A, B and C (effective Oct. 
1); Official Wisconsin Automobile 
Valuation Guide, published by Wis- 
consin Automotive Trades Assn., 
Wisconsin; Red Book National 
Used Car Market Report, published 
by National Used Car Market Re- 
port, Inc., regions A, B and C. 
Regions for which ‘specific edi- 
tions are designated are approxi- 
mately as follows: region A, the 
states east of the Mississippi river; 
region B, the states between the 
Mississippi river and the Pacific 
coast states; region C, the Pacific 
coast states including Arizona, Cali- 
fornia, Idaho, Nevada, Oregon, 
Utah and Washington. 


Interesting sidelight on the nine new executives, named last week 
in the GM shuffle, is that—with one exception—all hail from the 
three adjoining Midwest states of Ohio, Indiana and Michigan. The 

lone exception is Bill Hufstader, new distribution 
chief, who was born in New Jersey. Harlow Cur- 
tice and John Cronin come from Michigan; Ivan 
Wiles, Fred Tykle and L. C. Goad were born in the 
Hoosier state, while Roger Kyes, Rodger Emmert, 
and Stephen DuBrul hail from Ohio. . . . Three of 


the new officials (Goad, Tykle and Emmert) got 
their start with Delco-Remy division of GM, while 
two (Curtice and Wiles) got their business start as 


accountants. ... 

NADA has set a goal of 4,070 new members 
for its “G.A.D.” drive, putting total member- 
ship over 36,000. ... Bill Mallon, former NADA 

Wemhoff president, is now home from the hospital and 
expects to be back to work soon. ... Frank Kent (Ford), Fort 

Worth, has just shipped a 90-pound ‘watermelon to Stark Hickey 

(Ford), Detroit. “Unfortunately,” says Kent, “this has been a 

dry summer and our melons aren’t quite as big as usual.” 

Fort Worth dealers have protested phone directory’s listing of sev- 
eral non-franchised dealers under “Automobile Dealers—New Cars.” 
Have asked phone company to change classification to “Automobile 
Dealers—Authorized Franchise.” New York State dealers will 


stage annual outing Sept. 26-28 at ‘Alexandria Bay. 
—Prre Wemnuorr. 
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OUR PLATFORM: |. Fair and equitable contracts between manufacturers and 
dealers in motor vehicles, parts and accessories. 42. A fair profit to the 
dealer on every used vehicle accepted in partial payment for a new car or 
truck. 4 3, poy dollar of gasoline tax collected by state or federal govern- 
ments applied to the building and maintenance of highways. 9 4. The elimina- 
tion of governmental and bureaucratic controls over this industry. 95. A 
return to the precepts of independence and the rewards of applied energy 
and ability, which made America and gave more of her citizens more of 
the better things of life than anywhere else in the world. 


What’s Behind Reports 
Of Factory Pressure? 


- RECENT months there have been increasing complaints 
that auto makers have been interfering with the right of 
enfranchised dealers to buy their parts, accessories and 
equipment where they choose. 


The complaints have come not only from dealers but from 
independent suppliers, who report instances of dealers in- 
forming them that they have to buy this or that from the 
factory now. 


Yet the factories are specifically prohibited by an FTC 
order, based on anti-trust statutes, from bringing any 
pressure to bear on dealers in this respect. 


Are the factories deliberately exerting pressure on dealers 
in defiance of anti-trust laws? 








This question leads to several others. 


Where does healthy aggressive selling on the part of fac- 
tory field men leave off, and overzealousness begin—an over- 
zealousness which might be interpreted as pressure? 


«How much of the pressure is in the dealer’s mind? Is he 
too over-conscious of his need for more new cars from the 
factory? Does he see threats where there are none? 


Obviously, it is poor business to push dealers around in 
defiance of the anti-trust laws. 


On the other hand, the auto industry attained its present 
stature by aggressive selling. 


And it has generally been true in the auto industry that 
a whisper in Detroit becomes a roar by the time it gets out 
in the field. 


How can the auto makers continue aggressive selling and 
still keep field men from overstepping the line of pressure? 


There may be no good answer to that question, but it 
certainly seems timely for auto factories to advise dealers 
of the factory position in this matter. 


It is evident that there is widespread feeling among deal- 
ers that they are under pressure. If no pressure, with 
threats of retaliation, is intended, factories should make 
this clear to dealers. 


And this brings up once again the importance of a dealer 
so conducting his business that he is so secure as an inde- 
pendent merchant that he can stand on his rights without 
fear of pressure, implied, actual or only in his mind. 





+...a word in edgewise’ 


During the absence of Publisher 
George M. Slocum, his column is 
being conducted by sales leaders in 
the auto industry. 





(Eprror’s Note: Mr. Lewellen’s 
column was written before an- 
nouncement of his resignation 
from GM.) 


By W. G. Lewellen 
Vice-President, General Motors 


GEORGE SLOCUM has given 
me this opportunity to talk to you 
—the nation’s automotive dealers. 
I have always thought of the auto- 
motive dealer group, not as auto- 
mobile merchants, but as special- 

nites ists in automo- 
tive transporta- 
tion on whom the 
American public 
depends. 

The automobile 
has become a vi- 
tal necessity in 
America’s eco- 
nomic life, and 
our great trans- 
es portation system 
w= ©, Renate of nearly 37 mil- 

a. lion motor ve- 
hicles is largely in your charge. 
Without you to distribute cars and 
trucks, and without you and the 
many other service organizations 
to keep them functioning properly 
in the hands of their owners, our 
automotive transportation system 
would quickly deteriorate. 

That is why I think of the auto- 
mobile dealer as performing a 
much broader function than that 
of a merchant alone. Your respon- 
sibilities to the motoring public 
are great. They require good busi- 
ness judgment, long-range plan- 
ning and sound policies. 

*~ * * 

YOUR PROBLEMS fall largely 
into two groups—those that relate 
to the distribution of the product, 
and those that relate to service. 
Today you may not have the prob- 
lem of finding enough new-car cus- 
tomers to keep your business go- 
ing, but every dealer whose ex- 
perience dates back to prewar 
years knows that some day he will 
have that problem again. It is very 
difficult—if not impossible—to fore- 
cast exactly when today’s market 
will change and when we will need 
strong retail selling organizations. 
But we can be reasonably sure that 
when the change comes it wifl 
come quickly. 

An old adage in the automobile 
business goes like this: “The dif- 
ference between too few cars and 
too many is one carload.” 

Those of you who have had ex- 
perience in building retail selling 
organizations know that it takes 
time. It seems to me that one of 
the best kinds of business insur- 
ance today would be to have the 
necessary key men employed and 
the nucleus of a retail organiza- 
tion hired, trained and well im- 
plemented into the dealer organ- 
ization. With that accomplished, 
relatively quick expansion of a 
sales organization can be achieved 
when needed. Some dealers are al- 
ready making these organization 
moves. Some have told me they 
could not keep such an organiza- 
tion busy, but I believe that such 
men, properly trained, could be 
maintaining contacts with people 
who have placed orders for cars, 
indicating the dealer’s interest in 
them, and seeing to it that they 
understand the dealer’s sales poli- 
cies. Many of today’s problems re- 
sult from misunderstandings in 
this area. 





* * * 


TODAY SERVICE demands are 
high, but good mechanics are 
scarce. Studies we have made 
show that the once popular trade 
of automobile mechanic is no 
long attracting America’s young 
men in sufficient numbers. This 
fact has serious implications. There 
must be a steady flow of younger 
men to take over the important 
job of servicing America’s automo- 
biles. Where will they come from? 

I believe America’s dealers can 
and should do something about it. 
For example, why not in your own 
communities work with vocational 
and manual arts teachers and stu- 
dents to be sure they are aware 
of the opportunities that lie ahead 
in automotive mechanical training? 

We, as a manufacturer, are en- 
gaged in such a program. I know 
teachers and students will wel- 


come your cooperation. Many a 
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Letterbox 








‘On Parts Probe .... .’ 


This is an open forum for the discussion of any subject of interest to our 


readers, and your letters are welcomed. 


No attention is given to unsigned 


letters but you may sign your name with the assurance that it will not be 


used if you so request. 





Auto Hearings 


Referring to the Aug. 30 issue, | 


you say in the story on the House 
Small Business Committee investi- 
gation that “after the hearing in 
Casper, committee investigators 
will move to” (other cities). 


Will you inform the writer just 
where this (South Bend hearing) 
will be held? It will be a pleasure 
to be able to attend ... (NAME 
WrrHHELD), Chicago. 

Eprror’s Note: Here is the dope 
for the hearings still to come: 

Minneapolis — Sept. 20-21, in 
Room 307, U. 8S. Court House; 
Madison, Wis.—Sept. 23, Room 
232, Madison Post Office; South 
Bend—Sept. 27, Court Room, Fed- 
eral Bldg.; Detroit — Oct. 1-2, 
Court Room 859, Federal Bldg.; 





young man will be glad to learn 
of the opportunities to be found 
in the automotive service field— 
a field which may be a starting 
step in a planned educational 
program of progress and success. 
Thousands of successful dealers 
started as automobile mechanics. 

Ours is a great industry. It offers 
continued opportunities for millions 
of people. How we capitalize our 
share of these opportunities de- 
pends on how well we discharge 
our responsibility to the American 
motorist—today and in the future. 
Many people are forecasting long 
years of a continued seller’s mar- 
ket. They may be right, but it 
would seem wise to prepare while 
time is still available in case they 
are wrong. The very life of our 
business, as well as our ability in 
the months and years ahead to 
meet our responsibilities to the 
motoring public, depend on how 
well we plan today. 

(Next week: J. R. Davis, vice- 
president and director of sales 
and advertising, Ford Motor Co.) 





Address Editor, Automotive News, Detroit 26, Mich. 


Louisville—Oct. 5, in Court Room 
No. 1, Post Office Bldg.; Okla- 
homa City — Oct. 8, in Federal 
Bldg.; Houston, Tex.—Oct. 11, in 
Room 717, Federal Bldg. 

The committee plans further 
hearings to be held soon after the 


8ist Congress convenes. New 
York, Boston, Philadelphia, Mi- 
ami, Seattle, Los Angeles and 
San Francisco are cities which 
probably will be on the next 
schedule. Chairman Ploeser will 
conduct most of the hearings. 
When not possible for him to be 
present, the hearings will be un- 
der the direction of Rep. William 
Stevenson, Republican, of Wis- 
consin, it was said. 

+ a e 


Sorry 


We note in your Sept. 6 issue 
that you have credited us as De- 
Soto-Plymouth dealers in your 
“Dealer Doings” column. The new 
Bredenberg-Swanson Motors part- 
nership has a Dodge, Plymouth 
and Dodge truck franchise, how- 
ever. — BrepENBERG-SWANSON Mo- 
Tors, Manhattan, Kans. 


Coming Events 


SEPTEMBER 

Sept. 15-26—Turin, Italy, auto show. 

Sept. 19-21 — Memphis (Hotel Peabody). 
Tennessee Automotive Assn. convention. 

Sept. 20-21—Milwaukee (Schroeder hotel). 
Annual convention of Wisconsin Automo- 
tive Trades Assn. 

Sept, 22—Rutland. Annual! meeting of Ver- 
mont Automotive Dealers Assn. 

Sept. 23-24—Portiand Springs. Maine Auto- 
mobile Dealers Assn. convention. 

Sept. 26-28—New York City (Waldorf-As- 
toria), National Used Car Dealers Assn 





annual convention. 

Sept. 28—Louisville (Kentucky hotel). Sec- 
ond annual state convention of the Ken- 
tucky Automobile Dealers Assn. 

Sept. 29-30—Denver (Shirley-Savoy hotel) 
Annual convention of Colorado Motor Car 
Dealers Assn. 

OCTOBER 

Oct. 1-2—Atiantic City. Annual Tri-Stat« 

meeting of Pennsylvania Automotive Assn 
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“MEET THE STATION WAGON’S GRANDPA! 


This job was made in 1913 — when station wagons were 
really wagons! It took a lot of improving to change them 
to the low-slung, high-powered, streamlined jobs you see on 


the road today. 


All this makes you think of lots more improvements in | 


the automobile — improvements in motor design and con- 
struction — nearly always made possible by the improved 
motor fuels, oils. and lubricants developed by 


petroleum progress. 





Makers of FLYING -A- GASOLINE * VEEDOL MOTOR OIL 
VEEDOL GEAR AND CHASSIS LUBRICANTS 


Marketers of FEDERAL TIRES 
“GOOD... FOR A LONG SAFE RIDE!” 


Outstanding proof of petroleum progress is today’s Veedol 
Motor Oil —a product of continued research. 


Made from 100% Pennsylvania crude oil—the finest in 
the world — today’s Veedol makes motors run cleaner... 
checks sticky, corrosive compounds caused by oxidation .. . 


helps engines run smoother! 


Remember . .. when your customers want the best, they 


want VEEDOL — the “World’s Most Famous 
Motor Oil”! 
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Curtice Gets Key 


Wilson Streamlines GM’s High Command; 
Hufstader Succeeds Lewellen 
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(Continued from Page 1) 


on leave of absence because of 
illness. 

John J. Cronin, 53, general manu- 
facturing manager of Fisher Body, 
who succeeds Goad as general 
manager of that division. 

* * o 
IMULTANEOUSLY with these 
shifts there will be a re-group- 

ing of various divisions and staffs 
under the four executive vice- 
presidents: 

M. E. Coyle, 60, will be in charge 
of the Car and Truck group, Body 
and Assembly divisions group, and 
the Accessory group. 

O. E. Hunt, who will be 65 on 
Oct. 1, will supervise all other 
operating divisions, including the 
Engine, Dayton, Household Appli- 
ances, Overseas and Canadian 
groups. 

Curtice, as executive vice-pres- 
ident in charge of general staff 
activities, his 


direction tow, following: Distribu- 
ti , » re 
ae a employe rela- 


it and sched- 
ules, facilities and processes, real 
estate and the Motors Holding 


division. 

Duties of Albert Bradley, 57, re- 
main unchanged. He is in charge 
of the finance and legai staffs. 


pfmet of the other expected 
changes resulting from the 
high command shuffle was the ap- 
pointment Wednesday of John E. 
Johnson as truck 
sales manager 
and Fred Falberg 
as factory man- 
ager of GMC 
Truck & Coach 
division. 

The second 
shift was that of 
Waller to succeed 
Hufstader as 
— sales chief. 

ler, associ- 

John E. Johnson = ated with Buick 
since 1914 and assistant general 
sales manager with headquarters 
at Chicago since Nov. 1, 1934, suc- 
ceeds Hufstader. 





merchandising 

will be located in Flint, and J. 
Nash, since 1941 Pacific Coast 
regional sales » who will 
make his headquarters at Chi- 
cago, succeeding Waller. Both 
Belfie and Nash are veteran 
members of the Buick sales or- 


ganization. 

H. J. C. Miller will continue as 
assistant general sales manager at 
New York, a position he has held 
since 1935. 

Other Buick appointments in- 
clude Kenneth H. Hendershott, a 
veteran of more than 40 years with 
Buick, who has been appointed di- 
visional comptroller, succeeding 
Wiles. Irving H. Larkin, associated 
with Buick 34 years, is the new 
general superintendent, succeeding 
the late Fred W. Letts. 

* * o 

Te Ternstedt operation, which 

has been operating under the 
Fisher Body division, will become 
a separate division known as the 
Ternstedt division of General Mo- 
tors with J. W. Jackson continuing 
in charge as general manager, re- 
porting to Goad. These changes 
affecting the Fisher Body division 
will become effective Sept. 16. 


Stephen M. DuBrul, who now 
heads the Social and Economic 
Relations section of the Public 
Relations department, will direct 


Rausch Joins GE 
As Vice-President 


SCHENECTADY, N. Y.—Ray- 
mond R. Rausch, former Ford 
Motor Co. official, has been elected 
vice-president of the General Elec- 
tric Co. He will head company 
manufacturing policy. 

Rausch succeeds Elmer D. Spicer, 
who will retire Sept. 30 after more 
than 24 years with GE. The an- 
nouncement was made by Charles 
BE. Wilson, GE president. 


a newly-created Business Re- 
search staff. 

The staff activities formerly re- 
porting to W. F. Armstrong, a vice- 
president of General Motors, and 
who was recently made general 
manager of Chevrolet, and who 
was appointed to GM’s adminis- 
tration committee, will now be or- 
ganized as follows: 


Rodger J. Emmert, factory man- 
ager of the GMC Truck and Coach 
division, will head a Facilities and 
Processing staff. 

Roger M. Kyes, who recently 
joined General Motors, will be in 
charge of a Procurement and 
Schedules staff. 


Fred G. Tykle will continue to 
head the Real Estate staff. 

* * + 
PECULATION that Wilson is 
preparing to retire was termed 

a poor guess by informed sources. 
He is only 58 and in good health 
despite the heavy load he has been 
carrying as chief executive officer 
of GM. 

The realignment, it was point- 
ed out, eases many of the re- 
sponsibilities off his shoulders 
for some of the officials who pre- 
viously reported directly to him 
will now report to others. Fur- 
thermore, by moving up several 
younger men, the older experi- 
enced men in key positions will 
be able to counsel them. 

GM’s new retirement setup, 
adopted in 1946, will automatically 
retire officials at 65 beginning in 
1950. The sliding setup provides 
that in 1948 the retirement age is 
67, in 1949 it’s 66, and in 1950 and 


Nash Beats Drums 





AT NASH SHOWING—Pointing to the display of 1949 Nash cars at the Midwest dealer 


showing in Chicago is H. C. 


M left), president of Nash-Kelvinator, and L 
can. a ae Final assembly of the new models began Sept. 7 


Doss, vice-president in charge of Nash sales, as George W. 


B. Hakes (center), Chicago zone man- 
Mason said, and the 


company expects to build 5,000 during September. The new Nash won't be shown to the 


public until late in October. 


- 


thereafter 65 years. The GM direc- | Chicago last week. 


tors have discretionary powers, 
but they are not to be used except 
in emergencies. 

The status of Alfred P. Sloan jr., 
73, chairman of GM’s board, is 
unknown under the past week’s 
reshuffling, but it has been report- 
ed for several years that he has 
wanted to retire. Whether Wilson 
would move into Sloan’s position 
when the chairman retires is not 
known. 

* oe * 

Cars has spent his entire 

business life in the automotive 
industry. Born at Eaton Rapids, 
Mich., Aug. 15, 1893, he was grad- 
uated from high school there before 
entering Ferris institute at Big 
Rapids, Mich., where he studied ac- 
counting and allied business sub- 
jects. 

He entered the automotive indus- 
try as an accountant with the AC 
Spark Plug Co. on May 1, 1914, 
serving continuously with that com- 
pany until his transfer to Buick as 
general manager in 1933. In May, 
1940, he was named a GM vice- 
president and in August, 1940, was 
elected to the board of directors. 

The end of the first year with 
AOC brought his promotion to 
comptroller. At that time he was 
21 years old and one of the 
youngest executives in the indus- 
try. In 1923 he was made assist- 
ant general manager, retaining 
his duties as comptroller. Four 
years later he became vice-presi- 
dent and assistant general man- 
ager, devoting his time to manu- 
facturing management, and in 
1929 he was named president of 
the company. 

* * * 

URING Curtice’s administration 

plants and facilities have been 
rebuilt, expanded and modernized 
and Buick now has balanced, in- 
tegrated facilities with a productive 
capacity in excess of 500,000 cars 
annually. 

Likewise, there has been a 
marked turn upward in Buick’s 
annual volume beginning in 19384. 
From a production of approxi- 
mately 43,000 cars in 1983, the 
company produced 173,435 of the 
1986 model cars, 220,000 of the 
1987 models, 175,000 in 1988 and 
more than 231,000 in 1939. More 
than 280,000 Buick cars were pro- 
duced during the 1940 model sea- 
son and 377,000 during the 1941 
model run. 


* * 
HUESTADER was born at Jersey 
City, N. J., on June 25, 1895. 
After leaving Denison university of 


Granville, O., Hufstader entered the 
(Continued on Page 44, Col. 3) . 


SEE THE NEW NASH—Central region dealers had their first look at the ‘49 models in 








MISS AMERICA WINS A NASH—BeBe Shopp of Hopkins, Minn. (second from right), 
was presented a ‘48 convertible in addition to the $5,000 scholarship in the contest at 
Atlantic City. From left: Miss Alabama, third place winner; Miss Wyoming, second, and 
Miss Oklahoma, fifth. 





Kaiser Charges ‘Conspiracy’ 
To Break Furnace Lease 


WILLOW RUN.—Henry J. Kais- 
er last week appealed to two con- 
gressional committees to reopen 
investigations immediately and to 
“crack wide open the conspiracy 
by powerful persons and interests 
to make a scrap of paper out of 
the government’s binding lease of 
the Cleveland blast furnace to 
Kaiser-Frazer Corp.” 

Kaiser, chairman of the board 
of Kaiser-Frazer, wired Sen. 
Kenneth Wherry, chairman of 
the Senate Small Business com- 
mittee, and Rep. George Bender, 
chairman of the House Commit- 
tee on Expenditures, charging: 

“An undercover conspiracy is 
breaking astoundingly into the 
open. 

“Republic Steel Corp., which or- 
dered the Cleveland furnace closed 
unless it could club the government 
into accepting Republic’s own dic- 
tated terms, served written warn- 
ing on us that it proposed to ‘con- 
test, legally or otherwise,’ our 
acquisition of the Cleveland plant. 

“Evidence is accumulating that 
the legal-or-otherwise measures 
threatened by Republic are being 
carried out by means that will 
profoundly shock the American 
people if fully disclosed by Con- 


gress. 

“T ask that the congressional 
committees subpoena Gordon P. 
Street, president of Wheland Co., 


Chattanooga, Tenn., to get the 
truth behind his brazen demands 
upon the government to nullify 
our contract. 

“The Wheland company’s claims 
are shattered by this plain fact— 
Wheland did not purport to make 
its meaningless bid for the Cleve- 
land furnace until one full week 
after Kaiser-Frazer accepted the 
government’s offer. The immediate 
investigation can determine who 
got Wheland Co. to inject its 
smoke screen into Republic’s ac- 
tions, ‘legal or otherwise,’ intended 
to break our contract. 

The Wheland company said ear- 
lier that it is not “fighting Kaiser- 
Frazer.” Wheland charged, how- 
ever, that WAA “made it impos- 
sible for the Wheland Co. to know 
that this lease or sale was being 
considered.” 

Wheland made public a telegram 
sent to WAA Administrator Jess 
Larson Aug. 24 in which the com- 
pany offered to lease the Cleveland 
plant for $100,000 more than the 
price WAA offered the plant to 
K-F for on Aug. 16. 


Brown Buys Out Partner 


Sherman Brown has bought the 
interest of Clifford Lay in the 
Brown-Lay Motor Co., LaFollette, 
Tenn., and will hereafter operate 
the firm under the name of Brown 
Motor Co. 





Dealers Get OK 
On Passing Along 


Tradein Tax 


DETROIT.—Michigan new-car 
dealers will stand on a sound lega! 
footing in passing along the tradein 
profits tax to the public. 

The 1,800 franchised dealers in 
the Wolverine state were given this 
assurance last week by Frank Her- 
rick, managing director of the 
Michigan Automobile Dealers Assn., 
and Paul T. Graves, executive vice- 
president of the Detroit Auto Deal- 
ers Assn. 

The two association managers 
pointed out that the state sales- 
tax law of 1933 plainly stipulates 
that any levy authorized under its 
provisions should be collected 
from the consumer along with 
the selling price. 

However, Detroit newspapers 
gave space to objections to dealer 
plans to pass on to customers the 
3 percent tax on gross tradein prof- 
its—which was upheld Sept. 7 in a 
ruling by the State Supreme court. 
Objections questiened the wisdom 
of taxing a customer for the 
amount he lost by trading with a 
dealer. 


The position of Graves and Her- 
rick was endorsed by Clarence W. 
Lock, deputy revenue commissioner, 
who declared that “the retailer has 
the right to pass the tax along to 
the buyer.” 

“We collect from the retailer as a 
matter of convenience,” Lock said. 
“We compute the tax on the trade- 
in’s actual value. What the dealer 
allows the buyer is a matter of con- 
tractual relations. There is nothing 
in that which conflicts with state 
law, as I can see it.” 

While most dealers laid plans 
to pass along tradein taxes on all 
future transactions, it was ex- 
pected that some would be “stuck” 
when the revenue department 
completed audits on all postwar 
records. 

“Three or four volume dealers 
who allowed too little on tradeins 
may be assessed a_ substantial 
amount,” Graves said. “But gener- 
ally, Detroit dealers will not have 
to pay too much back to the state.” 

Meanwhile, the executive board 
of the Detroit association was in 
session Thursday to determine 
whether any further legal action 
should be taken in appealing the 
tax decision. 

In other local developments, a 
sales-tax conspiracy warrant was 
recommended by the Wayne countv 
prosecutor’s office against Jacob W. 
Alkon and his son, Leonard W. Al- 
kon, Buick-Cadillac dealers in Wy- 
andotte, Mich. 

Assistant Prosecutor Ralph De- 
laney said the warrant would list 
35 new-car deals in which no tax 
was paid on alleged “under-the- 
table” bonuses. He charged six 
specific violations of the sales-tax 
law. 


A prosecution still hanging fire in 
Detroit courts last week was that 
involving Goldhar-Zimner, Inc., and 
Margolis Auto Sales, both Chrysler- 
Plymouth dealerships. They were 
indicted on charges of evading sales 
taxes in tradein deals involving 
alleged under-allowances. 

In assessing the amounts owed on 
tradein transactions, revenue men 
said, the state will figure the differ- 
ence between the tradein allowance 
and the gross price in with the 
price of the new car. 

Thus, if a dealer allows $400 on 
@ used car quoted in the guide- 
books at $700, the difference of 
$300 will be added for tax-collect- 
ing purposes onto the new-car 
price. If the new vehicle retails 
for $2,100, the 3 percent sales tax 
will be levied on a total value of 
$2,400. 

An amendment to the state reve- 
nue department regulations apply- 
ing to tradein taxes allows dealers 
to use American Auto Appraisal or 
“similar equally reliable guides” in 


determiming used-car wholesale 
values. 
Previously, the law had recog- 


nized American Auto Appraisal as 
the only authority for the used-car 
values on which sales-tax collec- 
tions could be based. Michigan 
new-car dealers objected to this as 
an “arbitrary” designation in their 
suit protesting the validity of the 
tradein tax principle. 
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WHY CAR BUYERS WANT AIRFOAM 


Glo 
rioevs Comfort — its live buoyancy soaks bu 
vp bumps 
. than other types of cus 
or pack with usage; 


ci eg 
air circulates through million 


many: : 
facturers: Let us show you how r, 


ra riding spac 
©, more | 
cturers’ Sales Ds egroom. 


ow it helps close the deat 
in cars of every price class! 


I there is one industry that’s always been noted 


for giving the public what it wants, it’s the 
automobile makers. That’s why you'll find 
Airfoam cushioned seats in representative 
models of the ’49 cars in every price class. 


And the dealers handling these cars will tell you 
that few features can match Airfoam in satis- 


fying customers. 


For Airfoam cushioned seats and backs are an 


extra value prospects appreciate right in the 
showroom. They can see and feel Airfoam’‘s 


+ Weer — lasts far 
¥ protects upholstery 


— doesn’t sag dow 
n 
for life of the car 


s of interconnecting 
ecently 


Dept., Akron 16, 


SUPER-CUSHIONING BY 







super-comfort, how it buoys back under pres- 
sure, and how it takes the fatigue out of riding. 
They can preview Airfoam’s super-comfort — 
super-comfort that’s proved on the road. 


The big demand for Airfoam is helped along by 
Goodyear’s national advertising which is telling 
millions why Airfoam is the modern cushioning 
that matches the modern look in today’s cars. 


If your line has not yet installed Airfoam, ask 
for it in your next year’s models! Goodyear, 
Manufacturers’ Sales Dept., Akron 16, Ohio. 
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Stocks Cut as Reg. W Starts . . . 
Used Car Prices Off $200-$500 


(Continued from Page 1) 
direct criticism of the regulation 
was evident last week. 
* + 


| ee WAYNE, Ind.—Regulation 
W will hurt the used-car opera- 
tions of some dealers but the aver- 
age retail operation will readjust to 
new price levels and trade develop- 
ments without much trouble, ac- 
cording to Carl Marker, auctioneer 
and partner of Webster-Marker 
Motors. 

Marker predicted that a general 
drop in all price levels will occur. 
However, dealers are getting ready 
for that time by clearing present 
high-priced stocks and waiting to 
buy at new low levels. 

Worries about the post-regula- 
tion markets and the approach of 
the winter season has caused 
many dealers to withdraw entire- 
ly from the purchase end of the 
business at this time, Marker de- 
clared. However, Nebraska, Utah, 
Iowa and the Dakotas’ buyers are 
still active in Eastern and Mid- 
western wholesale areas, he added. 

Market reported that operations 
during the past two weeks have 
shown heavy units down from 
earlier levels, some '46 and ’47 units 
rough and prewar models improv- 
ing weekly. New prices, Marker 
said, would rest some $200 to $300 
below regular levels. 

+ +. * 
W7ALDOSTA, Ga.—Buyers in this 
area hardly know what to pay 
for merchandise but are bidding 
considerably below old levels, ac- 
cording to Tom Hewitt, auction 
operator. 

Hewitt declared that dealers seem 
to be carrying low stocks through- 
out the South. However, those few 
dealers who remain loaded, it was 
pointed out, appear content to hold 
present stocks in the face of a 
threatened post-regulation price 
drop. All others are unloading fast, 
some of whom are taking near-cost 
prices to escape from under. 

Auctions have shown a large 
decrease in the number of pur- 
chases, Hewitt declared. Prices 
have declined drastically in gen- 
eral, he added. Plymouth and 
Chrysler units are off more than 
$100 each and Mercury has 


Loppnow Heads Up 
Buick K.C. Zone 


F LIN T.— Buick General Sales 
Manager W. F. Hufstader has an- 
nounced the appointment of E. C. 

: Loppnow, former- 
ly zone manager 
at St. Louis, as 
Kansas City zone 
manager, effective 
immediately. 

Richard P. Sul- 
livan has been 
promoted from 
assistant zone 
manager at Kan- 
sas City to zone 
manager at St. 
Louis, replacing 








E. ©. Loppnow 


Loppnow. 

Loppnow succeeds Charles Mc- 
Kmolly, who resigned to become a 
Buick dealer at Springfield, Mo. 














slipped from former averages of 

$2,900 to present levels of $2,650. 

Buicks are “wanting buyers,” it 

was said, and all convertibles are 

selling at list only. Cadillac, how- 
ever, still holds firm. 
+ + * 

OS ANGELES. 

for the California Wholesale 
Automobile Dealers Auction de- 
clared that a summary of sales over 
the past 30 days shows car prices 
firm and demand slightly stronger. 
Inventories have fallen below nor- 
mal due to a spurt of retail busi- 
ness. 

Prices have tumbled on some 
"46 models and on all °47, ’48 and 
"49 models, the latter being hit 
the hardest. However, few deal- 
ers are dropping out of the busi- 
ness, the spokesman declared, in 
spite of rumors about the conse- 
quence of Regulation W on the 
small operator. 

The fact that retail and wholesale 
trading is holding strong has un- 
doubtedly slowed the exodus of 
many small operators, it was de- 
clared. Dealers are expressing only 
mild concern over post-September 
trading. 

* * * 

NDIANAPOLIS.— Volume dealers 

in this area have maintained 


K-F Intensifies 
U.C. Promotion 
For Field Men 


WILLOW RUN. — Kaiser-Frazer 
Corp. is one of the first vehicle 
manufacturing companies in the 
industry to get active in the pro- 
motion of used-car merchandising 
with used-car lot suggestions, a 
used-car conditioning program and 
active check for promotional serv- 
ices of distributors’ and dealers’ 
used-car stocks on monthly 
basis. 

Last week, coincident with the 
announcement of new 1949 models 
to distributors at Willow Run, K-F 
brought all of its products and 
parts managers in from the field 
and gave them a course in used- 
car merchandising and condition- 
ing. 

On the grounds where the new 
models were shown, K-F set up 
a model used-car lot showing the 
distributors and travelers how 
the company would like distribu- 
tors and dealers to set them- 
selves up for used-car sales. 

In the middle of the model used- 
car lot was a raised dais upon 
which K-F suggesed that the deal- 
ers place a “today’s special” to 
attract more “lookers” to the lots. 

One evening during the week 
167 product and parts men under- 
went a complete used-car condi- 
tioning program which was set up 
in the service department of Aaron 
DeRoy, Detroit distributor. 

Here suppliers took cars of “the 
type that normally get to the used- 
car lot in greatest volume and 
gave them a complete interior and 
exterior “dolling up.” 


a 


A spokesman 


their usual stocks over the past 40 
days although some smaller opera- 
tors have trimmed their inventory, 
according to Ken Schaefer, auction 
operator and retailer. 

Schaefer declared that the mar- 
ket appeared to level off last 
week following a drop from lev- 
els reached five weeks ago. 
Heavier models appeared to suf- 
fer more than the lighter cars, he 
added. 

* > * 
IAMI, Fla.—Prices on used cars 
are lower in Greater Miami 
| than in any other area of the east- 
| ern seaboard, according to a survey 
made by the Miami Used Car Deal- 
ers Assn. 

In announcing the results of the 
check, Frankie Watts, president of 
the association, said that the com- 
parison was made with those quoted 
in New York, Pennsylvania, New 
| Jersey, Maryland, Virginia, West 
| Virginia, North and South Carolina, 
Georgia and Alabama, and the Dis- 
trict of Columbia. 

Used cars in Miami sell for $100 
to $500 less than in New York, 
Watts said. As examples, he 
quoted a 1940 Chevrolet as adver- 
tised locally in the $700 class, 
while in most of the other states 
they are held for around $1,000. 
A 1948 Cadillac was advertised 
here for under $5,000; in most 
other states it commands $5,500 to 
$5,600. 

In the matter of volume, Watts 
|says New York City is the only 
| market that compares with Miami. 
|“I think there are as many cars 
|available here as in the whole of 
| New York City,” Watts declared. 


* * + 


ALTIMORE, Md.—A decline in 

used-car prices will occur after 
credit controls go into effect, ac- 
cording to Joseph A. Phillips, presi- 
dent of the Associated Used Car 
Dealers of Maryland. 

“There is usually a seasonal 
decline shortly after Labor Day,” 
Phillips said, “but this year we 

| are looking for business to fall 
off 20 percent. 

“In some instances, dealers may 
be forced to bring prices down to 
make it easier for the customer 
under the new shortened credit 
period.” 








+ + * 


T. LOUIS. — A “wait and see” 

attitude is being taken by pur- 
chasers of both new and used au- 
tomobiles but the demand is just 
as strong as ever, dealers in St. 
Louis areas declared here last week 
on the eve of Regulation W. 

Premium used cars are still in 
demand, they report, and good 
used items are moving slowly 
through the better established 
operations. Prices on °46s, 47s 
and ’48s have dipped slightly. 
Dealers are still buying, but only 
at their own figure. Most oper- 
ators believe prices to be gradu- 
ally slipping downward to the 
natural level they will reach with 
the announcement of ’49s by the 
whole industry. 

Effects of the controls on St. 
Louis dealers are said to be: 

(1) Necessary to buy incoming 
cars more carefully and at lower 
figures; (2) necessary to carry in- 
(See CONTROLS, Page 42, Col. 4) 
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DODGE CHIEFS MEET — Regional managers of Dodge are shown at the annual regional managers’ meetings in Detroit. E. C. Quinn, 


Gorgn generat sales manager, presided. 
J. W. McLaughlin, S. E. Pattison and B. M. 
berlain, G. 
c ¢. Sherry, F. D. Ely, D. B. Mooney. 
and L. F. Van Nortwick. Fifth row: G. A. 
and A. E. Horne. Standing: L. J. White, 





Reading from left in first row are: 
Carter. 
E. Little, L. P. Jones and L. F. Desmond. Third row: T. G.Daley, W. 
Fourth row: B. 


Second row: 


8. Settle, H. M. 


E. R. Taylor, 
C. J. Jefferson, W. O. DuMar, E. 
S. Woolsey, 
Hamilton, F. K. Landon, D. T. Stanton, R. Ayer, H. J. Washington 
Orphal, C. A. Templeton, J. G. Graham, S.' W. 
W. E. Foraker and L. E. Austin. : 


R. M. Godschalk, E. M. Braden, D. M. Beal, 
P. Letscher, P. M. Ruef, M. W. Cham- 
R. W. Peek, T. J. McCarty, K. A. Ridenour, 


Murray, A. H. Green, E. C. Dock, K. S. Pratt 





LIGHTER ENGINE, MORE CARGO—Note 


by Continental Motors. 


truck in the foreground is powered by a 200-horsepower, 


2,400 pounds. 


The engine has 250 horsepower and weighs only 


the 


the increased payload space allowed b 
truck in the background, which is powered by one of the new air-cooled engines developed 


pounds. The 
liquid-cooled engine weighing 


Broader Uses Are Foreseen 


For Air-Cooled Engines 


By Bob Finlay 
Managing Editor 

DETROIT.—Continental Motors 
revealed to newspapermen last 
week a line of air-cooled engines 
several times lighter than liquid- 
cooled engines of similar power. 

The engines were developed 
for the military, but commercial 
application in the heavy-duty 
truck and bus field is expected. 

Prime goal was an engine of 
maximum power with minimum 
weight and minimum space _ re- 
quirements. 

This, said, C. J. Reese, president, 
permits greater payload and cargo 
space, items of prime military im- 
portance. And, while Reese did not 
mention it, these are important 
items in the commerciald field, as 
well. 

As an example of weight savings, 
the 250-horsepower engine weighs 
only 777 pounds, compared with 
2,400 pounds for a _ liquid-cooled 
engine of similar power. 

Carl F. Bachle and Edward A. 
Hulbert, Continental engineers re- 





sponsible for the program, as- 
| serted: 
“There are _ indications 


now 


Tri-State Parley 


Sets Speakers, 


'2 Dealer Forums 


HARRISBURG, Pa. — A _ full 
schedule has been planned for the 
automotive merchants of Delaware, 
Maryland and Pennsylvania when 
they meet at Atlantic City, Oct. 1-2, 
for their Tri-State convention. 


An announcement by the Penn- 
sylvania Automotive Assn. here 
said the business program speakers 
would include: Tom Reid, one of 
last year’s speakers; Karl Richards 
of the Automobile Manufacturers 
Assn.; Neil Carothers, Lehigh uni- 
versity economist; A. H. Motley, 
publisher of Parade, and President 
Ed Sahli of PAA. 

Two panel discussions will also 
| be held. Participating in the “Pros 
and Cons of Retailing Used-Cars 
by New-Car Dealers” will be: M. 
A. Behrend, Behrend Bros., Balti- 
more; R. G. Buckalew, Buckalew 
Chevrolet, Bloomsburg, Pa.; E. W. 
Day, Gash-Stull Co., Chester, Pa.; 
Paul Ruch, City Auto Sales, Clear- 
field, Pa. 

L. A. Bloom, Bloom Motor Co., 
Scranton, Pa., and A. McClinchie 
jr. Pinkerton Motor Co., Pitts- 
burgh, will discuss “Employe Profit 
Participation.” 

The moderator for the panel dis- 
cussions will be J. V. Booth of 
Booth Motor Co., McKeesport, Pa. 

Convention business sessions will 
be held in the morning and after- 
noon of the first day and in the 
morning only on the second day. 


Byerly Loans Four Fords 
To Kentucky High Schools 


Four new Ford sedans equipped 
with dual controls hav been loaned 
to Jefferson county high schools by 
Byerly Motors (Ford), Shively, Ky. 

Clifford Byerly, president of the 
firm, presented the vehicles to Rich- 
ard Van Hoose, director of instruc- 
tion for driver training classes in 
the county high schools. 


\ that present progress in indus- 
trial air-cooled engine design 
may lead to as great advances 
in the next decade as did the 
development of Diesel engines a 
few years ago.” 

The engineers said that the new 
line, ranging from 125 to 1,040 
horsepower, is the result of 20 
years of development work in the 
air-cooled field. 

“During this period,” they said, 
“Continental has demonstrated 
that air-cooled engines which are 
properly engineered and built, 
operate as satisfactorily as liquid- 
cooled engines, and will stand up 
under as exacting conditions.” 

Reese said that simplicity of de- 
sign and high interchangeability of 
parts make the engines particular- 
ly suited for quick mass produc- 
tion, and greatly facilitate their 
maintenance and repair. 

It was said that, unlike liquid- 
cooled engines, they will operate 
satisfactorily under extremes of 
temperature—at the Equator or 
the Pole. 

On the military side, Col. Joseph 
M. Colby, chief of the research and 
development department, said that 
in the last war six different en- 
gines were used in medium tanks 
alone. 

This made necessary six sets of 
tools, six sets of maintenance lit- 
erature, six differently trained 
groups of mechanics and 5,165 dif- 
ferent spare parts. 

With one standard engine in 
tanks of the future, only 954 
spare parts would be required. 

Col. Colby showed newspapermen 
a 70-ton tank, utilizing the new 
engines and called by Colby the 
most powerful tank in the world 
in firepower, armor and mobility. 
He said that there was little new 
about the new engine. It simply 
brought together various proven 
ideas in the family of engines. 

A feature of the new engines 
is the fact that they use only 
two basic cvlinders, of 45% and 
5% inch diameter, in each of 
which all parts are interchange- 
able. : 

Differences in power are obtained 
by increasing the number of cylin- 
ders and by stepping up the com- 
pression ratio in the basic cvlinder 
models. The engines with the 
smaller cylinder are built as 4, 6 
and 8-cylinder horizontally-opposed 
models from 125 to 250 horsepower, 
and with the larger cylinder, as a 
6-cylinder horizontallv-opposed and 
as 8 and 12-cylinder V-type models 
ranging from 375 to 1,040 horse- 
power. The larger models come 
with or without supercharger. 

Continental started work on 
the new engines five years ago, 
following a recommendation by 
the Ordnance-Industry Advisory 
committee to the Ordnance De- 
partment that development of an 
air-cooled engine having a mini- 
mum of 650 horsepower be un- 
dertaken immediately. 

Following tests in which this en- 
gine operated 1,000 hours under 
conditions where the army had dif- 
ficulty obtaining 400 hours of oper 
ation during the war period, the 
program was expanded to provide 
a more complete range of combat 
engines on which the army could 
standardize for-its ground vehicles 
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AND YOUR FOURTH LARGEST 
SOURCE OF SERVICE REVENUE 


SPECTACULAR 





WITH UNMATCHED DURABILITY AND ECONOMY 


PORCELAINIZE 


An Exclusive New Car Dealer Service 


You can produce at least $800 in customer labor sales at 

a profit better than 50% gross with each purchase of $68.64 of 
PORCELAINIZE material...all this in a minimum space of 10 ft. by 
23 ft. on your Service Department floor. No other area in your 


Service Department can produce more profit per square ft. 


‘+ HERE IS ALL YOU NEED: 


° “ONE ELECTRIC POWER BUFFER (cost $60 to $75) 
“ONE EASILY AND QUICKLY TRAINED OPERATOR 


"ONE CASE OF PORCELAINIZE LIQUID (Services 48 cars and 
costs $60 per case) 


8 8 * *ONE CASE OF PORCELAINIZE WASH CREAM (Services 96 or 
more jobs; costs $8.64) 


That’s All! 











(Dealers with limited floor 
space can double productive 
capacity by employing 

2 men per car.) 


“Trade Mark Reg. U. S. Pat. Off. 






TEAR OFF, FILL IN, MAIL 


FREEMAN & FREEMAN, Inc. 
Denver 9, Colorado 

PLEASE MAIL US without obligation, full informa- 
tion regarding PORCELAINIZE profits and “dealer designed” 


merchandising program: 





For evidence of 


BIG RETURNS 


from one of the smallest invest- 









Name of Company 
ments you ever made, mail this To Attention of 

a SE 
Make of Car Sold__ 


State 








ee a ee 


(Very Important) 


FREEMAN & FREEMAN, INC. DENVER 9, COLORADO 
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Bill Attacking 
Finance Abuses 


Passes in N. J. 
TRENTON, N. J.—New Jersey’s 


Lighter U.S. Taxes? 


Attorney Foresees Next Congress Acting 
For General Relief 


BOSTON.—Enactment of legisla-|a share of his business and have 


* 


tion by the next Congress that will| that interest recognized for tax | legislature gave final approval to 
lighten federal tax burdens for) Purposes. | a bill designed to curb abuses in 
both individuals and corporations He listed other legislative pos-| the field of installment sales financ- 
was forecast by Robert Ash, Wash-| sibilities as including: lower tax ing. t 

ington tax attorney, in an address|rates for smaller corporations; The bill does not empower the 


State Banking Insurance depart- 
ment to regulate rates or to require 
filing reports from which adequate 
rates could be determined, but it 


PLAN L-M NATIONAL DEALER COUNCIL — The Central region council met in Detroit| requires each sales finance com- 
recently to discuss arrangements for the nationwide council to be held in October. Left to | pany to file with the department 
right: Jim Kemp, Akron; Joseph B. Palmer, Nashville, Tenn.; Fred B. Williams jr., Indian. | 
apolis: K. G. Niswonger, Dearborn district manager: Steve Hicks, Grand Rapids, Mich.; Mel | rate charts in current use. 

. Senator Alfred B. Littell of Sus- 


Haugh, Detroit, and Harold Hunter, Sandusky, 
7 ane tate eae h sex county, the bill’s sponsor, ex- 


streets, the new building will be|Plained when the measure was 
one of the most modern and well- | before the state senate that it was 


here at the third annual conven- | straightening of the interpretation | 
tion of the National Society of | of “business interest” in the break- | 
Public Accountants. Pry eee a tet 

| tions; ralization o e invol- 
Att, ,who heads, the American| Untary "conversion  inw: possbi 
ing practices and procedures, pre- elimination of the double taxation 
dicted that the new legislation in regard to corporation dividends; 
would make many changes, par- elimination of the 2 percent penalty | - 
ticularly where court decisions | f° filing consolidated returns, and | 


previcusly had set procedure pat- | Provision for accelerated deprecia- U. S. Rubber to Occupy 
equipped of its kind anywhere, ac-  4@Signed to regulate, through a uni- 


jtion on new facilities and equip- 
yee that there was “too vo q ‘Atlanta Home in Nov. di Moul b 'form method of disclosure, the sale 
much litigaticn over taxes,” he said ATLANTA, Ga.—Construction of | °OF wr ee "he 'b one |of consumer goods on an install- 
cfforts should be directed toward a new building here for U. S. Rub- ne ng ae el oe N&/ ment basis having a cash price of 
more administrative settlements of| 4, F. Sandrock, sales manager |? Co., which will house both | peealenehely 100.000 sannte ick oe $3,000 or less. ee 
tax questions. |for Chevrolet Motor Division, Min- | ices and warehouse, is expected | foo, space. It will be one of the | Se eet ere 
Ash said the legislation he ex-|neapolis branch, announces he has|t® be completed and ready for! major stocking points in the coun- | nature to become law, the measure 
" g ' & P provides for the licensing and regu- 





Sandrock Takes Over 


pected to be passed would include| assumed the dealership formerly | °ccupancy about the middle of No- | try for the company’s line of tires, 
a provision making it perfectly| operated by J. Huberty and sons vember. 


proper for a parent to give a child| at LeSueur, Minn. 
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Located at Lee and Donnelly | other items. 


|mechanical goods, footwear and 








“the Chapter in Your Life...” 


Navy gob on a liberty... Big Shot on a 
business trip... working stiff between seasons 
..» Midwestern family, showing the kids the 
USA...fruit picker’s family in a fifth-hand 
Ford . .. faculty member on a sabbatical . . . 
average guy and girl on a honeymoon... 
Pop and Mom, come to see the grandchildren 
«+. conscious conventioneers in cliques... 

They stop and stare and sample... Market 
Street’s stores, movies, seafood at Fishermen's 
Wharf, curios and chow mein in Chinatown 
...cable cars, native wines, silver dollars, flower 
venders, Italian tables d’hote, rubberneck tours, 
California fashions . .. ships and shoreline, the 
Bay and bridges, houses wedged on hillside 
streets, Oakland ferries...the parks, Presidio, 
the seals and Cliff House... theatres, concerts, 
smart shops, art galleries, book stores... Nob 
Hill’s opulence, the view, WPA art and the 
Bohemian section of Telegraph Hill. 


To the Westerner, San Francisco is The 
City...to the Easterner, the West...to each 
man the city of his own imaginings. . .self 
sufficient, characterful, like no other place and 
envying none ...‘*The Chapter in Your Life 
Entitled San Francisco” is a highly personal 
experience, (and also the name of the excellent 
small Baedeker issued by Californians, Inc.) 

Ever since the eighteen forties, tourists 
have been coming to San Francisco. Currently, 
they exceed a million a year... support a 
horde of hotels, eating and amusement trades 


‘2 ft 


with savvy, however, San Francisco's $50 


.--give a fillip to the fashion 
stores and smart shops...add 
local jobs, augment already 
heavy purchasing power. 
To the national advertiser 


million plus in tourist expenditures is just so 
much market gravy ... makes distribution and 
advertising worth more because the market 
includes free sampling to outsiders and more 
volume per outlet, more returns for effort! To 
say nothing of The Chronicle... 

Befitting the city, the Chronicle: is also 
exceptional, departs from many newspaper 
conventions . . . assumes that the intelligent 
San Franciscan is world citizen and entitled 


to information about the world... is more 








concerned with stoppages of the UN rather 
than the UP. Yet it does not ignore local 
obligations or news, crusades for indigenous 
improvements and often unpopular issues. 


UnconvenTIONALLY also, its circulation 
cutsacross the class lines of income, political or 
social strata, has a remarkable IQ rating in all 
levels. Reaching one-third of the city families, 
and one-fourth of those in the suburbs, The 
Chronicle’s coverage is sufficient to move 
minds and goods in every price or prospect 
group, in all localities but the poorest. 

Chronicle advertising brings bread-and- 
butter business to the big stores on Market 
Street, is the sales escalator for smart specialty 
shops and sine gua non for the quality business 
. .. delivers demand for the new car dealer, 
sells trucks to the business audience, moves 
tires, tubes, gasoline, oil, accessories ... Ask 
any SFW man to tell you about the extra 
opportunities in the Chronicle’s market in 
San Francisco! 


sen Francisco Chronicle © 


Sawyer, Fercuson, WALKER Co., National Representatives... a Plt 
‘New York, Chicago, Detroit, Atlanta, San Francisco, Los Angeles 








lation of persons engaged in buying 
retail installment contracts from 
retail sellers. 

It requires full disclosure of all 
charges on the part of merchan- 


|disers selling goods under retail 


installment contracts. The bill sub- 
jects banks, trust companies and 
national banks to its provisions, 
but does not require them to ob- 
tain licenses. 

An important feature of the 
measure provides for proportionate 
rebate upon prepayment prior to 
maturity. Lack of such a regula- 
tion was described by Senator Lit- 
tell as “one of the greatest abuses” 
in installment sales financing. 

J. Anton Hagios, executive man- 
ager of the Broad Street Merchants 


| Assn. of Newark, who aided in lin- 


ing up legislative support for the 


|measure, said it had the backing 
| of most leading retail, sales finance 


and banking institutions in New 


| Jersey. 


Canadian Expo rts 


Generally Off 


OTTAWA, Ont.— Canadian ex- 
ports of trucks increased in value 
to $2,820,000 in July this year com- 
pared with $2,734,000 in July a year 
ago, but such exports of passenger 
cars dropped to $868,000 in July as 
against $2,446,000 in July last year 
and exports of automobile parts 
declined to $904,000 in July com- 
pared with $1,496,000 a year ago 
in the same period, according to 
the external trade branch of the 
Canadian government. 

The report also indicates that 
exports during the first seven 
months of 1948 ending with July 
totaled less than a year ago, 
amounting to $12,140,000 for trucks 
this year compared with $27,434,000 
last year, $9,411,000 for passenger 
cars against $20,437,000 last year, 
and $9,278,000 for automobile parts 
compared with $11,766,000 a year 
ago in the same period. 


AUTOMOTIVE NEWS WANT ADS have 
been proven the quickest, least expensive 
method of reaching the men who want what 
you have or have what you want! See the 
back pages of this issue. 


et - 
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CANADIAN DERBY—There is a growing in- 
terest in the Soap Box derby in Canada, 
according to Sandy Crews of Crews Chevrolet 
Oldsmobile, Ltd., St. Catharines, Ont. In 
that city 12,000 people watched 44 boys con- 
tend for the city championship. It was the 
second year for the derby there. ‘“‘We in 
Canada are anxious that more Chevrolet deal- 
ers become interested in this community de- 
velopment program," Crews said. 
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It is a very real pleasure to extend hearty congratulations to the winners of the 
championship title in the American Legion Junior Baseball program, decided 
in the finals of the national tournament, held in Indianapolis, September 5-10. 


The American Legion’s great Junior Baseball program 
has just completed its twenty-first season. From coast to 
coast, America’s boys have been learning and practicing 
sportsmanship and teamwork, building character and 
physical stamina. More than 12,000 teams from thou- 
sands of communities, large and small, have competed in 
local and regional tournaments under the direction of 
American Legion Posts. Many have been assisted by Ford 
and Lincoln-Mercury Dealers. 


The Ford Motor Company, and Ford and Lincoln- 
Mercury Dealers, are happy to have had the opportunity 
to work with the American Legion in this program. For 
from such an activity, fostering and developing as it does 
a spirit of self-reliance and fair play, can come better, 


FORD MOTOR COMPANY 


BUILDERS OF FORD, LINCOLN AND MERCURY CARS — FORD TRUCKS, 
FARM TRACTORS, INDUSTRIAL ENGINES AND MOTOR COACHES 











The Ford Motor Company Silver Plaque, symbol of 
the American Legion Junior Baseball championship. 


finer citizenship. That is the objective—the same objec- 
tive that is the foundation of Youth Month, now being 
celebrated throughout the nation. In participating in 
Youth Month, as in the American Legion Junior Baseball 
Program, Ford is proud to salute young America—tomor- 
row’s men and women who hold the hope and the future 
of America in their hands. 


YOUTH MONTH 


_ SEPT. 1-30, 1948 
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OVERSEAS SALESMEN—T. H. Keating, Chevrolet general sales manager, discusses the | 
business outlook with representatives of foreign dealerships, the largest international group 
in the Il-year history of the Chevrolet Post-Graduate School of Modern Merchandising and 
Management. With a dealer employe from each of the 37 Chevrolet ‘sales zones in the 
U. S., they will be given an intensive six-week training course in Detroit. Left to right: 
Ben T. Fukunaga, Hawaii; Pedro G. Cofino, Guatema'a; Fuad S. Tannous, Palestine; Keating; 
R. E. Rampinelli, Switzerland; Arve N. Funnemark, Norway, and Edward B. Dueck, British 


Columbia. 





dent of the corporation, declared. 
Accessories generally include 
lines which are not standard equip- 
ment on British cars exported to 
HAMILTON, Ont.— Accessories | Canada. Parts are being made for) 
for British motor cars are now|the Austin and Hillman models 
being made at Cub Aircraft Corp.|and some are being made for the 
plant here, Russell Gibson, presi-|U. S. Crosley cars. 


Cub Makes Parts 
For Light Cars 





BUILT TO BU 






| ter. In the same period a year ago, 
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Some Hope Seen 


In Steel Outlook 


(The opinions expressed herein are those of Columnist Allen and are not 
necessarily those of Automotive News.) 


By A. H. Allen 

es BUILDERS received encouragement from 
an analysis in the last issue of Steel magazine, pointing 

to the likelihood of more “‘free’’ steel being available in the 


last quarter of the year, in spite of the fact that a little| 
more than 9 percent of total® -—— 


finished steel production will | 
be allocated under the 10 
programs already approved by the 
Office of Industry Cooperation. 
These 10 programs will require 
491,500 net tons of steel products | 
per month during the fourth quar- | 








an estimated 348,800 net tons per 
month was used for purposes now | 
embraced under allocations. Thus | 
the increase is 147,700 tons per | 
month. 





A. H, Allen 


finished steel is 
currently well 
ahead of last 
year, and the 
OIC expects 
fourth quarter 
production to ex- 
ceed last year by 
300,000 tons a 
month, offsetting 
the increased al- 
locations by 152,- 
300 tons a month. 

There is danger 





However, overall production of | 0f course in lumping together all 





ILD PROFITS 


CAR DEALERS! 


Super Low Pressure 





THE WORLD’S 
MOST DISTINGUISHED 
PREMIUM TIRE 


conscientiously, 


You can increase the profit on the cars you sell by change-overs 
to premium tires—when you offer a set of tires you can back 





In the Super Low Pressure Autocrat by Dayton, you have all 


these advantages to sell} 


New Discovery—Revolutionary Tread Compound. Per- 
fected after years of research, this all-new rubber, compounded with 


new toughening ingredients, gives mileage far su 
& § ing g & 


pees to any prewar 


natural rubber deep tread tire. Exhaustive road tests prove it far 
better than the best natural rubber tread. 


Extra Dee 


Tread for Even Greater Mileage. The greater 


quantity of this revolutionary rubber in the extra deep tread provides 


tire mileage you never thought possible. 


Famous Toe-Action Safety Tread. Hundreds of skid arrestors are 
molded in the tread. Flat tread design puts more rubber on the road, giving 
the famous Toe-Action cogs an even better grip on wet, slippery roads. 


6-ply Rating—100% Rayon. 6-ply rating achieved by using 4 plies 


Extra depth of 
Autocrat Tread 
gives amazing 
extra mileage 


nanc 





CO.e 


Unqualified Satisfaction guaranteed to user. 


aytan hwhobex 





THE MARK OF TECHNICAL EXCELLENCE 


1M NATURAL ANQ SYNTHETIC auBetA 


of 100% Raytex Fortified Cords of a military truck-type Rayon. 


Easier Driving. Less fatigue ...longer car life... reduced car mainte- 
. and the smoothest ride you ever had. 


Greater Beauty. Clean, streamlined appearance with no lettering on 
white sidewalls, enhances the beauty of any modern car. 


Truly, this is the tire you will be proud to offer your most discriminating 
customers. : 

Get the complete profit story of this outstanding change-over tire. Call your 
Dayton Distributor today, or write to Dayton Rubber + Dayton 1, Ohio. 


|types of finished steel, since the 
j}auto industry is primarily con- 
|}cerned with sheet and strip va- 
rieties. Requirements for the lat- 
|ter products under allocations will 
| be 96,145 tons per month—about 6 
|percent of total sheet and strip 
| output. 
This does not appear to be 
| much, except that all users of 
sheet and strip are crying for 
more than they are getting and 
| may run into cancellation of ton- 
nage they had expected in the 
third quarter, as well as a pos- 
sible reduction in allotment quo- 
tas for the fourth quarter. 
Cuts in quotas will doubtless be 
| accompanied by anguished com- 
| plaints, particularly in view of the 
| additional “free” steel which the 
'above analysis indicates will be 
| available. 
| + + + 


| More Convertibles 


| @HARP BOOST in production of 
|“ convertible passenger car mod- 

els over the past eight years was 

revealed by statistics in the latest 

and 28th edition of the AMA's 
| Facts and Figures. Although 250,- 
|000 more cars were built in 1940 
than in 1947, convertibles rose 
from 105,335 to 173,863, an increase 
of 65 percent. In 1940 they were 
| 2.8 percent of total production; in 
|1947 up to 4.9 percent. 
| The answer simply is more 
|money in the hands of buyers to 
|spend on flashy convertibles in- 
| stead of two-door sedans, the lat- 
|ter dropping from 54.2 percent of 
| the total in 1940 to 40.9 percent in 
| 1947. There is little argument with 
|the contention that in most sec- 
|tions of the country the convert- 
| ible has a low order of utility and 
| practicability, to say nothing of 
| ability to remain free from rattles. 

e * 


| 
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Privacy vs. Safety 
“BLIND SPOTS” in right and 
left rear quarters of many 
current streamlined bodies have 
been cleared up appreciably in the 
new bodies which Cadillac and the 
Olds Futuramic models introduced 
| this year. 

Widening of the rear window 
and extending it further into 
quarter panels has greatly aided 
vision rearward, but now some 
mild complaints are heard, espe- 

| cially from apparently bashful 
|} women drivers, that the new 
bodies are “too public” and lack 
that cozy privacy of their prede- 
cessors. 

Well, you can’t have everything 
and in the interests of safety on 
the highways, the showcase effect 
probably is a good thing. Let the 
cozy privacy be confined to the 
well-draped living room; we want 
to see who is creeping up on right 


and left rear fenders. 
” om * 


Front Fender Skirts 


XTENSION of fender skirts or 

wheel shrouds to front wheels 
was a natural expectation in view 
of the popularity of rear fender 
panels and, although we cannot tell 
you who yet, we can reveal that 
they will be provided on some 
11949 models. 
| Use of such front fender treat- 
{ment has raised some nice prob- 
| lems in connection with steering, 
|since the wheels have to turn in- 


side the fenders. Removal of 
|wWheels is not complicated since, 
|}with coil springs and bumper 


jacks, the wheels drop far enough 
| below the fender for servicing. 





iC rosley E xpanding 
Indiana Plant 


MARION, Ind.—A new 60-by-352- 
foot steel building is being erected 
at the Crosley Motors plant here, 


|to be completed in six to eight 
| months. 

Harold Bros. of Marion has the 
contract for the new building. 
When completed, some manufac- 
turing operations will be trans- 
ferred here from Cincinnati and 


production in other departments 
will be expanded, 





Economy Cars, Inc. 


Economy Cars, Inc., Richmond, 
Va., has been chartered with maxi- 
mum capital stock of 1,500 shares, 
$10 par, to engage in the automobile 
business. Traylor Larus is presi- 
dent; Emmett Avery, vice-presi- 
dent; Douglas O. Brown jr., treas- 
urer, and James A. Hunter, secre- 
tary. 
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for people with hungry minds 


For some people mental molars are 
standard equipment. To them mere 
news is nothing more than an appe- 
tizer. They demand the kind of brain 
food they can get their ‘“‘teeth’’ into 
... the real ‘“‘meat”’ of every matter 
that affects their daily lives, their 
jobs, their futures, their country. 

These are people with hungry 
minds—the kind of men and women 
who are always alert to ways and 
means of improving themselves... 
who prod the progress of America 
towards better products, better 
living. 

Every month, these people—mil- 
lions of them—turn eagerly to THE 
AMERICAN MAGAZINE for a full meal 
of food for thought. In the Septem- 
ber issue, now on sale, they’ll read 
‘‘We’ve Got the Reds on the Run,” 
an authoritative report by James B. 


THE CROWELL-COLLIER PUBLISHING COMPANY, 25 


PUBLISHERS OF THE AMERICAN MAGAZINE, COLLIER’S, AND WOMAN'S HOME COMPANION 


0 PARK AVENUE, NEW YORK I17, N. Y., 


Carey, Secretary-Treasurer of the 
C.1.0., on how and why the Com- 
munists rose to such importance in 
many of our labor unions—and what 
has been done to sweep them almost 
completely from power! 

Informative articles like this, plus 
popular features and absorbing fic- 
tion, make up a mental menu to suit 
a variety of tastes. For example, 
Faber Birren, noted color engineer 
and consultant, in the article, ‘‘What’s 
Your Color?” tells how to choose 
the colors that suit you best and 
how to use them to your advantage. 

Yes, every issue of THE AMERICAN 
MAGAZINE—from cover 
to cover — is planned, 
written, and edited to 
provide hearty fare for 
these millions of peo- 
ple with hungry minds. 


"Meat'of the Matter 





People with hungry minds are the kind who also have the 
healthiest appetites for new and better products—and the 
means to satisfy those appetites. To automotive advertisers 
who want to develop a multimillion quality market the pages 
of The American Magazine offer unmatched values. 


* 


ALL-AMERICAN ...No other magazine can 
match the forty-year record of THE AMERICAN 
MAGAZINE in selling America’s men and women 
on the American way of doing business and the 
American way of life. 







IMPORTANT... Because its articles are by 
Y important people on important subjects—THE 
AMERICAN MAGAZINE is quoted in the press 
and on the radio more times per issue than any 
other magazine. 












quarter of a million reprints of many different 
articles appearing the past year. 


/ PENETRATING .. . Requests received for a 









COMPLETE... No serials, no warmed-up 
Y leftovers. Everything’s complete and fresh in 
each issue. 








EYE-CATCHING ... Deft arrangement of edi- 
torial content gives each advertisement maximum 
visibility—in any section of the magazine. 








POWERFUL... All the advantages of long 
life and continuity of impressions inherent in a 
great monthly—plus the timeliness and news 
interest of a great weekly. 


merican 


MAGAZINE 






























BUD SCHIRMER (Detroit Manager) —H. A. PATTERSON «+ The American Magazine * General Motors Building, Detroit 2, Michigan 
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BOSTON. — “Master planning by | 


A Proven Failure 


Tests of Master Planning by Government Held 
Evidence It Is a Freedom Killer 
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ever raised the living standards or | 


government has always been of-| provided freedom to any people. As | 
fered as a panacea for economic | a matter of fact, historical evidence | 


ills but at no time has it proved 
effective,” the First National bank 
of Boston asserts in its current 
New England Letter. 


“By its very nature,” the bank | 


declares, “it stifles initiative—the 
keystone of progress. Planning, 
when carried to its logical conclu- 
sion, means suppressing freedom of 
speech, press, and assembly. It 
means forced labor and the de- 
struction of unions. 


private enterprise.” 

Emphasizing that planning by 
government is not a new venture,” 
the bank adds: 

“Its roots, which extend into dim 
antiquity, reached full bloom in the 
Middle Ages when the rigid system 
of regimentation and widespread 
corruption led to chaos and dis- 
integration. There is no _ record 
that planning by government has 


In fact, it) 
means the end of democracy and) 


clearly shows that it was not until 
the emergence of capitalism that, 


| the so-called common man got his | 


first real chance. 

“It was this system that eman- 
cipated him from slavery and 
extreme drudgery and made it 
possible for him to have a greater 
variety of food and more com- 
forts and conveniences than had 
the royalty of the Middle Ages. 
In all the annals of history there 
is no other system which can 
begin to compare with our own 
from the standpoint of providing 
living standards and individual 
freedom. 

“The planners concede that our 
past record is unsurpassed, but | 
contend that we have reached the 
stage of economic maturity and 
hence must consolidate our gains 
under government direction and 


GgenTLEMER 
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facts: 
circulation in 


@ CORPORATE BOSTON 
@ !0c FARE ZONE 


Note, too, the EXTRA PULLING POWER of Post circulation 
leadership in 25 of the 27 counties where 94¢¢ of all standard- 


size Boston newspapers are sold! 


You don’t need a crystal ball to see that 
BASIC BUY is The Boston Post. 
Among all standard-size Boston morning® 
newspapers, The Boston Post gives the far greatest . 
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FROM WILLOW RUN TO ALASKA AND BACK—Joe Scudiere, Detroit Kaiser-Frazer dealer, 


tion of atomic energy and other 
scientific advances will constantly 
open up further opportunities for 
expansion.’ 

“To fulfill these potentialities, it 
|is highly essential that private en- 
terprise be given every opportunity 


— | to play a dynamic role unhindered 


is shown ne over to Earl Radabaugh, manager of service engineering for K-F, the trip 
° 


records on the 
Fairbanks and back. 


ur cars he supplied to Girl Scout Troop 643 for their 10,000-mile trip to | 
Mrs. Lauri Parssinen, leader of the troop, who is on the right with her | 
husband, said that they experienced no mechanical difficulties with the cars on the gruelling | 


trip. The Scudiere dealership is Harper-Berkshire Sales and Service at 15777 Harper. 


divide up the wealth by taking 
from the ‘haves’ and giving to the 
‘have nots.’ But the assumption 
that this country is overbuilt rests 


/on false premises as is evidenced, 


for example, by the shortage in 
this country of many millions of 
homes and cars. 

“In his annual message to Con- 


Boston ++ YOUY Basic 
«the Boston fst 


gress, 
‘We are today 
industrial capacity we need for a 
growing future. At least $50,000,- 
000,000 should b> invested by in- 


dustry to improve and expand our | 


productive facilities over the next 
few years. But this is only the 
beginning. The industrial applica- 


— 
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Ghe Boston Post 


for further information and complete proof, consult the KELLY-SMITH COMPANY, national representatives, 


President Truman. stated: | 
far short of the} 


|by undue governmental interfer- 
ence. Government regimentation 
under a planned economy stifles or 
|destroys personal initiative, while 
endless red tape, regulations, and 
directives not only cause confusion 
but also interfere with production. 

“It is futile, however, merely to 
denounce planners unless we deal 
intelligently with the conditions 
that pave the way for planning. 
| Over the years, practically all 
groups have turned to Washing- 
ton for handouts or special privi- 
leges. This in turn has led to 
the mushroom growth of a bu- 
reaucracy that has aggressively 
| extended its power over an ever- 





| widening sphere until it now in- 
cludes all segments of American 
life. 

“Unless this vicious trek to 
Washington is stopped, the plan- 
|ners will gain their objectives by 
default. It therefore behooves the 
champions of democracy and pri- 
vate enterprise to be alert to the 
dangers that confront us and as- 
sidously to work toward solving 
more of our problems at the local 
level.” 


Chamber Protests 
ICC Decisions 
At Minneapolis 


MINNEAPOLIS.—A threat of In- 
terstate Commerce Commission reg- 
ulation of certain types of agricul- 
tural commodities has met with a 
protest by the chamber of com- 
merce here which objected to ICC 
decisions reaching out to include 
;and call such things as packaged 
spinach “manufactured.” 


This means farmers who wash 
their spinach and wrap it in cello- 
phane bags for market, instead of 
trucking it in open bushel baskets, 
have to get ICC trucking permits 
or use ICC-licensed haulers, sub- 
jecting them to regular hauling 
schedules and other regulations. 


“Very impractical in the farm 
business, particularly at peak har- 
vest seasons,” Floyd B. Arms, di- 
rector of the Minneapolis C-of-C 
agricultural committee, explained. 

The ICC has set Sept. 21 for a 
hearing in Washington on the sec- 
retary of agriculture’s request for a 
definition of the key word “manu- 
factured.” 

“Within the Minneapolis trade 
area,” Arms warned, definition of 
manufactured commodities in the 
interstate commerce act “could af- 
fect cream, vegetables, apples, pota- 
toes, rutabagas, cleaned _ grain, 
shelled corn, canning vegetables for 
processors, poultry and eggs.” 


The ICC ruling putting packaged 
spinach and similar products under 
trucking regulations “might be ex- 
pected almost to restrict movement 
of trucks interstatewise for certain 
peak harvest periods such as pota- 
toes in the Red River valley and 
grain in the Dakotas, Arms told the 
Chamber of Commerce. ‘ 


The U.S. Supreme court has de- 
fined “manufacture” as including 
“transformation.” This exact defini- 
tion would continue to exempt agri- 
cultural products, he said. Certain 
farm products are also specifically 
exempt under ICC transportation 
control, 


Navy Picks Goodyear 
To Build Dirigible 


AKRON.—The U. S. Navy Bureau 
of Aeronautics announced last week 
the award of a contract to the 
Goodyear Aircraft Corp. for the 
engineering design of a type-“N” 
non-rigid airship. Largest non- 
rigid, lighter-than-air craft ever 
contracted for by the U. S. Navy, 
the “N” ship will have a helium 
capacity of 825,000 cubic feet. 

The ship will be the first postwar 
lighter-than-air craft to be built in 
this country and will have a larger 
helium capacity by 100,000 cubic 
feet than the last wartime type- 
“M.” One of the most radical de- 
sign changes in the “N” ship will 
be enclosure of the engines within 
the car. They will be accessible for 
repair and maintenance in flight. 
| Power plants will be radial, air- 


cooled, C7—BA1 Wright Cyclones 
rated for 800 horsepower at takeoff. 
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One of a Series 
of Current Pontiac 
Advertisements 


WINNING OWNER LOYALTY... 
AS A NEW CAR OR AS A USED GAR! 


Che used car buying public has shown a very definite 
preference for Pontiac. In fact, no other used car is 
so well accepted by those who literally are buying 


“unused mileage.” 


Pontiac’s leadersnip in giving thousands of miles of 


MOTOR 


PONTIAC 


DIVISION ef 
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dependable, economical and completely satisfying 
performance was first discovered by new car buyers. 
Now its reputation has spread to used car buyers, 
whose outstanding loyalty to Pontiac is widely 
acknowledged. 


This complete acceptance of Pontiac's superiority 


GENERAL. 


é ty 
ee 





gives the Pontiac dealer a much broader base on 


which to build his business. 


His Pontiacs are always desirable, quality merchan- 
dise—preferred by a public that looks to Pontiac for 
extra value, new or used! 
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AUTOMOTIVE WASHINGTON 
Hoffman Emphasizes 


Key Role of Scrap 


By William Ullman 


Washington Correspondent 


T THE RECENT Washington gathering of trade asso- 


f\. ciation executives, called by Secretary of Commerce 
Sawyer to plan steps to speed the flow of industrial iron 
and steel scrap to the market, the motor industry’s ener- 


getic and respected Paul Hoffman, now ECA administrator, 


was asked to give his views® 
on European recovery and 


American business. 


“If prosperity is to be maintained | 


here and recovery achieved in 
Europe, we must have expanded 
production of steel products. In a 


modern economy steel is the key 


commodity. 

“Achievement of expanded steel 
production in Europe is a complex 
problem, but it is a problem that 
is being solved. In Great Britain, 
France and the Ruhr steel produc- 
tion is going up steadily. Expand- 
ing steel produc- 
tion in the U.S.A. 
is also a complex 
problem, but of 
this we can be 
certain. 

“We not only 
cannot have 
any expansion 
in the output of 
steel or main- 
tain the pres- 
ent rate unless 
William Uliman scrap is avail- 
able. Thus scrap, which we need 
to make steel, is directly con- 
nected through the maintenance 
of prosperity here and_ the 
achievement of recovery in Eur- 
ope with the winning of the 
peace. It is quite honestly of that 
importance. 

“Secretary Sawyer has requested 
the help of ECA in getting scrap 
moving out of Europe to America. 
We have extended to him every 
assistance in our power. 

“We are also vitally interested 
in seeing that other steel produc- 
ing countries have scrap. The big 
job really has been to get scrap 
moving. It is moving. A substan- 
tial volume will reach our shores 
during the coming months. 

“However, the United States must 
aot put too much reliance upon 
European scrap. If the most favor- 

able result is achieved, European 
scrap would represent only a small 
fraction of what is needed, and of 
course the supply will be exhausted 
all too soon. Over the long run the 
United States must look to the 
United States for scrap.” 
+ + + 





30-Man Committee 


HERE WERE more than 100 

trade association executives at 
the meeting. A committee of about 
30 industry representatives is being 
organized to work out details of 
the program. 

The consensus of government 
spokesmen present was that it 





| 





will be several months before 
scrap can be obtained in quanti- 
ties overseas, and that meanwhile 
the steel industry will have to 
depend on domestic sources to 
keep blast furnaces and foundries 
operating. 

Gen. Draper, who spent more 
than two years in postwar Ger- 
many, said that much of the scrap 
in that country must be left there 
to rehabilitate that nation’s steel 
industry. He believes it would be 
wasteful to ship scrap from there 
to the U. S. and then ship back 
finished products to Germany. 

* * * 


‘Watchdogs’ at Work 


CG of the busiest congressional 
groups in Washington at the 
moment is the “watchdog” commit- 
tee created to observe the effect of 
the Taft-Hartley labor - manage- 
ment law in action, and to gather 
facts for submission to Congress 
next spring. 

While accusations have been that 
the committee, headed by Senator 
Ball of Minnesota, and including 
Senator Taft and Rep. Hartley, the 
co-authors of the act, has con- 
cerned itself wrongly about admin- 
istrative tasks belonging to the 
NLRB, the charges have been vig- 
orously denied. > 

The tasks now being pursued by 
the committee staff of 11 attorneys 
and special investigators, a com- 
mittee spokesman said, include not 
only close studies of the functioning 
of the National Labor Relations 
Board but also a series of inde- 
pendent investigations into a host 
of situations of importance to labor 
and management. He said that it 
was a mistake to assume—as some 
quarters have done—that the sole 
responsibility of the group is to 
watch to see that the NLRB does 
its work right. 

The committee in its first re- 
port indicated that it was making 
a particularly close study of the 
results of outlawing the closed 
shop and its effect on labor- 
management relations. 

Although the committee bears 
the name “watchdog,” it has, sur- 
prisingly to its members, received 
relatively few complaints as to the 
enforcement of the law. The major 
complaint has been about “delays 
in handling cases,” and that the 
law itself at some spots tends to 
weaken the bargaining positions of 
certain unions and even, in a few 
cases, itself causes strikes. 

“On the whole the committee be- 
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ment, “that the act is being well 
administered.” 

As to weaknesses in the act—of 
these the committee at this time 
refuses to talk. On this matter, it 
says it will reserve its recom- 
mendations until next March, 


* + * 

Road Building 

INCE 1945, the highway con- 
“’ struction program has moved 
into higher ground at a fairly uni- 
form rate, according to the Ameri- 
can Road Builders’ Assn. From a 
total highway construction expendi- 
ture of $386,000,000 in 1945, the last 
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lieves,” according to its own state- | 


war year, there has been an in- | 


crease to a total of $772,000,000 in| 


| 1946, $1.2 billion in 1947, and an 


estimated record figure of $1.7 bil- 
lion in 1948. 

This estimated total for 1948 is 
based on the likelihood of the up- 
ward trend established in 1946 and 
1947 continuing at a uniform rate. 
This would give a total for October, 
1948, the peak construction month, 
of $250,000,000, as compared to $178,- 
000,000 for October, 1947, and $100,- 
000,000 for October, 1946. 

According to Federal Works 
Agency, contracts by state high- 
way departments for the first five 
months of 1948 totaled 38 percent 
greater than the amounts record- 
ed for the corresponding period 
in 1947. Federal aid contracts 
awarded in May, 1948, were 30 
percent higher than those award- 

ed in May, 1947. 

State highway contracts awarded 
in May, 1948, were 31 percent above 
those of May, 1947, and total high- 
way contracts at all government 
levels for May, 1948, were 41 per- 
cent above those of May, 1947. 

Total construction, including all 
categories, both public and private, 
is expected to reach the record fig- 
ure of $18 billion in 1948, according 
to the U. S. Department of Com- 
merce. This figure is $4 billion 
higher than the record set in 1947, 
and $4.5 billion higher than the 
previous high reached in 1942, but 
due to high costs the volume will 
be somewhat less. 

Total construction expenditure 
for the first seven months of 1948 
was $9.4 billion, which was 36 per- 
cent above the corresponding period 
in 1947. Residential construction 
continues in the lead. The increase 
in public construction expenditure 
is due principally to the gain in 
highway construction. 


Butts Heads Up 
Sales of Wire 
For Auto-Lite 


TOLEDO.—H. R. Butts has been 
appointed general sales manager of 
the Wire division of Electric Auto- 
Lite Co., accord- 
ing to Royce G. 
Martin, president. 

Butts, who 
joined the Auto- 
Lite staff 14 years 
ago, replaces 
Verne F. Dobbins, 
who has retired 
for health rea- 
sons. Joining 
Auto-Lite in 1934, 
Butts has served 
as Central divi- 
sion manager of the Merchandising 
division, and for the past 10 years 
has held a similar post in the 
Southern division with headquar- 
ters in Dallas, Tex. He will make 
his new headquarters in Port 
Huron, Mich, 

Martin also announced two addi- 
tional changes in the Merchandis- 
ing division: Max H. Smith, na- 
tional sales supervisor, will replace 
Butts as Southern division man- 
ager, and Fred Vanzo, Central di- 
vision district supervisor, has been 
brought from Chicago to replace 
Smith in Toledo. 








H. R. Butts 


Carl Scott (Ford) Names 


Duemling Service Head 


Carl (Trader) Scott, Oakland 
(Calif.) Ford dealer, has announced 
the appointment of Jerry Duem- 
ling, former Ford Motor Co. execu- 
tive, as manager of his service 
department at 3321 Broadway. 


Duemling was formerly general 


superintendent of Ford’s Richmond | 


district, and has had a broad in- 
dustrial engineering background, 
Scott said, 








BUILT FOR SERVICE—Two or three inches of water on the roof of the new service building 
of Frint Motor Co. (Lincoln-Mercury), Milwaukee, helps keep the structure cool in the sum- 
mer. Another feature of the building is a customer lounge where a car is kept on display 


Expansion Gives U. S. Rubber 
Highest Capacity in History 


NEW YORK.~— Postwar expan- 
sion and modernization costing 
more than $80,000,000 has raised | 
United States Rubber Co.'s produc- | 
tion capacity to the highest peak | 
in its history, it was announced | 
last week by Herbert E. Smith, | 
president. 

Commenting on his company’s 
progress, Smith said $30,000,000 
has been spent since the war on 
tire production facilities and 
$50,000,000 on non-tire products. 

“These improvements,” he added, 

“include new buildings, new ma- 
chinery and new research equip- 
ment which provide increased pro- 
duction and better quality. 

“More than $24,000,000 has gone 
into the expansion and moderniza- 
tion of plants producing hose, belt- 
ing, friction tape, wire and other 
special rubber products used by 
oil, automobile, electrical, railroad, 
steel and other major industries; 
also footwear, raincoat, coated 
fabrics, foam mattresses and cush- 
ioning, golf balls, bathing caps, hot 
water bottles, and many other 
items in the consumer field. 

“Additional millions have been 
invested in new facilities for the 
production of chemicals, textiles 
and plastics. Many new uses are 
being developed for these materials 
through intensified research. One 
promising development is in the 
field of gum plastics, wherein va- 
rious types of rubber are combined 
with resins to make materials of 
great strength which can be used 
in place of wood or metal in many 
applications.” 

The company has put the follow- 
ing new plants into operation since 
the war: Chicago, plastics and spe- 
cialties; Washington, Ind., rain- 
coats; Fort Wayne, Ind., engineered 
rubber products; Scottsville, Va., 
rayon tire cord; Burlington, N. C., 
new textile products; Milan, Tenn., 
sport footwear; Manchester, N. H.., 
Lastex yarn and rubber thread, and 
Gastonia, N. C., combed cotton 
yarn. 

Smith said that perhaps the 
most revolutionary development 
in postwar rubber chemistry is 
conductive rubber heating pan- 
els which are installed in the 
ceilings of homes to provide ra- 
diant heat by electricity. 

He said the new product being 
produced in largest volume at the 
present time is foam mattresses 
and cushioning. | 

Other new products include a} 
golf ball with silicone center and} 
rubber thread wound by electronic | 
control; a conveyor belt possessing 
two and one-half to four times the | 
strength of conventional belts; the 
world’s smallest diameter electrical 
wire for homes, offices and fac- 
tories; new chemicals to kill weeds 
and destructive insects; the first 
low-pressure tire, to make motor- 
ing safer, more comfortable and 
more economical; a rubber rug 
backing to “de-skid” rugs, thereby 
remedying one of the leading 
causes of accidents in the home; 
a slip-proof transmission and syn- 
chronizing belt with rubber teeth; 
an asbestos ironing board cover 
which will not burn; a new dish 
towel made of cotton and asbestos 
with superior polishing properties; 
and a new insulating material for 
refrigerators containing 1 percent 
plastic and 99 percent air. 

“U. S. Rubber and the rubber 
industry in general have finally 








| won the race between supply and 


demand,” he said. “With the ex- 
ception of a very few products, 
supplies of merchandise are ample 
and competition is growing keener. 

“The real winner in this new 
market of abundance is the cus- 
tomer. The customer is our boss 
and from now on he will make 
us work harder to improve our 
products and services. 

“U. S. Rubber welcomes the re- 
turn of a competitive market. It 
affords us an opportunity to win 
many more friends who seek su- 
perior merchandise and superior 
service. 

“Competition is the very founda- 
tion of our great American eco- 
nomic system. Without competition 
this nation could not have built 
the highest living standard in the 
world.” 


Olds Reports 
Daily Average 


Of 7,000 Orders 

LANSING. — Placement of new 
orders for Oldsmobiles with author- 
ized dealers throughout the nation 
is continuing at the record-breaking 
rate of 7,000 per day, S. E. Skinner, 
general manager of Oldsmobile, an- 
nounced here. 

Analyzing 10-day reports from 
Oldsmobile dealers, Skinner _re- 
vealed that 73,323 new orders were 
placed between Aug. 21 and Aug. 
31. In the month of August, 43.2 
percent of new orders placed re- 
flected the fast-climbing popularity 
of the 1948 Futuramic model, he 
stated. 

The latest report from Oldsmo- 
bile dealers places the number of 
unfilled orders at an all-time high 
of 836,408, Skinner further revealed. 

This is to be compared, he said, 
with a total unfilled order figure 
of 408,296 units in February of this 
year when the 1948 line was intro- 
duced. Oldsmobile’s unfilled orders 
have therefore more than doubled 
in the past six months, according 
to Skinner. 


Bon Voyage! 
Clymer to Tour Europe 


For 6 Weeks 


LOS ANGELES.—Floyd Clymer, 
Los Angeles publisher of motor 
books, has left for a six weeks’ 
tour of Europe. 

After a short stay in London, 
Clymer will go to Paris for three 
days. While there he will take de- 
livery of a 1949 Ford V-8 and 
start a journey through Belgium, 
Holland and all zones of Germany 
excepting the Soviet, and then go 
back to Paris. 

Clymer plans to spend a week 
in Paris during the motor show 
and witness the annual Paris gold 
cup auto race through the streets 
of Paris on Oct. 10. 

He then leaves for a tour of 
Switzerland, the Italian automotive 
cities of Milan and Turin and on 
to Rome. The return trip will be 
via the Riviera and across France. 
then back to London to attend 
London's first postwar automobile 
show. 

Clymer’s car is equipped with a 
dictating device to record happen- 
ings of the tour that will be in- 
corporated in a book he is compil- 
ing on foreign automobiles. He 
will make a survey of the German 
French, Italian, and English auto- 
motive industries while away. 
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. They're 


BIG BUSINESS 


in themselves | 


CHEVROLET 


In fact, truck sales by Chevrolet dealers 
exceed car sales by most other 
dealer organizations. 








A vitally important factor con- 
tributing to the unequalled value of 
the Chevrolet franchise is Chev- 
rolet’s national leadership, year after 
year, in commercial car sales. 
Chevrolet truck registrations in 
the first five months of 1948 totaled 
128,318 .. . and that is big business. 
In fact, only seven makes of pas- 
senger cars, including Chevrolet, 
sold as many as that in all of 1947. 


It was big business in 1947, too 


—when Chevrolet truck registra- 
tions were 235,803—a total exceeded 
by only four makes of passenger 
cars—Chevrolet and three others. 

Added to Chevrolet’s leadership 
in passenger car sales—this year, 
last year, and for the total 17-year 
period, 1931 to date—this consist- 
ent supremacy in the truck field 
makes the Chevrolet franchise the 
most highly valued in the auto- 


motive world. 


BIG BUSINESS IS RIGHT 


Look at the record and see what 
Chevrolet’s dual leadership and 
its dual franchise mean to the 
dealer: 


1947 Registrations 
CHEVROLET CARS. .... 640,709 


2nd-place car 

3rd-place car...........313,118 
4th-place car 246,115 
CHEVROLET TRUCKS... .235,803 
209,552 
206,411 


186,414 


5th-place car 
6th-place car 
2nd-place truck........ 





CHEVROLET MOTOR DIVISION, GENERAL MOTORS CORPORATION, DETROIT 2, MICHIGAN 


Going 
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Dealer Doings 





Hull-Dobbs to Distribute 
English Fords in Memphis 


Hull-Dobbs Co., Memphis Ford 
dealers, have been appointed dis- 
tributors in the Memphis Ford 
branch area for the English-made 
Ford, it is announced by the import 
sales division of Ford Motor Co. 

More than 175 Ford dealers from 
the Memphis district attended a 
special meeting in Memphis last 
week, the purpose being for those 
dealers who desired to sign a con- 
tract for the English-made Ford. 
Sample cars were on hand for the 
dealers to drive. Five hundred units 
have been ordered for Memphis and 
deliveries should be made in 30 days, 
according to J. K. Dobbs sr. of Hull- 
Dobbs Co. 

* * a7 
Herbert Motors Appointed 
Dodge-Plymouth Dealer 


Joe Herbert Motor Sales Co., 
Ellis, Kans., reveals it has been 
appointed direct factory dealer 
for Dodge-Plymouth cars and 
Dodge trucks for the west half 
of Ellis county and for all of 
Trego, Gove, Logan and Wallace 
counties. 

Herbert Motor Sales, owned by 
Joe Herbert, is also dealer for 
U. S. Royal tires, Cessna air- 
planes and J. I. Case machinery, 
sold through the Herbert Imple- 
ment Co. Joe Herbert is owner 
and operator. 

+ + * 


Courtesy Honor 
Service Manager Wins 
Civic Award 


John H. Williams, service man- 
ager at Sergeant Motors Corp., 
Rochester, N. Y., has been chosen 
recipient of the Rochesterians’ Au- 
gust award, in recognition of his 
“quiet, courteous” manner and 
“friendliness” in his work. 

* + + 


Harrison Motors Completes 
Expansion Program 


Completion of a $25,000 renova- 
tion and expansion program is an- 
nounced by Harrison Motor Co., 
Fourth St. and Beach Drive, Pan- 
ama City, Fla. 

The automobile dealership and 
repair shop, which are operated 
by W. F. Harrison sr., and his son, 
W. F. (Billy) Harrison, now has 
approximately 10,000 square feet of 
floor space plus a new paint shop. 

+ * * 


Gray Motors Awarded 
Crosley Dealership 


Crosley Motors announces ap- 
pointment of Gray Motors, 1701 
First Ave., N., Birmingham, Ala., 
as dealer for Crosley passenger 
cars and trucks. 

Powel Crosley jr., president, 
said the appointment was in line 
with the company’s program of 
doubling its nationwide dealer 
organization in order to meet the 
ingreasing demand. 


Pickett Buick Plans 
New Building 

A new garage is to be erected at 
Darlington, Wis., for Floyd Pick- 
ett, who has secured the Buick 
franchise for that area. 

The building is to be 40 by 60 
feet. Pickett has been in the auto- 


motive business 25 years, 
+ * a” 


K-F Dealers Form 


Assn, in Louisiana 
At a meeting of Kaiser-Frazer 
dealers held at Lafayette, La. the 
Southwest Louisiana Kaiser-Frazer 
Dealers’ Assn, was formed. 
* + t 


Four Automobile Firms 
Incorporated in Texas 


The following Texas automobile 
firms have been granted charters 
by the secretary of state: 

Dock Coffey Pontiac, Amarillo, 
with Dock H. Coffey, Euna May 
Coffey and Erwin C. Ochsner as 
incorporators. Hub City Motor Co., 
Pharr, with Howard R. Clark, J. C. 
Bullin and Victor J. Clark as in- 
corporators. Travis Motors, Hous- 





ton, with C. E. Bigby, J. C. Tips 
ae yg Tips as eee Asheville Tucker Sales 
Ison Motors, Inc., as, incor-| Asheville Tucker Sales, Inc., Ashe- 
porated for $100,000 with Jimmie | yijje N. C,, has been organized with 
Wilson, Walter Wilson and Her-| capital stock of $100,000 to deal in 


Improvements Increase J. Reid Mallonee. 


bert Marshall as incorporators. automobiles. Principals are R. G. 
Monteath jr., Eloise Monteath and 
+ 7. +. 
General Pontiac’s Space iinnwes Steck 


Improvements to the facilities The Davis Motor com 
panies of 
of General Pontiac Corp., 8200 | sherman and Denison, Tex., have 
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general manager Ralph B. Smith. 

Arthur Sproles is service man- 
ager of the dealership and Dudley 
Lizier is head of the expanded 
parts department. 


7. 


tration and progressive filtering. 


engine protection—with the new 
Walker Oil Filter and Walker 
Laminar Replacement Cartridge. 
Ask your Walker jobber about it 
today! Walker Manufacturing 
Company of Wisconsin—Racine, 
Wisconsin. 


~-- WALKER LAMINAR OIL FILTER 





DOWN EAST—John S. Goff, Inc. (Nash), Portland, Me., has been awarded Nash Motors’ 
10-point select dealer honors. The dealership, which has 24,000 square feet of floor space, 


Reisterstown Rd., Baltimore, will | decreased their capital stock, ac-| |*point s by John S. Goff. 
add 4,000 square feet of floor space | cording to records filed with the : 
to bring the total ‘floor space to 
23,000 square feet, according to 


secretary of state at Austin. The| capital stock to $12,500, while the| crease to $16,700, of which $12,500 
company in Sherman decreased its! company in Denison made a de-|is paid. 





Featuring the Guaranteed Walker Laminar 


Replacement Cartridge for All Filters 


@ Here’s an entirely new kind of oil filter—the Walker Laminar 
Filter with three-dimension filtration—surface filtration, depth fil- 


Patented Laminar construction makes possible, for the first 
time, an oil filter cartridge of predetermined and uniform charac- 
teristics . . . positive, predictable performance. It acts three ways 
to take out even microscopic particles of harmful dirt and sludge; 
keeps oil clean for thousands and thousands of miles. 


Sell your customers greater engine protection—guaranteed 3-way 


Guarantee 


The Walker Replacement Cartridge 
with patented Laminar construc- 
tion is guaranteed against channel- 
ing, by-passing or migration of the 
filtering material throughout its 
active life. Any cartridge found not 
to comply with this representation 
will be replaced without charge. 
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Dealer 


Boggus Tractor Provides 
‘On-the-Farm Service’ 


Boggus Tractor Sales, 2421 West 
Highway, McAllen, Tex., now fea- 
tures “On The Farm Service” to 
farmers in Hidalgo and Starr coun- 
ties. A farm tractor and machinery 
service truck operates throughout 
the two counties, calling on each 
farmer once every two or three 
weeks, according to Jimmy Hill, 
manager. 

J. L. Boggus jr., former manager 
of Boggus Motor Co. at McAllen, 
has been named sales manager of 


+ Also Makers 
of Walker Silencers, Jacks 


and Electric Lifts 
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Doings 


the company’s Harlingen (Tex.) 
Ford dealership. 


Chapman-Harrison Opens 
New Home in Macon, Ga. 


Chapman-Harrison Motor Co. 
(DeSoto - Plymouth), Macon, Ga., 
recently held an opening of its new 
building. 

Refreshments were served at the 
opening, and attendance prizes 
were awarded. Owners of the firm 
are Chester Chapman and Mack 
Harrison, both of Macon. 


Named Hillman Distributor 


Herbert I. Jester, president of 
Hartford Tucker Sales Corp., 74 
Flower St., Hartford, Conn., has an- 
nounced that his company has been 
named distributor of the Hillman 
Minx for Northern Connecticut. 

* 


Sells Dealership 
Thomas Tire Co., Huntsville, Ala., 
has sold its Dodge-Plymouth dealer- 
ship in Decatur to Rickenbacker 
Motors. 
7 * * 
Pippin Motors 
Pippin Motors, Inc., Smithfield, 
. C., has been organized with 
capital stock of $100,000 to engage 
in the automobile business. Prin- 


Pippin and Z. J. Robertson. 


LORELLO & ELIASON, INC. 
cipals are OC, OC. Pippin jr., Treva | structure in Hamden, Conn. 


—This Studebaker dealership has just opened the above $20,000 
The dealership is headed by George H. Lorello and Edwin N. 


Harold Prehn Transfers Two 
To Taylorville (lll.) Branch 


Harold Prehn, president of Har- 
old Prehn, Inc. (Dodge-Plymouth), 
Springfield, Ill, announces the 
transfer of Orlo H. Shoop and Rus- 
sell E. Vinson to the company’s 
Taylorville (Ill.) branch. 

Shoop is sales manager and Vin- 
son service manager of the Tay- 
lorville outlet, which is headed by 
Harold Prehn II. 


Model Planes 


Plymouth Contest Winner 
Gives Exhibition 


Jack Gilroy of North Hollywood, 
Calif., winner of first place in the 
senior stunt division of Plymouth’s 
Second International Model Plane 
contest, visited the dealership of 
H. T. Jackson (Chrysler-Plym- 
outh), Cedar Rapids, Neb., while 
enroute to his home from Detroit. 

While in Cedar Rapids, Gilroy 
demonstrated three models of his 
planes to a large audience. 

* 7 * 


Jefferson Resigns From GM 
To Head Own Dealership 


C. B. Jefferson, who for 15 years 
has been with the General Motors 
Corp., announces he has resigned 
as regional director, motors fleet 
section, and has assumed a GM 
dealership at Chapel Hill, N. C. 

Jefferson joined General Motors 
in 1933, was truck manager in 
Charlotte with the Chevrolet divi- 
sion, and served in various capaci- 
ties with Chevrolet until he joined 
the General Motors fleet division 
as zone manager in Charlotte in 
1939. 

* + + 
Greene-Haldeman Picnic 


Attracts 400 in L. A. 


The second annual picnic and 
outing of Greene-Haldeman Co. 
(Chrysler-Plymouth), Los Angeles, 
was attended by 400 employes and 
their families, company officials 
revealed. 

George Harger, general manager, 
and Dalton Wright, sales manager, 
officiated at the picnic table and 
during the games. 

* * * 


Ilderton Starts Building 


Dodge Home in N. C. 


After 22 years in its present lo- 
cation, Horace G. Ilderton, Inc. 
(Dodge-Plymouth), High Point, N. 
C., announces it is building a new 
home at 619-21 S. Main St. 

H. G. Ilderton, president, said the 
new headquarters, which is expect- 
ed to be ready by Christmas, will 
contain 17,000 square feet of floor 
space on grounds covering over 
50,000 square feet. 

* + * 


Midway Motors 


In announcing its grand opening, 
Midway Motors, 16th and Murray 
Sts., Alexandria, La., advertised: 
“The newest and most completely 
stocked used-car lot in Central 
Louisiana.” 


* * * 


Lombardi Joins Goldie 
Mrs. Sara E. Goldstein, owner of 
Goldie Motors (Studebaker), East 
Hartford, Conn., has announced that 
Vincent Lombardi has joined the 
company as service director. 
n +e - 


Switzer Made Forgman 


Eari Switzer has been named shop 
foreman by Pringle Motors, Inc. 
(DeSoto-Plymouth), 1617 25th Ave., 
Gulfport, Miss. 
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State Safety Bureau 
Proposed in Wis. 


T DRAFT of a bill to create 
a state department of public 
safety has been completed in Wis- 
consin and the measure will be 
offered for public consideration at 
public hearings to be held soon 
under the auspices of the Wiscon- 
sin Legislative Council. 


The bill was drafted by Philip 
Haberman, executive secretary 
of the council, 
who in an ex- 
haustive report 
on Wisconsin 
law enforce- 
ment machin- 
ery and proce- 
dures recently 
called for the 





consolidation of all state police 
and safety work into a single 


integrated department. 


The hearings will be conducted 
by a council subcommittee study- 


REAR VIEW 


ing state department administra- 
tion, headed by Sen. Gordon Bu- 
bolz of Appleton. 

It is understood that the com- 
mittee will not immediately con- 
sider Haberman’s numerous inci- 
dental proposals, including those 
contemplating broad changes in 
local law enforcement organization 
and distribution. 


If the Bubolz committee sustains 
the validity of the state govern- 
ment reorganization project, it will 
come before the 1949 legislature 
next winter. 

* * * 

HE BILL will call for a state 

police agency with three major 
divisions embracing the present 
state traffic patrol, the state police 
radio system, the state crime lab- 
oratory. 

It would also include the fire 
marshall’s office, beverage tax 





SAFETY! 




























POsitive wiping 


* Trade Ma 
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The Anderein”: 


. S, 
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ry, Ind. 


Easy to Sell! 
millions of late model owners are 


investigators, oil inspection divi- 
sion workers, the highway safety 
division, and all miscelfaneous 
fire prevention and safety activi- 
ties. 

There would be a division of 
state patrol, a division of admin- 
istration, and a division of fire 
safety. 

The head of the division would 
be appointed by the governor, and 
would command an enforcement 
force which as presently organ- 
ized spends more than $750,000 in 
state funds annually. 

+ + 


Minnesota School 


Teachers in 
Safe Driving 


MINNEAPOLIS.—Fifty-four high 
school teachers from the upper 
Midwest are in Minneapolis study- 
ing for an examination that will 
qualify them as instructors in traf- 
fic education in the state’s high 
schools, with dual control cars to 
facilitate their instruction. 

A one-week course has been con- 
cluded at Miller Vocational High 
School under auspices of the state 
automobile association. The 54 will 


Pe 





COVERS 25,000 SQUARE FEET—New headquarters of Noel Pontiac, Inc., 
N. Y., cost $75,000, according to Richard D. 


join a select group of 102 teachers 
in nearly 50 schools throughout the 
state now conducting authorized 
driver-training courses along with 
regular courses. 


Hugh Craig, secretary of MAA, 
said: “It is the attitudes of the teen- 
age drivers we are trying to get at. 
Older folk get pretty set in their 
ways and it is difficult to teach 
them the right way once they have 
learned the wrong. But with kids, 
it’s different. Teach ’em right, and 
they’re good drivers all their lives.” 

This is said to be the long-range 
purpose of the course, now in its 
third year in Minneapolis. The 
present group is the largest group 





_A NEW PROFIT-MAKER 
FOR ALERT DEALERS 


All over the country the idea’s catching on . 
like wildfire and alert dealers are cashing in 
pti thie set: Aneennt: OOE ee eee 
Window Wiper. 


Every new car buyer and 


They’re easy to convince, too, that the extra 
protection of clear rear vision is well worth 
the moderate cost of this fast-selling accessory. 


Easy to Install! Only a single hole is — 
required to mount the wiper motor. Only a 
single wire from wiper to switch on instrument ~ 
panel is needed. Each wiper furnished with 
adjustable arm, Curve-Flex Blade, switch, all 


ae oom 
ee 


New Hyde Park, 
Noel, president. 


yet to be trained in Minneapolis. 
Each of the qualified teachers wins 
the right for his school to use a 
dual control car, supplied free by 
the manufacturer, in the instruction 
course. AAA has found that such 
training fixes driving habits in the 
proper pattern more effectively 
than any other known method, it 
was pointed out. 

- - . 


Driver Training 


Graduates Rise 
200% in 1948 


WASHINGTON.—Nearly a quar- 
ter of a million boys and girls have 
emerged from U. S. high schools 
this year as trained automobile 
drivers, the American Automobile 
Association reported last week. 


According to an AAA report on 
behind-the-wheel training in the 
high schools of this country, the 
program which is making such 
spectacular advances resulted in 
238,000 trained students in 1948 as 
compared with 70,000 in 1947, an in- 
crease of 200 percent in one year. 

Lou E. Holland, chairman of 
AAA's traffic safety committee, 
pointed out that the great gains 
achieved this year are due to a 
variety of causes, including the 
strong support of public opinion for 
safety education and behind-the- 
wheel training in the schools; the 
sympathetic attitude of school offic- 
ials for the program; and the co- 
operation of automobile manufac- 
turers and dealers in supplying dual 
control cars for training purposes. 

a. * 


Traffic Experts 
To Attend School 


Traffic court judges and prose- 
cutors from all sections of the 
Midwest will attend a five-day 
traffic law enforcement and court 
administration conference at 
Northwestern University’s School 
of Law Oct. 21-27. 

The conference will be conduct- 
ed by the American Bar Assn. and 
the University’s Traffic Institute. 
It is the second conference of this 
type offered at Northwestern and 
the fourth to be held during 1948 
with funds provided by the Kem- 
per Foundation for Traffic Safety, 


Chicago. Similar conferences have 


been held at the University of Cali- 
fornia and Tulane and New York 


universities. 
+ * - 


For Sale Too? 
Another Span Proposed 


For Brooklyn 


































mounting parts and installation instructions. 
Available for most late model cars. For com- 
plete details on this new profit-making acces- 
sory, Sales Help Kit, discounts, and special 
introductory stock deal— call your nearest 
American Bosch dealer or write: American 
Bosch Corp., ee be 


Permission to construct’ the 
world’s longest suspension bridge 
across the Narrows, linking Brook- 
lyn and Staten island, is sought by 
the Triborough Bridge and Tunnel 
authority in an application to the 
War department. 


After canvassing the relative mer- 
its of a bridge as against a tunnel 
across the Narrows, the authority 
decided in favor of a bridge mainly 
because of its much lower cost. 
The proposed bridge, which would 
have a center span of 4,620 feet, 
would cost about $75,000,000 on the 
basis of present prices, the au- 
thority estimated. 


The authority pointed out, how- 
ever, that the proposed bridge 
would not be available in less than 
10 years, assuming the War depart- 
ment approves the project. Such 
approval is required because the 
bridge would span navigable waters. 


New Northland Home 


Plans have been approved for a 
new garage and showroom for 
i oo Nash Sales Co., Rhine- 
lander, Wis. The building will be 
90 by 94 feet, of brick and concrete 
blocks. 


As BERT URW 
Vets 


ae 
st 








é 


Vv Ua OD ts 


ean i 


ser neteateenia 


AUTOMOTIVE NEWS, SEPTEMBER 20, 1948 
re ~e 


SC 





we follow your tAhs 


iss the families where your cars go, there Better Homes & Gardens 


goes, too. 


We do it deliberately, by writing entirely for the prosperous kind of 
suburban living that only cars make possible. 


Families who live that kind of life must have at least one car. They 
have new cars often (2.8 years was the BH&G average in 1940—5.7 
years the national average). They have money for new cars (their 
incomes are among the highest for all big magazines). 


What better spot for your story than the book that reaches the 
husbands and wives who are the heart of your own market? 


Sell the 
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Auto Personnel 





Kaiser-Fraszer Names Meek 
To Midwest Fleet Post 


The appointment of Eugene B. 
Meek as fleet sales representative 
for the Midwest sales division is 
announced by J. R. Lake, manager 
of the fleet sales division of Kais- 
er-Frazer Corp. 


Meek has been associated with 
the national fleet sales division of 
General Motors Corp. and the Gen- 
eral Motors Truck and Coach divi- 
sion for the past four years. Dur- 
ing the war he was in charge of 
all Allison operations in the 5th 
and 13th Air Forces for the War 
department. His headquarters will 
be in the Baltimore Bldg., Kansas 
City. 


* * bd 


3 Appointments Listed 
By Goodrich Chemical 


Three new appointments are an- 
nounced by B. F. Goodrich Chem- 
ical Co. 

H. F. Miller has been named pro- 
duction manager of plants, with 





headquarters in Cleveland. Plant 
manager of plant 3 in Akron since 
1942, Miller has been with B. F. 


Goodrich since 1926. 


H. B. Warner has been named 
plant manager of the Avon Lake 
Warner 
joined the company in 1939 as a 
chemist at the main plant in 


Experimental station. 


Akron. 


F. C. Hands, who has been pro- 
duction manager of plant 3 since 
1943, replaces Miller as plant man- 
ager. Hands joined B. F.. Goodrich 


in 1935. 


* * * 


Fruehauf Sales Department 
Lists Personnel Changes 


A number of personnel changes 
within the sales department of 
Fruehauf Trailer Co. have been 
made recently, W. J. Robinson, 
vice-president of sales, an- 
nounced in Detroit. 

E. A. Watson, manager of the 
Detroit branch, has been as- 
signed to the national sales di- 
division and D. B. Walter, De- 





BY THE HIGH LEVEL BRIDGE—High Level Motors, Inc. (Chrysier-Plymouth), Cleveland. 


The total area under 


is 25,000 square feet. The principal owner 


of this dealership is 


A. B. MacBride, who also owns the Cleveland Browns, champions for the last two years of 


the All-America football conference. R. 


troit sales manager, promoted to 
his vacancy, with L. T. Criswell 
succeeding Walter as sales man- 
ager. 

James F. Duncan, Dayton (0O.) 
branch manager, was transferred 
to Louisville to head the new 
factory branch there. Victor 
Gross, Fort Wayne, has 
been assigned to Duncan’s post 
at Dayton. The Columbus (0.) 
manager, Vance Howe, has 


W. Arnold is vice-president and general manager. 


joined Detroit headquarters as 
national accounts manager, with 
Roger Sullivan promoted to 
Howe’s Columbus vacancy. Erie 
(Pa.) branch salesman John L. 
Crooks has been named manager 
of that branch. 


AUTOMOTIVE NEWS WANT ADS have 
been proven the quickest, least expensive 
method of reaching the men who want what 
you have or have what you want! See the 
back pages of this issue. 
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to go to Dallas Schools and Colleges 
'  ,,, Gat at home they vad “The Dallas News 


Dallas... home of Southern Methodist University, Southwestern 
Medical College, Baylor Dental College, Hockaday School and 
Junior College and others...is one of the Southwest’s foremost 
educational centers. 


Not counting grade and high schools and a large and valuable 
group of vocational schools, more than nine thousand young peo- 
ple are receiving their education here... laying foundations for 
future lives...creating countless contacts between the City and 
the homes of the greater market area. 


Sell the readers 


of The News 
you have sold 
Dellas Market. 





end 
the 


Among the ties that bind the City to its outer territory... 
that make the Dallas market area a close-knit community, none 
are stronger than these institutions of learning. 


Of course alumni—parents—families of students read The 
Dallas News at home. 


Ghe Dallas Morning News 


RADIO STATIONS WFAA AND WFAA Fu 
THE TEXAS ALMANAC 
CRESMER & WOODWARD, INC., Reprecentatives. New York, Chicago, Detroit, San Francisco, Los Angeles. Member, American Newspoper Advertising Network 





American Petroleum Institute 


Names Four to Board 


Four appointments to its board 
of directors are announced by the 
American Petroleum Institute. The 
new directors are: 

L. F. McCollum, president, Con- 
tinental Oil Co., Ponca City, Okla.; 
d. H. Peper, Northern Pipeline Co., 
New York; A. W. Ambrose, Cities 
Service Oil Co., Bartlesville, Okla., 
and Burl 8S. Watson, Petroleum 
Advisers, Inc., New York. 

* 


* * 


Goodrich Names Meyer 


To Detroit Post 


W. R. Meyer has been named 
general supervisor in the Detroit 
district of the Replacement Tire 
Sales division of 
B. F. Goodrich 
Co. it is an- 
nounced by E. A. 
Holsten, Detroit 
district manager. 

Meyer has been 
with the Good- 
rich organization 
since 1928. He 
started as a clerk 
in the Chicago 
district and held 
a number of 
executive posts there, including 
credit and operating managerships 
of several stores, managership of 
the store in Elgin, Ill, and store 
supervisor in the Chicago district. 
He held the latter post 12 years 
before his latest promotion. 

* aa + 


DeGalan Heads Koppers’ 


New Detroit Office 


The Chemical division of Kop- 
pers Co., Inc., announces the open- 
ing of an office in the McKerchey 
Bldg., 2631 Woodward Ave., De- 
troit, with William V. DeGalan in 
charge. 

DeGalan will serve as a sales 
consultant in plastics to the auto- 
motive and other industries of the 
Detroit area. 

* + 


Lion Names Cunningham 


To Head Coating Sales 


Appointment of Ray Cunning- 
ham as manager of the protective 
coatings department, sales division, 
of Lion Oil Co. is announced by 
T. M. Martin, president. 


The announcement simultaneous- 
ly revealed that the company will 
in the next four months construct 
a $250,000 plant at El Dorado, Ark., 
devoted exclusively to the manu- 
facture of protective coatings. 

* . * 


Stewart-Warner Names 


Minteer Secretary 


Appointment of James E. Min- 
teer as secretary of Stewart- 
Warner Corp. has been an- 
nounced by James 8S. Knowlson, 
president and chairman. 


Formerly assistant secretary 
and assistant treasurer, Minteer, 
who succeeds the late A. R. Ben- 
son as secretary, joined Stewart- 
Warner in 1942 as fiscal agent 
of the Green River ordnance 
plant at Amboy, Il. 


* + * 


Pratt and Rabb Move 


To Ford Chicago Office 


W. K. Edmunds, Ford Motor 
Co. regional manager in Chicago, 
announced the promotions of Leon- 
ard R. Pratt to manager of the Mid- 
west region service department, and 
of C. A. Rabb to business manage- 
ment manager. Both of the ap- 
pointees will have their headquar- 
ters in Chicago, Pratt having been 
transferred from the Omaha district 
= Rabb from the Des Moines dis- 
trict. 


W. R. Meyer 


» « 


© 
McAninch Honored 


I. A. McAninch, a veteran of 22 
years service with the comptrol- 
ler’s department of the General 
Petroleum Corp., was named presi- 
dent of Toastmasters International 
at the annual conclave of the fo- 
rensic organization in San Fran- 
cisco late in July. 

+ > . 


Barker Promoted 


Appointment of Robinson F. 
Barker as assistant manager of 
plate glass sales for Pittsburgh 
Plate Glass Co., Pittsburgh, has 
been announced by D. C. Burnham, 
vice-president in charge of glass 
sales and merchandising division. 





AUTO SEAT COVERS OF CUSTOM-QUALITY 


sensationally 
priced 


for volume sales! 


Leading auto seat cover manufacturers are featuring 





Suskana Saran! This amazing fabric means extra > 
beauty of pattern and weave—in captivating colors a —- 
that stay bright. Suskana Saran means smooth fit... ae 


cool riding comfort... unprecedented durability ... 
easy to keep clean... customer satisfaction. Contact 
your distributor for these custom-quality—volume- usquehann 


priced seat covers—and you'll set new sales records. 





SUSKANA fabrics for Auto Seat Covers, 


Upholstery, Men's wear, 


Women’s wear, Necktie s. 


404 Fourth Avenue, New York 16, N. Y. 
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ag ay | include So dala delivery 
and Sor be a federal taxes. 
They do 
2 oo By Bob Gordon 

equipment. Staff Writer 

BUIOR—Spectal Te ee T A ONE-DAY Founder's Con- 
gscetr see, di Hag Fa conv., $2,518: vention in Detroit last week, 
stat. wag., $3,124; Roadmaster “79"—4-dr. | the Auto Maniacs of America elect- 
sed., $2,418;  3-dr. -_. $2,297; conv., | 6d officers, voted on a constitution 
$2,837; stat. wag., $3,433. and came out with a new. name— 

OADILLAC—Series 61—4-dr. sed., Ba Automobile Enthusiasts of America, 
So.see: esa” ' aa bia, conv. a3 443; Although they changed the name, 
Series 60-4-dr. sed., $3,820; Series 75—5-|the gathering of some 40 auto- 
pase, touring sed. $4,779: hah a minded people at the convention 
$4,990; 7 Pose, 5. 879: 9-pass. Imperial | didn’t change their aim. 
bus. cpe., $4,868, The AEA constitution says the 


club is “for those whose principal 
interest and recreation and topic 
of discussion is the automobile; 
for those interested in reading 


ee a sis: oot. _ oer ss: 
2-dr, sed., $1,313; spt. cpe 
a ‘° Ben th are dr. 


a $2,0 


—4-dr. sed. cpe., $1,434. about and talking automobiles, 
1 “g*—4-ar, sea., $1,-| With intense devotion.” 

980.25; 2-dr. sed., $1,932.75; 7-pass. ‘sed., First president of the fledgling 
$2,404.50; lim., $2,530. 75; ¢lub cpe., on club is Oliver Barthel of Detroit. 
| age a ope. oe 2-dr. sed., $2 O14; Barthel spoke briefly at the lunch- 
7-pass, sed., $2,459: lim., $2,585.50; club|eon and reminisced about the day 
epe., $2,024.50; conv. , $2,439.25; pus srts;|in March, 1896, when he accom- 
secategn “@"4- cr Lar. 04.195, °9-ar |panied Charles King “in the first 
sed., $2,284.25; club cpe., $2,294.75; bus. | automobile to travel the streets of 
epe., $3,194.70; | Now ones son 5; ‘tub Detroit.” 

oes 41975; conv., $2,850.25; bus. Vice-presidents named were 
$2.3 319.75; Town & Country conv., $3, 430, 28: Singer James Melton; J. Lee Bar- 


“g? — 7-pass. sed., $4,- 


Crown 1 
711.75; lim., $4,816.75. 


CROSLEY—2-dr. sed., $927; conv., 
stat. wag., $991; spt. utility, ‘$852. 


rett, head of the Detroit Tourist 
and Convention Bureau; William B. 
Stout, auto designer, and F. W. 
Thompson, a charter member of the 


$959; 


© Daan 1-4. -, ar - club. Election of Melton, collector 
dr, sed., $1, = sed, | Of antique cars, is contingent upon 
. stom——4-dr. sed., ’ 
#1 611 bo: gy Tas > 879.75; "t- -pass. |his joining the organization since 
sed., $2,335; lim., $2, 461,50; club cpe.,| he was not present at the conven- 
$1,893.50; conv., $2,315.75; Suburban, tion. 
$2,651. * * * 

DODGE —Deluxe—4-dr. sed., pt gt AROLD L. MAYER of Stock- 
2dr. sed.. § ea & ay ee ee bridge, Mich., the founder of 
$1,892; 7-pass. , $2,199; club epe., $1,-| the club, was named executive sec- 


retary. The office is a permanent 
one. 

Other officials elected were: Frank 
Marine, Ferndale, Mich., secretary, 
and Rolland D. Hardt, Stockbridge, 
treasurer. All officers are members 
of the board of director. 


794; conv., $2200, 


nee One -dr, sed., $1,473.50 (V-8, 


, $1,410 (V-8, $1,496.50); 
$1,539); bus. 


sed., , 
® 28.50); conv., $1,886 (V: 
(v8, $1028. $2,119.50 (V-8, $2,- 


284.50), eer. Few of the charter members 
: 09°46. sed., $2,-| Were able to display their hobbies 
222.25 (B-cyl., $2,343); 2-dr, at this first meeting of the organ- 


ization, but plans were made to 


$2.- 
171.75; club cpe., $2,219 (8-cyl., $2339.75); 
2,835; Commo-| enable them to do so in subse- 


bus. cpe $2,069; ; conv., $ 


ne 4. dr, sed., 2,398.50 (8-cyl., 
374.25 (8-cyl. $2,- quent meetings. 
$2,514); clud ope Se Tae. S8157.15.| ‘The group decided that four 
meetings would be held each year, 
KAISER—Special—4-dr. sed., $2,244.37; | with the next one scheduled for 
Deluxe—4-dr. sed., $2,407.11. Dec. 4. It will probably be held in 


Detroit. 

Among the hobbyists who did dis- 
play a collection was Ralph Horton 
of Jackson, Mich. Horton had a 
'|complete set of Michigan license 
plates for every year since 1905. 


LINCOLN — 4- por, 
cpe., conv. 1 
4-dr. ah $3,344; 4-dr, town sed., $3,- 
344; spt. cpe., $3,291.50; conv., $4,054. 

MERCURY—4-dr. sed.. oo spt. cpe., 
os conv., $2,536.50; stat. wag. 
$2,820. 

oo. — 00” Slipstream — 4-dr. sed., 









It’s Now ‘Auto Enthusiasts’ 


‘Maniacs’ Form National Club, Change Name 
At One-Day Convention 


while Lovran drove his bright green 


1928 Rolls-Royce. 
Numerous committees were ap- 


pointed by the officials to work out 


future plans for the organization. 
A listing of committees and mem- 
bers follows: 

Executive committee—C. Elton 
Heglund, Jackson, Mich.; La- 
Verne R. Bott, Ann Arbor, Mich.; 
Lyle E. Gamertsfelder, Dearborn; 
Chester Szuscikiewicz, Detroit; 
Douglas Daniel, Chicago; Robert 
Blanding, Milwaukee; and Harry 
V. Odle, Mt. Clemens, Mich. 

Publications committee — Harold 
Lance, Detroit; Walter Perkins, De- 
troit; H. B. Sproat, Chicago; Leon- 
ard Westrate, Detroit; and M. R. 
Parker, Detroit. 

Finance committee — Frank Ma- 
rine, Ferndale, Mich. Rolland D. 
Hardt, Stockbridge, Mich.; and 
Ralph Horton, Jackson, Mich. 

Program committee—Owen Mor- 
ton, Kalamazoo, Mich.; Sproat, and 
Barrett, Detroit. 

Constitution committee — Robert 
Blanding, Milwaukee; Heglund, and 
F. W. Thompson, Detroit. 


O’Neil Predicts 
High Sales Level 
Of Tires to Stay 


AKRON, O.—“New high sales 
levels are a characteristic of, and 
not something rare in the rubber 
industry. The peak sales level defi- 
nitely is a thing of the future.” 

Author of these opinions is Wil- 
liam O’Neil, president of General 
Tire & Rubber Co., who claims 
“horizons unlimited” best defines 
the outlook for this American-de- 
veloped industry, which is expected 
to set up a new production record 
this year. 

To illustrate his point, O’Neil 
has a new General Tire & Rubber 
Co. all-time quarter sales peak to 
report. 

“General's third-quarter sales for 
the period ending Aug. 31 were 
the greatest in the company’s 33 
years,” O’Neil points out. “Our 
sales of $31,185,104 were 6.8 percent 
greater than the third-quarter in 
1947, our previous high quarter, 
and they are 57 percent greater 
than General’s average third-quar- 
ter sales for the last five years.” 


The ever-increasing use of trucks 
for freight movement is one of the 








WAA Announces 
End of Priorities 
On Future Sales 


WASHINGTON. — Priority and 
preference buying of war-surplus 
personal property by federal agen- 
cies, veterans, state and local gov- 
ernments and their instrumentali- 
ties came to an end Sept. 1 while 
the War Assets Administration made 
preparations to offer some $400,000,- 
000 worth of residuals to all comers. 

The deadline for honoring priori- 
ties and preferences in the purchase 
of surplus personal property was 
ordered by Congress last June. How- 
ever, priorities and preferences in 
the purchase of more than $4,000,- 
000,000 worth of surplus real prop- 
erty remaining in WAA inventory 
will continue until December, 1949. 

Administrator Jess Larson, com- 
menting on the success of the pri- 
orities program in placing billions 
of dollars’ worth of surplus prop- 
erty where it would do the greatest 
good during the reconversion period, 
said that many good buys for com- 
mercial purchasers remain in WAA’s 
inventory of personal property, and 
nearly all future offerings will be 
on a competitive bid basis. 

“The priorities program,” Larson 
said, “did not make for the most 
efficient disposal of surplus property 
from a standpoint of speed and cash 
return to the government, but its 
returns in public benefits are im- 
measurable and will be felt for 
many years.” 

Industrialists, businessmen and 
others interested in acquiring sur- 
plus, government-owned industrial 
plants from War Assets Adminis- 
tration will find aid in consulting 
the new edition of the Plant Finder 
recently issued by WAA. 

WAA states that this will be the 
final catalog to be published con- 
taining a directory of available sur- 
plus real properties suitable for 
manufacturing, warehousing and 
other commercial uses. The new 
edition lists more than 200 such 
facilities located throughout the 
United States. 


300 Carriers 
At Minn. Parley 


DETROIT LAKES, Minn.—More 
than 300 motor carriers, representa- 
tives and allied industry members 
attended the first postwar conven- 
tion of the Minnesota Motor Trans- 
port Assn. Fred Lautzenhiser, con- 
sulting engineer, truck division of 
International Harvester Co., dis- 
cussed the future of highway trans- 
portation in the principal address. 


















BETTER THAN A HOME RUN — Fifteen 
Chevrolet dealers in the St. Louis area con- 
tributed to a fund for a new Chevrolet 


cabriolet for Enos Slaughter, Cardinal out- 
fielder. Ted Naquin, city manager for Chev- 
rolet, collected the money. Participating 
dealers were: Big Four Automobile " 
Bilgere Chevrolet Co., Gebhart Chevrolet 
Co., Hilmer Chevrolet Co., Jack Kennedy 
Chevrolet Co., Meyer Chevrolet Co., Rob- 
erts Chevrolet Co., Hoehn Chevrolet Co., 
South Side Chevrolet Co., all of St. Louis: 
Barford Chevrolet Co., Jim Endicott Chev- 
rolet ., Epstein Chevrolet, Inc., and 
Rauscher Chevrolet Co., Feld Chevrolet, Inc., 
all in St. Louis county, and Standard Chev- 
rolet Co., East St. Louis, Ill. 


Buyer's Bonanza 
Bargain Price Overhaul 
Offered by Hull-Dobbs 


LOUISVILLE. — The local divi- 
sion of Hull-Dobbs, Inc., which ad- 
vertises itself as the “World’s 
Largest Ford Dealers,” carried an 
interesting service department ad- 
vertisement in newspapers here— 
a factory rebuilt motor, new dis- 
tributor, new clutch, new enamel 
paint job, new carburetor, new 
brakes and new seat covers, all for 
$260, which can be paid at the rate 
of $25 a month over a 12-month 
period with no cash required. 

The company even says if there 
is a balance due on the car it will 
pay that off and refinance the 
owner. In the event the motor 
block is cracked there is an extra 
charge of $50. 

This advertising is headed: “Why 
Not Renew Your Ford All Over, at 
Hull-Dobbs — the following will 
make your car run like new and 
be worth more when you sell or 
trade.” 


Continental Engine Output 
Continues at Postwar High 


DETROIT. — Shipments of 22.309 
automotive and industrial engines 
by Continental Motors Corp. in July 


bus. cpe.. $1,478.05; 
i $1,587.05; spt. 


sed., $1,873. 
—4-ar. wed, 8 915. 95; wt. cpe., $1,857.95; 
conv., $2,345. 

1 — Dynamic ‘66”’ — 4-dr. 

, $1,677 (deluxe, $1,818); 2-dr. sed., 
$1,634 (deluxe, $1,776); club cpe., $1,609 
(deluxe, $1,749); conv., $2,003; stat, was. 
$2,614 fe $2, 739); D 
4-dr. $1,735 (deluxe, $1,876); 2-dr. 
sed., $1, $1083 (deluxe, $1,834); club cpe., 
$1,667 (deluxe, $1,808); conv., ,061; stat. 
wag., $2,672 (deluxe, $2,797); Denote 
«76°"—4-dr. sed., oo eS $1,947); 
= ,726 (delux 
ote or. $1,859 (deluxe, 38,008); 
2-dr. sed., $1,785 (deluxe, $1,931); Fu- 
turamic «“9g”—-4-dr. sed., $2,151 (deluxe, 
$2,256); 2-dr. sed., $2,078 (deluxe, $2,182); 


conv., se 
ight — 4-dr. sed., $2,275 


— Et 
(deluxe, $2, 543); 2-dr. sed., $2,250 (deluxe, 
sh Sata, a, 
oo 3, 500 (deluxe, $3,- 


pass. sed., $ 
. Iim., & 650 —, $4,000) ; 
ht—4-dr. sed., $3,750; 


2-dr. 
$3.700; conv., * $4,295; tyes. sed., 
won — lim., $4,868. 


25; club’ cpe., $1, 518; conv., 
= epe., $1,454. 75; stat. wag., $2, 082. 78 


PONTIAC—To ee. «@’?4-dr. sed., $1,- 
641 (deluxe, $1,731); 2-dr. sed., $1, 583; 
sed. cpe., $1,614 (deluxe, $1,704); ‘spt. cpe., 
a. — (deluxe, $1,641); bus. epe., $1,500; 

$2,025; Torpedo ‘8’’ — 4- dr. sed., 
$1, $1 08) (deluxe, $1,778); 2-dr, sed., $1,630; 
sed. cpe., $1,661 (deluxe, $1,751); ee. ce. 


1,689); bus. cpe. 
$1,599 (deluxe, as liner “6”°—4-dr. sed., 


3 072; 
$1,731; ties $1,817); sed. cpe., $1,677 
(deluxe, $1,766); stat. wag., $2,374 (de- 
luxe, $2,442); 8 9°" —4-dr. bs 
$1,775; (deluxe, $1,864); sed. cpe., $1,724 
(deluxe, $1,814); stat. wag., $2,412 (de- 

luxe, $2,490) 
STUDEBA Deluxe—4-dr. 
sed., $1,635.50; 2-dr. sed., $1,603.75; spt. 


¢ $2,072; 

$2,430.75; land cruiser, "$2,264 
WILLYS-OVERLAND — Stat. wag., “- 

$41.71; stat. sed.. $1,991.72; Jeepster con 


$1,885.77. 








WEN MORTON, Kalamazoo 
(Mich.) Chevrolet dealer, 
showed his collection of 300 auto- 
mobile name plates, while Mayer 
and C. E. Heglund of Jackson dis- 
played collections of auto literature. 
The only unusual automobiles on 
hand were the property of Mark 
Wegienka of Romulus, Mich., and 
William Lovran of Detroit. 
Wegienka brought a 1923 model T 
Ford, complete with silver paint job 
and red-and-white beach umbrella, 


Passenger Car Registrations, All States for July, ’48-'47 


Car Registrations by states are 
released here weekly, as com- 
pleted by R. L. Polk representa- 
tives in state capitals. 


During the business sessions seven 
speakers discussed problems com- 
mon to the industry. They included 
“New Terminals and New Ideas,” 
by E. L. Murphy, jr., St. Paul, Minn.; 
“The Coming Rail Invasion into Mo- 
tor Freight,” by Steve Bonello, 
president Century-Matthews Motor 
Freight, Inc., St. Paul; and “Keep- 
ing Pay-Loads Within Legal Lim- 
its,” by A. C. Berreman, Eastern 
division superintendent of Consoli- 
dated Freightways. 


made that the second biggest month 
since V-J day for these types. ex- 
ceeded only by the 22,532 total for 
the preceding month, C. J. Reese, 
president, announced ‘last week. 

In the nine months ended July 31, 
1948, a total of 186,918 automotive 
and industrial engines were shipped 
compared with 132,035 in the like 
period a year ago, a gain of 42 per- 
cent, he said. Such engines ac- 
counted for approximately 60 per- 
cent of total sales in 1947. 


vital reasons seen by O’Neil as 
contributing greatly to the current 
demand for rubber products. 


Thrif-T Motor Sales 


Thrif-T Motor Sales Co., Oxford, 
N.C., has been granted a charter by 
the secretary of state to deal in au- 
tomobiles. Authorized capital stock 
is $20,000. Principals are CO, T. Bur- 
ton, Pleasant Garden; Frank and 
Sylvia Young, Oxford. 
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AMERICA’S MOST POWERFUL, MOST LUXURIOUS MOTOR 





—-ONE GUESS WHAT NAME IT BEARS! 


Puts message needs no signature. 


Even the car itself dares to carry no name- 
plate. For there is no ae the identity 
of “America’s most powerful, most lux- 
urious motor car.” 


No other car built in America today offers 
you the performance of a precision-built, 
160-horsepower engine. 


No other car offers you such leh: 
smoothness, such roadability, and so broad 


a range of luxury appointments. 


This car shares its distinctive styling and 
engineering with no other car of lesser name. 
It is the proudest achievement of America’s 
oldest builder of fine motor cars. 

At home, and in the far corners of the 
world—for 49 years—its famous “face” has 
been the symbol of the very finest expres- 
sion of American craftsmanship. 


One guess what name it bears! 






ASK 





THE MAN 
WHO OWNS ONE 








130-HP EIGHT 


145-HP SUPER EIGHT 160-HP CUSTOM EIGHT 















ST. LOUIS. — Synthetic gasoline 
now being produced is the equal 
of the best motor fuel made from 
petroleum, F. H. Bruner of Texas 
Co., Beacon, N. Y., told delegates 
to the annual convention of the 
American Chemical Society here. 

Bruner said that gasoline syn- 
thesized from natural gas “has been 
shown to be a very high octane 
fuel, about on a par with premium 
grade gasoline, which can be pro- 
duced from any carbonaceous ma- 
terial and which will shortly be 
produced from natural gas to com- 
pete with natural petroleum prod- 
ucts.” 

He also stated that the quality 
of synthetic gasoline made by the 
hydrocol process developed in the 
United States far surpasses that 
of the fuel produced at great cost 
by the Fischer-Tropsch reaction, 
on which the Germans relied 
strongly during the war. 

“About 80 percent of the products 
resulting from the hydrocol process 
are suitable for motor fuel,” Bruner 


Hails Synthetic Gasoline 


Chemists Told It Equals Quality 
Of Best Motor Fuel 
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said. “Synthetic gasoline need not 
be limited to natural gas but can 
just as well come from any source 
of carbon such as coal, lignite, wood 
or waste vegetable products. 
“Natural gas at present is the 
only source that has reached pro- 
jected commercial utilization in this 
country. No commercial quantities 
of this gasoline have been produced 
as yet, but substantial experimental 
quantities have been obtained from 
pilot units of the Texas Co., in a 
manner similar to that which will 
be employed in commercial units.” 
Another speaker, Charles J. Pe- 
derson of E. I. du Pont de Nemours 
& Co., reported that motor trouble 
resulting from gummy gasoline can 
be prevented for the most part by 
new chemicals which check dete- 
rioration of stored fuel. He pointed 
out that most modern motor fuel 
consists in part at least of cracked 
gasoline made by breaking down 
oily petroleum chemicals into 
lighted gasoline components. 
Pederson said cracked 






gasoline is a perishable commod- 
ity and contact with air sets off 
a reaction resulting in formation 
of gum that may seriously reduce 
the power of the engine by plug- 
ging the jets of the carburetor 
and by fouling valves. 

Bruner further explained that 
copper impurities in cracked gaso- 
line—as little as one part in a mil- 
lion—make gum development diffi- 
cult to control and if it were not 
for the copper stored gasoline gaso- 
line could be adequately protected 
by addition of chemicals known as 
anti-oxidants. He also stated that 
new compounds are now available, 
however, which deactivate every 
trace of copper when added to 
cracked gasoline. 

This, Bruner said, helps the pe- 
troleum industry meet the increas- 
ing demand for gasoline and assures 
the automobile owner of uniform 
fuel. 

Five staff members of the Bureau 
of Mines, in a prepared paper, pre- 
dicted that plants for production of 
fuel oil from coal will be economi- 
cally practical in the near future if 
the present trend of prices for pe- 
troleum residual fuel continues. 


AUTOMOTIVE NEWS production and 
registration figures tell the story of output 
and sales every week, 





ON BROADWAY—David Walker, president of Walker Motors, Inc. (Ford), has opened 
its new, enlarged sales, service and parts building at 216th St. at the junction of Broadway 
and 10th Ave., New York. Comprising 70,000 square feet on two floors, it is 485 feet long 
with a frontage of 125 feet. 


Flaig Buick Co., Inc. 

Flaig Buick Co., Inc., Arkadelphia, 
Ark., has been organized with capi- 
tal stock of $100,000, of which $12,- 
000 is paid in. Principals are Ed- 
ward G. Fiaig, E. E. Nowlin and 
W. E. Nowlin, all of Arkadelphia. 

* oe 7 


Powell Gets Credit Post 
Oscar Powell has been appointed 


Dearborn Motors 
Introduces New 


Disc Harrow 


DETROIT.—Dearborn Motors 
Corp., national marketing organiza- 
tion for Ford Tractor and Dearborn 
farm equipment, has announced a 


credit manager for Boyett Motor | new, rigid-frame, lift-type, tandem 


Co., Blakely, Ga. 








WOVEN SARAN. 
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LUMITE DIVISION, Chicopee Manufacturing Corp. 
47 WORTH STREET, NEW YORK 13, N. Y. 
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from your supplier. 


fast co Easy to clean, 


Seat Covers of 


LUMITE 


Sell Quicker 


hecause they're so 
EASY-T0 - CLEAN! 


Nothing can stain auto seat covers 
made of LUMITE—no grease, 
dirt, lipstick, or liquid! Any soil 
can be removed with a damp 
cloth. That's just one reason why 
more and more people want 
LUMITE seat covers ... why more 
and more of your customers are 
asking for this amazing fabric. 

You'll find a wonderful choice 
of beautiful colors and weaves in 
the latest LUMITE patterns .. . all 
colorfast. . . woven to breathe— 
insuring seating comfort. 

Yes, LUMITE sells quicker be- 
cause it fits better permanently 
(no cupping) ... looks better... 
never wears out. Sell the seat 
cover more people want—insist 
on LUMITE next time you order 
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disc harrow designed to operate 
with the hydraulic control of the 
Ford tractor. 

C. R. Powers, engineering chief at 
Dearborn Motors, described the de- 
sign of the harrow as new and 
modern. 

Conventional discs, used by farm- 
ers for scores of years, are built 
with independent, flexible gangs 
with adjustable angle, and are 
pulled by the tractor much like 
earlier discs were pulled by horses. 
Changing the angle of gangs regu- 
lates penetration and working depth 
of the discs. 

Dearborn’s new disc harrow is 
said to eliminate the flexibility of 
gangs by attaching them rigidly to 
a steel frame. Disc gangs are per- 
manently set at the most effective 
working angle, 20 degrees, thus sav- 
ing the field time ordinarily required 
with conventional harrows to adjust 
discs for varying soil and terrain 
conditions, and the loss of cutting 
efficiency often resulting from fail- 
ure to make these adjustments cor- 
rectly. 

This design is possible because 
penetration and working depth of 
the Dearborn harrow are regulated 
by the Ford tractor’s hydraulic con- 
trol. Raising and depth setting are 
done hydraulically. All discs cut to 
the same depth and because of the 
positive alignment between front 
and rear gangs, the rear discs cut 
centers without the use of special 
levers, springs, snubbers, etc. 

Production is now underway on 
four models, the company revealed, 
with their size and suggested list 
prices, f.o.b. manufacturer’s plant: 
$184.75 for 6-foot disc with 16-inch 
disc blades; $199.55 for 6-foot disc 
with 18-inch disc blades; $199.55 for 
7-foot disc with 16-inch disc blades; 
$223.75 for 7-foot disc with 18-inch 
disc blades. 


Rogers on Top 
Wins Pikes Peak Climb; 


Unser Conks Out 


COLORADO SPRINGS, Colo.— 
Al Rogers, of San Francisco, in 
his speedy Offenhauser Special, 
roared up the 12%-mile twisting 
course of the Pikes Peak automo- 
bile race course Labor Day to win 
first place with a time of 15 min- 
utes, 51.3 seconds. He won the first 
place purse of $3,500. 

Johnny Mauro, of Denver, won 
second place, driving the same car 
in which he finished eighth in the 
Indianapolis Speedway race Deco- 
ration day. Mauro won $2,300 with 
a time of 16 minutes 5.4 seconds. 

Third place of $1,200 went to 
Herb Bryers, darkhorse entrant 
from Colorado Springs, covering 
the course in 16 minutes 33.2 sec- 
onds. 

Bad luck ruined the day for vet- 
eran Lou Unser of this city, the 
perennial winner of the Labor day 
race. His motor conked out not 
far from the finish line and he 
had to coast back down the course 
to restart it. His time was 18 min- 
utes 9.4 seconds. 

Drivers as usual competed 
against time, taking off alone at 
five-minute intervals. All late start- 
ers said heavy dust forced them 
to take it slowly. 





Whether you need a man or a hard-to- 
find part, AUTOMOTIVE NEWS WANT 
ADS will do the trick! 
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Remember how it was last winter when you put off 
preparing your car for winter driving until the last 
minute? Remember that first cold night when all 
you could do was hope and pray? You lay awake .. 
remember? ... fearful of a cracked block, worried 
about expensive repairs.. and the next day you 
RUSHED down to the service station. What a sigh 
of relief!...when you found no really serious damage. 
That was the day you said,"Never again!” Remember? 


Well, how about it? Here we are right on the thresh- 
old of winter Once again the time has come for 
winter car care. And once again Collier's, in the in- 
terest of safe, trouble-free driving, reminds. yes, 
urges you to visit your service man right away. Why 
not do it today? Have him render the Preventive 
Service for winter that Collier’s suggests. Then just 
sit back and relax. Your car will be able to “take 
it”... and you will have veace of mind. 
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Collier’s Helps You Get More 
Early Winter Tune-Up Business 





A certain amount of winter business is automatic... 
for example, the last minute rush for anti-freeze and 
chains. But the REAL BUSINESS... the desirable and 
profit-making business . . . is the early Winter Tune-Up 
business . . . the Preventive Service business done 
BEFORE THE RUSH with those better customers. 
And that’s the business Collier’s P. S. helps you get. 


This two-page winter service message appearing in the 


October 30th issue of Collier’s is really YOUR adver- 


tisement. It is read in YOUR OWN NEIGHBOR- 
HOOD by people who are either good customers or 
good prospects of YOURS. To help you bring these 
people TO YOUR DOOR, Collier’s offers you a mail- 
ing piece, imprinted with your name, and a large win- 


dow poster. 


Don’t delay. Write today to Collier’s Promotion Depart- 
ment, 250 Park Avenue, New York 17, N. Y. Let 


Collier’s help you make more profit this winter. 
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EXPANSION AND RENOVATION—Reichhold Chevrolet Co., Walnut Creek, Calif., has 


increased the size of the structure from about 


feet. Clarence Reichhold is head of the dealership. 





Maremont Aide Touring 


Caribbean Circle 


CHICAGO.—J. T. Wolfson, rep- 
resentative of Maremont Automo- 
tive Products, Inc., has left on 
an extended goodwill tour of the 
Caribbean circle. 

First stop on his flight will be 








3,750 square feet to more than 15,000 square 


Mexico City. From there he will 
continue by plane through Guate- 
mala, Cuba, Jamaica, Dominican 
Republic and Puerto Rico. 


AUTOMOTIVE NEWS WANT ADS have 
been proven the quickest, least expensive 
method of reaching the men who want what 
you have or have what you want! See the 
back pages of this issue. 











By Leo T. Parker 
Attorney at Law 


T IS WELL established law that 

an automobile dealer who fur- 
nishes transportation to an em- 
ploye is liable for compensation 
payments or damages if the em- 
ploye is injured during the trans- 
portation. Recently a higher court 
extended this rule of law to include 
employers who furnish motor ve- 
hicles to employes. 

For example, in Travelers v. Mc- 
Cown, 206 S. W. (2d) 663, it was 
shown that a company furnished 
an automobile to an employe and 
paid the upkeep, and also fur- 
nished oil and gasoline. 

One morning the employe at- 
tempted to start his automobile 
which failed to start. The morn- 
ing was very cold and the line 
and fuel pump on the car had 
frozen. The employe was burned 
while attempting to start the car 
with a torch. He sued for com- 
pensation claiming that the in- 
jury arose from “the scope of his 


Long clutch and radiator designs meet the specific require- 
ments of individual applications. Our wide range of sizes 
and capacities serves practically every passenger car, 
truck, bus and tractor need—high-speed or heavy-duty. 
Automotive engineers know this. Since the earliest days of 
the automotive industry, they have specified Long clutches 
and radiators as original equipment for millions of units. 


’ 


Lawsuits Affecting Dealers... 
Court Decisions 





employment.” The higher court 
held: 

“The Valley Co. (employer) was 
furnishing transportation to the 
appellee (employe). In attempting 
to start his automobile which he 
was required to use in the conduct 
of the business of his employer, 
he was engaged in the furtherance 
of that business, and his injury 
being sustained while so engaged 
is compensable under the work- 
men’s compensation act.” 

+ * * 


On the Other Hand 


F COURSE, this rule of law is 
not applicable where the em- 
ploye sues for damages instead of 
compensation under the state 
workmen’s compensation act. No 
damages will be awarded unless 
the testimony proves that the em- 
ployer negligently caused the in- 
jury. 
See Wright v. Longhorn Corp., 
202 S. W. (2d) 285. In this case 
one Wright sued his employer for 


CLUTCHES + RADIATORS + OIL COOLERS 


Long Manufacturing Division, Borg-Warner Corporation, Detroit 12, and Windsor, Ontario 









damages for injuries resulting from 
an automobile collision. 

The higher court refused to hold 
the employer liable because Wright 
failed to prove that the injury re- 
sulted from negligence of the em- 
ployer. 


* * * 


All Responsible 


AM INTOXICATED persons are 
liable in damages for an auto- 
mobile wreck. 

In Wilson v. Holloway, 208 S. W. 
(2d) 178, the higher court held that 
if the testimony shows that the 
occupants and driver of an auto- 
|mobile drank together and became 
intoxicated, each is as responsible 
as the driver, for negligent driving. 

Also, in Missouri Transporta- 
tion Co. v. Howard, 143 S. W. 
(2d) 588, it was disclosed that a 
number of persons were drink- 
ing intoxicants and driving 
around. They had a wreck. 

The higher court held that the 
negligence of the driver of the car 
would be imputed to each member 





of the party. 
* 


Compensation Allowed 


Aen to a recent higher 
court an employe may recover 
compensation for an injury al- 
though he has no witnesses to the 
injury. 

In O’Connor v. Modern Service, 
32 So. (2d) 624, an employe in a 
garage testified that he struck his 
knee on a table. The injury was 
diagnosed and the entire cartilage 
was later removed by operation. 

The industrial commission dc- 
cided that the injury arose from 
the employment although no wit- 
nesses were prcduced who saw the 
employe get hurt. The higher court 
approved the verdict, saying: 

“It is well established that an 
accident can be proved by the 
plaintiff (employe) alone if there 
are corroborating circumstances. 
Plaintiff has fully corroborated that 
he did strike his knee some few 
weeks prior to Feb. 1.” 


K-F Dealers Get 
Sales Training 


Via Film Series 


WILLOW RUN, Mich.—A Kaiser- 
Frazer dealer sales training sound 
slide film series, described by 
Sarra’s Chicago Scenario Editor 
Joe Betzer and Production Man- 
ager Harry Lange as “the best 
planned and most complete of its 
type ever undertaken in the in- 
dustry,” is now reaching K-F’s 
4,200 distributors and dealers 
throughout the country. 

The training program is said to 
be a manifestation of Kaiser- 
Frazer’s realization that, with the 
return of a buyer’s market, suc- 
cess or failure in the automobile 
business will depend upon sales- 
manship. 

A series of three films has been 
prepared, and are being shown at 
dealer sales meetings throughout 
the country by K-F regional and 
district sales representatives. A dis- 
cussion period follows the showing 
of each film. 

The films, each 15 minutes in 
length, revolve about the experi- 
ences of a K-F auto salesman 
named Joe. Titled “Selling Is My 
Business,” the three films empha- 
size basic sales know-how. 

In sequence, the first film stresses 
|that “Salesman Joe” must have 
the right attitude toward his 
work, and that he must have con- 
fidence in himself and his product. 

The second shows Joe concen- 
trating on the importance of know- 
ing his product. He studies the fea- 
tures of the cars he sells, and 
learns how to present this infor- 
mation to prospects with maximum 
effectiveness. 

In the third film, he discovers 









the necessity of planning his work 
to get the most out of every sales 
day. Ways of cutting out waste 
motion are stressed. 


Calif. Gas Tax Mounts 
SACRAMENTO, Calif.—Chalking 





up the largest dollar increase of any 
state revenue source, California’s 
gasoline tax yielded $116,977,647 in 
the fiscal year ended June 30, a gain 
of 59% percent over the preceding 
fiscal year, it is announced by State 
Controller Thomas H. Kuchel. The 
sharp gain was attributed largely to 
the increase in the gasoline tax rate 
from 3 to 4% cents per gallon last 
year. 
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HOT AFTER HOW-TO-DO-IT — In 1947 COMPANION 
mail-bags disgorged $10,000 worth of orders for 
famed CoMPANION-Butterick patterns. These orders 
priced at just a few cents each, roll in week after week 
— month after month. COMPANION readers know 
where to look for how-to-do! 


RES ULT S 


___AUTOMOTIVE NEWS, SEPTEMBER 20, 1948 
NUM BER 


& QO. 4K. 2 


FOURTEEN 


These children won’t die 
-ee because women acted! 


WHEN WOMEN READ the startling facts in COMPANION article, “Too Many Children 
Die,” they took quick action. Calls for thousands of reprints came in. Through all 
kinds of local publicity, civic groups passed the warning along to mothers that 
drugs, scissors and scalding water can be death-traps for young children. 

Increasingly the COMPANION demonstrates a unique ability to rouse readers 
and get action. And this dynamic influence carries right over into all departments 
of the book, as the progress report below clearly proves. 


a 


FIRST IN SERVICE! — Lloyd Hall ‘Reports show the 
COMPANION consistently carries a higher percentage 
of service linage relative to total editorial linage 
than any other book in the women’s service group. 
About 60% of CoMPANION editorial features are 
“service” features. 


FIRST IN FERTILE MARKETS! — COMPANION circulation 
goes into areas which lead in retail sales. In fact, 1947 
Consumer Market Data Book shows the COMPANION 
has a greater percentage in such areas than any other 
women’s service magazine. COMPANION women have 
more money to spend! 


WOMAN’S HOME COMPANION 


THE MAGAZINE OF PERSONAL SERVICE, 


Monthly Circulation More Than 3,800,000 


HOME SERVICE, PUBLIC SERVICE 
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Automotive Finance... 


Motors Dip 
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Slightly 


In Dull Market 


By George Deery 
Associate Editor 
THE Dow-Jones indus- 
trial average managed to gain 
a few cents for the month closed 
Aug. 31, the Automotive News Auto 
Stocks Index dropped 1.4 percent. 


For the month ended July 30 
the auto stocks yardstick re- 
cessed 6.9 percent from the June 
close and the industrial measure 
declined 44 percent. 

Both the indexes were character- 
istic of a market featured by nar- 
row sidewise movement. However, 
the automotive group showed the 


smallest shrinkage since July 1, 
1947. 
The absence of decisive move- 
ments in either direction was ac- 
companied by a drying up of vol- 
ume, too. As the New York Times 
pointed out, “Trading on the New 
York Stock Exchange was the 
smallest since the corresponding 
month of 1947. Sales were below 
the million mark-in every session 
except that of Aug. 11 when the 
turnover was 1,307,150 shares. 
+ * + 

“i — SMALLEST day’s volume, 

464,600 shares on Aug. 16, also 
was the dullest session in four 


YT 


B-K * Power 
Braking System 
for Trucks 
and Trailers 





Westinghouse Offers 


Stock to Workers 


So that workers “can have an 
ownership interest in the com- 
pany,” Westinghouse Electric 
plans to offer 900,000 shares of 
stock for sale to ‘its employes, 
the firm has announced. 

The stock will be offered on 
a payroll deduction plan at a 
maximum purchase price of $31 
a share or a minimum of $25, 
the approximate book value of 
the stock. 





years. Transactions for August, as 
compiled by the New York Times, 
amounted to 15,039,275 shares com- 
pared with 24,585,115 shares in July 
and 14,153,458 in the same month 
in 1947.” 

The Exchange reported that the 
aggregate value of all listed stocks 
on the Big Board at the end of 





NEAR THE ST. CHARLES—University Motor Sales (Pontiac), Cambridge, Mass., has com- 
pleted a well-planned modernization and expansion program shown in architect's sketch. 


August was $70,862,046,008, with an 
average share value of $35.47. The 
average for automobile shares was 
$37.78 and $45.81 for the petroleum 
issues. 


At the end of July the average 
for all shares was $35.69. The 
figure then for the automobile 
stocks was $37.94, while the oils 
stood at $47.09. 

The comparative closing quota- 


~*~ 


Hydrovac * 
Power Brake 


for all types 
of trucks 


B-K Trailer Power Brakes 
Assure Split-Second Synchronized Braking 


The Bendix B-K power braking system for trailers 
meets every highway braking need—and does it at 
the lowest possible cost. This power brake system 
assures fast-acting, positive application, giving you 
perfect trailer control under all conditions. Syn- 
chronized in both speed and degree of application 
with the tractor brakes, it forms an ideal combination 
with a Hydrovac-equipped tractor. The Bendix B-K 
trailer system segue almost no maintenance be- 


cause it’s special 


y sealed against dirt and water. 


For a complete, engineered unit —the finest power 
brake system on the market— Better Buy Bendix! 





* REG. U. S. PAT. OFF. 


tions for the issues in the AuTtomo- 

Tive News Auto Stocks Index at 

the end of August and for the cor- 

responding date the previous 

month were: 

Aug. 31 July 30 
% 


SEED Sesviccverescorvcicnees 58 60% 
a 9 9% 
General Motors ........ 62% 62 
SIE sclicamivectiscievessess 17% 17% 
Kaiser-Frazer _.......... 10% 10 
Nash-Kelvinator ....... 17% 18 
SITES. titictsibnsinccosecece 5 5 
Studebaker ................. 25 25% 
Willys-Overland ce 9% 10% 
+ 


Lakey Earnings Increase 


To $900,583 for 9 Months 


Lakey Foundry & Machine Co. 

reports net profit of $900,583 or 
$1.84 per share for the nine 
months ended July 31, compared 
with net profit of $858,109 or $1.75 
per share for the like period last 
year. Sales this year were $11,387,- 
998, compared with $10,954,151 a 
year ago. 
J. O. Ostergren, president, stated 
in a letter to stockholders that 
production schedules are being in- 
creased to handle business booked 
with new customers in_ recent 
weeks. 


* * 





Austin U.S. Sales 
Hit $7 Million 
In Nine Months 


LONDON, England.—(UTPS)— 
The Austin Motor Co., Ltd., has now 
reported on its first nine months of 
marketing in the United States and 
Canada. 









The company received Bank of 
England permission to spend $60,000 
in the U.S. and $30,000 in Canada 
for establishment of projected busi- 
nesses. These investments have 
brought Britain $7,000,000 from 
America and more than $2,250,000 
from Canada. 

Subsidiary companies were estab- 
lished in New York and Montreal 
10 months ago. Since then, Ameri- 
can and Canadian distributors and 
dealers have sold $8,500,000 worth of 
cars and spares in the U.S. and 
about $3,250,000 (excluding sales and 
excise taxes) worth in Canada. 

Administrative costs and an ad- 
vertising campaign amounting to 
nearly half a million dollars have 
been covered by the money drawn 
in. And despite these expenses 
$7,000,000 was gained from the U.S. 
and more than $2,250,000 from 


Canada. 

The Canadian market shut down 
completely for 3% months from the 
middle of November, 1947, to the 
end of February, 1948, because the 
country was running short of U.S. 
dollars and suspended imports to 
take stock. Sanpareni 


American Bosch Boosts 


Net for Six Months 


For the first six months of this 
year, American Bosch Corp., 
Springfield, Mass., had a net profit 
of $791,104.14, after deducting 
$491,000 for federal taxes, and $143,- 
463.48 for depreciation. This com- 
pares with a net profit of $537,- 
477.53 for the first six months of 
1947. 

Net sales amounted to $8,983,- 
887.62, compared with $10,449,642.50 
for the previous year. 





Auto Stocks 

Sept.18 Sept. 38 
Chrysler ......... 58% 5834 
oe o 8% 
General Motors 62 6314 
Hudson .......... 16% 17% 
Kaiser-Frazer ... 10% 10% 
Nash-Kelvinator . 17% 18% 
Packard ......... 5 4% 
Studebaker ...... 23% 253% 

Willys-Overland 9% 10 
Average for —— — 
Nine Stocks ... 23.54 23.99 
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Tax Committee Maps Report... 


ATA Due to Reiterate 
Legislative Goals 





WASHINGTON.—The American 
Trucking Assns. committee on tax- 
ation disclosed last week that its 
report to the association’s execu- 
tive committee next month will 
recommend flat opposition to toll 
road construction, repeal of federal 
automotive excise taxes and action 
by the state legislatures to prevent 
diversion of highway-user tax rev- 
enues to non-highway purposes. 

Also, it was said, the report will 
recommend creation of a highway 
study committee in each state, 
composed of state legislators, rep- 
resentatives of organized highway 
user groups and others directly 
concerned with highway planning. 
The state committees, under the 
proposal, would set up sound, long- 
range highway programs, with pri- 
ority schedules for all highway de- 
velopments and improvements. 

At a two-day meeting at ATA 
headquarters here, the committee 
reached agreement on the report 
it will submit to the executive 
committee when the latter group 
meets during the ATA’s annual 
convention here next month. The 
taxation committee scheduled its 
own next meeting for Oct. 9, two 
days prior to the executive com- 
mittee’s meeting, and has re- 
quested an opportunity to ap- 
pear Oct. 5 at the pre-convention 
meeting of the managers of state 
associations affiliated with ATA. 

It went over in detail a tenta- 
tive 100-page report prepared by 
ATA’s research department and, at 
the same time, considered sugges- 





Producers Use 


10% Less Rubber 
During July 





NEW YORK.—The Rubber Man- | 


ufacturers Assn. last week estimat- 
ed July rubber consumption at 85,- 
135 long tons as compared with 


95,010 long tons in June, a decrease | 


of 10.39 percent. 

Total natural rubber consumed 
was estimated at 50,418 tons, a re- 
duction of 9.47 percent from June 
when 55,692 tons were used. Total 
synthetic rubber consumption was 
estimated at 34,717 tons, a decrease 
of 11.70 percent from June when 
39,318 tons were consumed. 

Although total rubber consump- 
tion of 85,135 tons was down from 
June of this year, the estimate in- 
dicated an increase of 9.15 percent 
over July of 1947 when 77,996 tons 
were consumed. Partially account- 
ing for the reduction in total con- 
sumption in July were several 
shutdowns in the industry for va- 
cation and maintenance work. 

It was estimated that 21,079 tons 
of reclaimed rubber were used in 
July as compared with 23,527 tons 
in the previous month. 

Total new rubber consumed in 
the first seven months of 1948 was 
estimated at 632,913 long tons as 
compared with 649,980 long tons 
in the same period in 1947, a re- 
duction of only 2.63 percent. 
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tions submitted by members of the 
executive committee and state as- 
sociation managers before agreeing 
on the form of its final report. 
Among other things, it will rec- 
ommend continuance of the com- 
mittee on taxation, supplemented 
by the state association managers, 
to plan and follow through on a 
program to promote whatever po- 
sition on taxation the industry | 
finally adopts. | 
In connection with its opposi- |} 
tion to toll roads, the committee | 
will propose that present provi- | 
sions in the Federal Aid Highway 
act designed to prevent use of fed- | 
eral funds for such roads be} 
strengthened to eliminate evasion | 
of Congressional intent. As to toll | 
bridges, the committee’s report will 
take the position that their con-| 
struction should be subject to ap- | 
proval of the state committees and 
where permitted should be public- | 
ly owned, with tolls collected only 
for the purpose of paying for them. 





| Once paid for, they should become 


free facilities. 

The costs of any highway pro- | 
gram, the committee believes, 
should be apportioned equitably 
among highway users and other 
beneficiaries. It will oppose any | 
ton-mile taxes, gross receipts taxes | 
or other special assessments which | 
result in placing an unfair share | 
of the tax burden on particular | 
classes of motor vehicle operators. 

In the field of diversion of 
highway-user tax revenues, it 
will recommend constitutional 
amendments in the states to pre- 
vent the practice and amend- 
ment of the Federal Aid High- 
way act to discourage diversion. 
The committee also will propose 
that the federal government con- 
tinue to finance highway aid 
from general revenue funds and 
is vigorously opposed to any ef- 
fort to link such financing with 
federal motor vehicle excise 
taxes. 

The committee also will recom- 
mend “expeditious development of | 
the national system of interstate | 


highways at appropriate high| 
standards.” 
Committee members attending | 


the meeting were James Hender- | 
son of Sherwood Brothers Oil Co., | 
Baltimore, committee chairman; 
Harold B. Church, of H. B. Church | 
Truck Service Co., Boston; Carl H. | 
Ozee of Hayes Freight Lines, Inc.., | 
Mattoon, Ill., and Leland James of 
Consolidated Freightways, Inc., 
Portland, Ore. | 

ATA staff members who worked 
with the committee were W. A. 
Bresnahan, director of research; 
E. V. Kiley and A. C. Flott of the 
research department, and Harry 
Boot, attorney. 


Hull Joins Pierce 


Pierce Motor Co. (Ford), Spartan- 
burg, S. C., has appointed W. Deck 
Hull as truck and commercial ve- 
hicle manager. Hull formerly was 
general manager of Ernest Burwell, 
Inc., Spartanburg Chevrolet deal- 








Announcing Immediate Delivery 


KNOX PICKUP BODY 


“Built to Stand Hard Knocks” 


These bodies are offered in %4-ton, 34-ton and I-ton sizes. 


Bodies shipped in prime and can be shop installed with minimum 
effort and will fit Ford, Chevrolet, International, Dodge and 


GMC trucks. 


Immediate Delivery — Wire or Call — Prices and Literature on Request 


Office 
Knox Metal Products, Inc. 
Thomson, Georgia 


EXTRA PROFITS 


ae 
YOU SELL! 


HERE'S A PLAN FOR YOU 
TO MAKE EASY ADDITIONAL SALES 
(as proven by over 4,000 dealers) 


We pioneered the idea of fitting that empty lug- 
gage compartment of every car you sell, with 
MAXIMILLIAN Matched Luggage. Now the ideo is 
sweeping the country. Auto dealers everywhere 
are finding this an easy, quick way of making 
extra profits. 


MAXIMILLIAN LUGGAGE IS EASY TO SELL— 
New cor purchasers are always “travel-minded” 
... envisioning a trip in their new car in the not 
too distant future. You will find it easy and 
profitable to sell them nationally advertised 
MAXIMILLIAN Matched Luggage... which they 
can conveniently pay for as part of their car 
payments. 

ORDER NOW ...o small investment will put you 
in business with o top-profit accessory line. 


MAXIMILLIAN LUGGAGE 
COSTS YOU LESS 
BECAUSE YOU BUY 

DIRECT FROM 
THE MANUFACTURER 








FITTED 
DRESSING CASE 


Plant 
Knox Metal Products, Inc. 
Waynesboro, Georgia 






















SETS FOR MEN AND WOMEN 

IN TOP-GRAIN ANILINE COWHIDE * 

“accepted by the U. S. Tennérs Council 

as the finest quelity cowhide. 

@ The utmost in style, quality of 
materials, and fine craftsman- 
ship. 

© Scientifically designed for light- 
weight, wrinkle-free packing. 

@ Hand-polished solid brass 
hardware. 

© Stitched leather handles. 

© All workmonship fully gvuor- 

anteed. 






LADY VOYAGER 


Ledies’ 3 Pc. Set, 21” 
Overnight, 21” Ward- 
robe, 26” Puliman. Dis- 
tinctive leng-beund 
styled Top-Grain Aniline 
Cowhide. Royen lined. 
shirred pockets, tie 


Dealer's Cost: $106.00 

Set. Alse shown: 14” 
Victoria Train Case. 

Dealer's Cost: $28.50 








An essential trevel accessory. 10 fittings including 2 pure 
bristle brushes. Hand turned Top-Grain Aniline cowhide 
with solid brass zipper closing. Dealer's Cost: $10.00. 


















ADVERTISED 
youre CONSUMER PRICE 
QUANTITY DEALER § COST INCL, FEO. TAK 


|_| _$ 81.00 | $161.48 


ae $107.94 
$ 24.00 

|__| $106.00 | $211.68 
| __—*|_-$ 28.50] $ 57.00 
we Only °6.00 Each 
|__| $ 12.00] $ 2000 
|_| $ 18.00] $ 30.00 
F_| § 6.00] $ 10.00 






Please ship following 












= 1—2-pc. FIELD EXECUTIVE Set 





Matching 30° Oversize Family Bog 
(not illustrated) 






= 2—Men's Fitted Dressing Cose 





=3—3.pc. LADY VOYAGER Basic Set 





Matching Victoria Train Case 
ZIPPER LUGGAGE COVERS 
2-pc. FIELD EXECUTIVE Ser 

LADY VOYAGER Basic Set 




















3-p< 
Specify Other Covers Below: 











RTI RII nsec ctiinsser- centromeres scceanaiaeesiabiceatia baad 
WIN STATEWIDE CONTEST—Mr. and Mrs. Ordell Davis and children, Eddie Paul, 5, and | ; } a) Bae 
Christine, 15 months, pose with Gov. Dwight H. Green of Illinois and Don R. Carter, Ford THE FIELO EXECUTIVE Men's 2-pc. set consisting of 2-Suiter and ee cinatedinnity city 
5 dealer at Alton, Ill., after the Davises had been named the "typical farm family" of Illinois. Overnighter, Top-Grain Aniline Cowhide or Imported Pigskin, With ex an ot Lk aa sits aaa” 
The Davis family received a new Ford sedan as a result of winning. The contest culminated checiee comenatie Guie-ftse teatese to tho S-Guiver. Qoater’s oak 000.00 . DUYEe's Omarune SL ge 


at the State Fair. | 
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A Lustur-Seal 
Department 


Means 
ADDED 
PROFITS 





® Easy to 

_ Apply 

© Own Servicemen 
In the Field . 


® Sales Aids Supplied 
® Only Sold to New Car Dealers 





A Lustur-Seal Department 


Increases Service 


and Used Car Profits-- 


The most amazing new car beautification treatment ever made 
available for new car dealers only. A specially formulated paint 
treatment that brings out the natural beauty of the car finish, 
protects finish practically indefinitely, very casy to apply (opera- 
tor needs only electric buffer in addition to applicator which fits 
all Lustur-Seal containers). 


Comes in three units—Lustur-Seal No. 1 for new cars (contains 
no abrasive to pull and cut the paint); Lustur-Seal No. 2 for 
older customer cars and older. used cars (contains suspended 
compound designed to cut away bugs, tar and heavy deposits of 
oxidation); Lustur-Seal Haze Cream is a protective solution for 
hand application to be applied periodically and to preserve the 
original beauty of the Lustur-Seal finish. Lustur-Seal gives your 
beautification department a full compliment of products for cars 
regardless of age. 


Lustur-Seal is a lasting finish. Once your customer’s car has 
been Lustur-Sealed and its original beauty restored—without any 
injury to the finish—an occasional application of Lustur-Seal 
Haze Cream will keep it in its state of beauty practically indefi- 
nitely. Customers will return for the Haze Cream treatment 
also makes a good over-counter item. A Lustur-Seal beautification 
department is a profitable department. Write today for full details. 


Seal in the Luster for the 
Seal of Beauty 


Lustur-Seal Corp. 


624 S. Hupp Ave., Jackson, Mich. 


Md. The new buildin 


| tional cars on the ground level. 





SYDNEY, Australia.—(UTPS) 
Minister for Transport E. J. Ward 
announces that the control on the 
sale of light cars and utilities up to 
12 horsepower will be lifted and 
permits to purchase these types 
will no longer be necessary. 

The supply has now overtaken 
the demand in this type or would 
very shortly, but distributors would 
be expected to supply existing per- 
mit holders before new applicants. 

Ward also said that consideration 
of lifting controls on the 14 to 20- 
h.p. classes will be given within the 
next few months. 

The secretary of the Federal 
Chamber of Automotive Indus- 
tries, L. Cahill, said there would 
be sufficient supplies of the lower- 
powered types to fill priority de- 
mands and nothing like enough 
to satisfy indiscriminate buying. 

When permit orders on file have 








Automotive Sales 
In Calif. Soared 
54% Last Year 


SACRAMENTO, Calif.—Sales of 


automobiles, accessories and parts | 
amounted to $1,437,953,000 in Cali- 


fornia last year, an increase of 54.5 
percent over the preceding year, 
according to the California State 
Chamber of Commerce. 

The dollar volume of retail sales 
of all types in California rose 
| along with prices last year to reach 
a total of $11,052,689,000, a gain of 
20.1 percent over 1946. This in- 
crease was 3 percent greater than 
the corresponding rise throughout 
the country, the chamber said. 

The California total was 246.7 
| percent above the 1939 level, com- 
pared to a nationwide rise of 180.1 
percent in the same time. 


Greatest California sales gains 
were registered in the durable 
goods field due to increased sup- 
plies of automobiles, refrigerators, 
household furnishings, building 
| material, hardware and farm im- 
|plements. The dollar volume of 
sales in this class was up 43.6 per- 





|cent over 1946 and 254 percent) 


} over 1939. 


I Ul. Registrations 


Set Record 


CHICAGO.—Motor vehicle regis- 
| trations in Illinois have climbed to 
the unprecedented total of 2,119,228 
vehicles, 
ward J. Barrett has reported. 


This is 39,340 vehicles more than 
the previous 1941 peak year regis- | 
tration of 2,099,753, Barrett said. | 

Included in the registrations for | 
| the first seven months of this year | 
} are 150,380 new passenger cars and 
| 34,090 new trucks. 

Compared with the 8,768 junking | 
| certificates issued during the same | 
| period, the secretary said that 1€ 
new cars are coming into use for 
every old car going out of service. 


Total registrations in the various | 
classifications of motor vehicles re- | 
ported by Barrett follow: passen- 
ger cars, 1,785,802; trucks, 293,139; 
trailers and semi-trailers, 48,661; 
motorcycles, 23,721. 

The number of automobile deal- | 
ers authorized to operate totals 











7,206, a new high in that field. | 
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Secretary of State Ed- | 
| Passenger cars, 


7 


HAS SERVICE CONTROL TOWER—Mann Motors, Inc., 925 Jesup Blair Drive, Silver Springs, | 
cost $200,000 and has 12,000 square feet of floor space. ‘ 
| hydraulic elevator to the roof for parking 50 cars, as well as parking facilities for 30 addi- 


There is a 


Not a Factor 


Banker Doubts Time Sales 


Cause Inflation 


KNOXVILLE, Tenn.—Installment 
credits do not contribute to infl:- 
tion, it was asserted by Edward 
F. Longinotti, vice-president of the 
Union Planters National Bank & 
Trust Co., of Memphis, in address- 
ing the fifth annual Tennessee 
| bankers’ conference at the Univer- 
sity of Tennessee. 

“This idea is refuted by the fact 
that over half of the $14,000,000,000 
in consumer credit is represented 
by no installment items but is 


~|made up of charge and service 


Auto News From Australia... 


Control Lifted on Cars 
Up to 12 Horsepower 


been satisfied, distributors will en- 
deavor to satisfy essential users 
and hold a fair balance between 
city and country buyers. 

+ * * 

NATIONAL RADIATORS, LTD., 
|which among other things is pro- 
tors Holden’s new Aussie auto, is 
making an issue of 25,000 five per- 
cent preference shares and 225,952 | 
ordinary shares. Latest disclosed 
profit covers preference dividend 14 
times and leaves 19 percent for the | 
ordinary shares. National Radiators | 
is the largest manufacturer of this | 
accessory in Australia. 

CHRYSLER-Dodge-DeSoto Dis- 
tributors, Ltd., reported an output 
of 15,235 car bodies last year, a 
record for the company. At the | 
| annual meeting shareholders | 
agreed to increase the capital 
| from 600,000 pounds sterling to 
1,000,000 pounds sterling. 
| ck a + 

FEDERAL cabinet has decided to 
cut the petrol ration for private | 
| motorists by 20 percent from Oct. 1 | 
|and all other rations by 10 percent. | 
|In the case of motorcycles the ra- | 
|tion will be cut so as to reduce} 
|their monthly possible mileage to} 
the same basis as cars. 


Cuts became necessary as gas | 





|consumption increased by 290,000 
gallons a month. Because of the | 
existing world situation it was held | 
| essential to conserve stocks for de- | 
| fense purposes. 


| Canadian-Made 
Motor Vehicle 
Shipments Rise 


OTTAWA, Ont.— Factory ship- 
ments of Canadian-made motor ve- 
hicles totaled 23,362 units in June. 
compared with 21,368 in May and 
21,137 in June of last year, accord 
ing to Canadian officials. 

Of the 23,362 units shipped in 
June, 19,458 were for sale in Can- 
ada and 3,904 for export, includin~ 
13,990 passenger cars, of which 
11,988 were for sale here and 2,002 
|for export, and 9,372 commercial 
vehicles, of which 7,470 were for 
sale within Canada and 1,902 for 
| export. 
| Shipments of vehicles imported 
from the U. S. during June totaled 
396 units, comprising 311 passen- 
ger cars and 85 commercial ve- 
hicles. 


In the first six months of 1948, 
factory shipments reached a total 
of 129,182 units, including 74,179 
of which 63,400 
were for sale in Canada and 10,779 
for export, and 55,003 commercial 
vehicles, comprising 40,601 for sale 
here and 14,402 for export. In this 
same pericd of last year, 126,215 
units were shipped. 


During the first half of this year, 
shipments of vehicles imported 
from the U. S. totaled 2,514 units, 
including 1,477 passenger cars and 
1,034 trucks as well as three buses. | 











Capitol Motors Leased 

Anderson Motors, 535 W. Broad 
St., Columbus, O., has leased the 
plant and equipment of Capito! 
Motor Car Co., Goodave Ave. and 
Olentangy River Rd., according to 
John Wade, who is in charge of 
operations. Robert Bennett sr., who | 
operated Capitol, is retiring. 





ducing radiators for General Mo- | 





accounts,” he said. 

The Memphis banker further 
predicted that in the future, “in- 
|;creased installment credit service 
will be expected from banks.” 

“There is a national trend,” he 
said, “toward bank financing evi- 
denced by finance programs an- 
nounced by several larger manu- 
facturers for dealer financing 
through Iccal banks—a service for- 
merly handled by the national 
manufacturers.” 





aise nlhaipmanias 
Canadian Officials Visit 
Fruehauf U. S. Plants 
DETROIT.—In a move aimed at 
closer coordination of sales policies 
with those of the parent company, 
key men of the Canadian division, 


Fruehauf Trailer Co., recently vis- 
ited the Fort Wayne, Avon Lake 


| and Detroit factories of the firm. 


W. J. Robinson, vice-president of 
sales here, said the purpose of the 
trip was to familiarize the Canadian 
group with Fruehauf’s American 


| operation and acquaint them with 
| some of the American’s recent engi- 
| neering developments which are be- 


ing adopted by its Canadian sub- 
Sidiary. 


PIO eeeaawe 


TUB AND SHOWER 
IN EVERY ROOM 


Lee ef 


AUN Aeron 


CADILLAC SQUARE 
ONE BLOCK EAST OF WOODWARD 


C.G. PARKER 
Manager 


CONVENIENTLY LOCATED 


art Le 
WOodward 2-5900 





|__ BUYING ¢ 
)Burrrlap?} 
Weel, it’s wise and e 
thrifty to deal with 
folks who really know 
bur-r-rlap*...folks you 
know you can depend 
on. So for whatever 
grade you 


need ...look 
to Bemis ! 










*Each year Bemis de- 
ermines the grading 
of burlap from Indian 
jute mills. Bemis’ grad- 


ing is accepted by 
producers and use*s 
alike as the standard 
or burlap quality 


Detroit ¢ Chicago » St. Louis 
Cleveland eIndianapolp 
and other principal cities. 
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Used Car Notes 


Mass. Finance Company 


Gets U. C. License 


GREAT BARRINGTON, Mass.— 
Pioneer Credit Corp., 
company, now is officially in the 
used-car business for itself. 

The board of selectmen has 
granted the firm a license to sell 
used cars and parts at its garage 
at 339 Main St. 

The local credit firm has been 
disposing of repossessed cars for 
many years, but through author- 
ized dealers through western Mas- 
sachusetts, eastern New York and 
southern New England. This policy 
will now be changed in favor of 
direct disposition as a used-car 
agency. 

* * 


Cleveland BBB Offers 


Advertising Code 


CLEVELAND. 
clamp down on what 


|}only accredited 
|may advertise a “new-car guaran-| Dallas Dealers Briefed 
| tee;” use of superlatives, “We pay | 


a finance | advertising 


| association plans active steps to 
end it. 


In an effort to} 
it termed | 
“wide open and exaggerated) 
claims,” the Cleveland Better Busi- | 


new-car 


the highest prices” is barred, and | 
any stated tradein 
price for cars irrespective of their 
condition is to be prohibited. 

e * aa 


Sunday Operators Face 
Maryland Assn. Crackdown 


BALTIMORE.—At its last meet- 
ing, the Associated Used Car Deal- 


Rd. and Matthai Ave.; Posner Mo- 
tor Co., 4706 Reisterstown Rd.; 
Mor Body and Fender Co., 4406 
Evans Chapel Rd., and the Mary- 


| land Credit Finance Corp. 
dealers | 7 1? 


On New Ordinance 
DALLAS, Tex.—The new Dallas 


used car ordinance was explained | 


to used car dealers by representa- 
tives of the police department at a 
meeting in the auditorium of the 
Mercantile Bank Bldg. 


Safety Congress 


ers of Maryland, Inc., decided to| To Open Sessions 


take stringent action against used- | 
car dealers who remain open for | 
business on Sundays. | 

Noting that this practice is vio- 
lating both city and state laws, the | 


It has asked Police Commission- | 


}er Atkinson and Col. Ober of the 


state police to warn all used-car 
dealers that Sunday operation is a 
violation of the law. 


Four new firms were also ac- 


ness Bureau has announced new | cepted as members at the meeting. 


safeguards for used-car buyers. 


Among the provisions, 
reau declared that henceforth the 
advertised sale price of the used 
car is to be considered as cash 
price unless otherwise specified; 


Personnel Parley 


To Sean Labor’s 
Living Cost Pacts 


NEW YORK. — Effect of tying 
wages to cost of living statistics, 
labor-management cooperation on 
wages, employe incentives for pro- 
duction, and employe, community 
and union relations will be dis- 
cussed at a conference being spon- 
sored here Sept. 23-24 by the Ameri- 
can Management Assn. for 1,500 
industrial relations and personnel 
executives from more than 1,000 
companies. 

Implications of the current mili- 
tary draft to personnel administra- 
tion, employe benefit plans as a 
subject for collective bargaining, 
and recent experience under the 
Taft-Hartley act also will be dis- 
cussed. The meeting will be under 
the auspices of AMA's personnel 
division under the direction of John 
A. Stephens, AMA personnel vice- 
president and _ vice-president of 
U. S. Steel in charge of industrial 
relations. 

Relation of wages to productivity 
will be discussed by a panel com- 
posed of John A. Bugas, vice-presi- 
dent in charge of industrial rela- 
tions, Ford Motor Co.; Solomon 
Barkin, research director, Textile 
Workers of America, New York; 
Frank Rising, general manager, 
Automotive and Aviation Parts 
Manufacturers, Inc., and Dr. Leo 
Wolman, economist, National Bu- 
reau of Economic Research. 

The panel will consider labor and 
management action on the race 
between wages, production and the 
cost of living, and the possibilities 
of increasing production as an anti- 
inflation measure, allegedly restric- 
tive union policies and the func- 
tions of personnel administration 
in improving productivity. 

Maj. Gen. Lewis B. Hershey, di- 
rector of Selective Service, Wash- 
ington, will interpret the essential 
phases of the Selective Service Act 
of 1948 and its administration. 
Canada Truckers 

a 
Hit Probe Plan 

OTTAWA, Ont. The Canadian 
Automotive Transportation Assn. 
has asked the Canadian govern- 
ment to exempt the trucking indus- 
try from any royal commission in- 
vestigation on transportation. 

Governments of seven of the nine 
provinces have requested such a 
royal commission on transportation, 
while a convention held here last 
month called upon the government 
to create such a commission on 
rates in all Canadian transporta- 
tion. 

The association expressed willing- 
ness to cooperate in the current 
investigation of the Board of Trans- 
port Commissioners into the railway 
freight-rate structure. However, the 
association said there was no evi- 
dent public demand for an inquiry 
involving the trucking industry. 


the bu-| 


They are M & Z Motors, N. Point 





In Chicago Oct. 18 


CHICAGO.—Words which seldom | 
were heard outside the laboratory | 
three years ago are sprinkled liber- 
ally through the program for this 
year’s National Safety congress and | 
exposition, which will be held here 
Oct. 18-22. 

Atomic, supersonic, rocket, jet- 
such words mark the nation’s tech- 
nological advancement and with it 
the changing problems of industrial 
safety. 

Nearly 10,000 safety-minded per- 
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PAVED AREA FOR USED CARS—Nicolson-Jones Motor Co., Inc. (Lincoln-Mercury). Fort 
Worth, Tex., has opened its new dealership, built on a lot 196 by 200 feet. A semi-circular 
showroom and plate glass windows built on a slant to eliminate reflection are features of 
the establishment. W. T. Jones is president, and G. D. Nicolson, secretary-treasurer. 








sons from all corners of the U. S. | 
and other parts of the world are | 
expected to attend the safety coun- | 
cil’s 36th annual convention. 
Up-to-the-minute problems. will 


Bates Motor 


A charter to operate a general 
automobile sales and service busi- 
ness has been issued to Bates Mo- 
be presented to the aircraft manu-|tor Co. of Carlinville, Ill, by the 
facturing section when it hears! secretary of state at Springfield. 


talks on “Maintenance and Testing | 
of Jet Aircraft Engines,” “Handling | ba 4 ie hone Raymond and 
of Aircraft Rocket and Guided Mis- | Mary B. Geninatti are listed as in- 


siles,” and “Supersonic Sickness and | corporators with Victor Hemphill 
Noise Abatement.” 


| as correspondent. 
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YOUR PROFITS WILL BULGE TOO, WHEN YOU 






specifications 
bility, top beauty 
or matching 
prevents waste 


aches 


Easier to handle.. 
out on time 


Available 
everywhere... 
call your N.A. 
P.A. jobber 


on oo Ff WO He 


Eight Quick Reasons to 
Switch to Martin-Senour 






Higher painting profits 


Exact color match to car-maker’s 
Top quality, top dura- 
No time wasted mixing 
Patented pour-top can 
No come-backs, no head- 


. jobs 


Pai 


The only 










ne 


ready-mixed automotive finishes. 


nt Cars the M-S Way 


thing brother Clark has on you is a head start! He’s already 


painting more cars faster and cutting labor costs with Martin-Senour’s 


No time wasted mixing colors. 


Every M-S finish is factory matched to the car maker’s specifications. 
That’s why every job you do is right the first time. No more 
complaints or costly “comebacks,” either. Just check the color, 


make and model in your handy M-S catalog, then phone your 


arby N.A.P.A. jobber. It’s quick, it’s easy and it’s always 


right with factory-matched, ready-mixed M-S refinishes. 


MARTIN-SENOUR 


2520 Quarry Street, Chicago 8, Illinois 
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Used Car Auction Prices 


$2,360, $2,350, $2,200, $2,250; FM sedan, 
$2,230; SM sedan, $2,200, $2,050; half- 
ton pickup, $1,440. °'47 FL sedan, 1,910, 
$1,875; FM sedan, $1,825, $1,540; SM se- 
dan, $1,780, $1,675. ‘46 FL aerosedan, 
$1,645; SM club coupe, $1,585; sedan, 
$1,530, $1,430. ‘42 sedan, $970, $620. 
’41 sedan, $1,015, $960; club coupe, $830; 
panel, $610. ‘40 conv., $760; sedan, $860. 





(Eprror’s Note: While we try to eliminate wrecks from all of these 








20, 1948 





Average Used Car Prices 


(Compiled by Automotive News) 









listings, occasionally some get by us. So if the price is abnormally '39 sedan, $895, $630. °37 sedan, $250. Sept., 1948 August July 
low, the car is probably damaged. If the price is abnormally high, '36 sedan, $300; coupe, $220. $1,456 $1,490 $1,505 Model (to date) 1948 1948 
the car is probably loaded with extras). CHRYSLER—'48 Windsor sedan, $2,785. 1948...... $2,489 $2,533 $2,512 
CROSLEY—’'47 conv., $425, $400. 1947. 1,946 1,992 2.040 
Champion club coupe, $2,150; sedan, , ’ 7 
MASON CITY, IA. $1,780. - cen, C8 mete, 1946 1,667 1,677 1,716 
(Lapiner’s Used Car Auction. Sale every | MISCELLANEOUS IHC (KB 6) truck FORD 49 sedan, $2,480. °'48 conv., $1,- 1942... 979 1,032 1,027 
Wednesday. Prices are for sale of Sept. 1.) (new), $2,310; (KB 1) half-ton pickup, 950, $1,895; %-ton pickup, $1,875; half- 1941 914 930 941 
(Market shows greater activity due to $1,500. ‘47 GMC 1-ton stake, $1,590. ton pickup, $1,520; half-ton C & C, $1,- - 
crops. Sold 79 units out of 150 offer- ‘47 THC half-ton pickup, $1,185. 560. '47 club coupe, $1,710; sedan, $1,- 1940... 740 774 795 
ings.) C RRY PA oo a. "46 eT aah "ae sedan, Sept. (todate) A Jul Overall 
= 405. J 1,495; club coupe, $1,475. ‘38 sedan, s - (to date ug. uly 
“oe anenten $2,340, $2 so “$3 a 0 ? - $455. °'36 sedan, $295, $270, $160. Average... $1,456 $1,490 $1,505 
a = F . : ‘ av bape (Aikens Motor Sales, Inc. Sale every | FRAZER—'47 Manahttan sedan, $1,810. . : 
CADILLAC 48 (61) sedanette, $4,675: se- | Saturday. Prices are for Sept. 4.) HUDSON—'48 (8) sedan, $2,550. (The above figures are averages of used car auction prices, all 
dan, $4,990. 46 (62) sedan, $2,825, BUICK—’48 Super sedan, $2,850; RM se- | MERCURY—'49 conv., $2,850. ‘47 sedan, larly in Aut ti N ) 
$3,000. dan, $2,810; Super conv., $2,960; RM| $1,750, $1,730. makes and models, carried regularly in Automotive News. 
CHEVROLET—'48 FL aerosedan, $2,510, conv., $2,910. ‘47 RM sedan, $2,400. | OLDSMOBILE — ‘'48 (66) sedan, $2,525. 
$2,450, $2,465, $2,275; SM sedan, $2,330, ’46 Super sedan, $1,975. '47 (66) sedan, $1,930, $1,910, $1,825. 
$2,380. ‘47 FM sedan, $2,000, $1,730. | CHEVROLET—'48 FL aerosedan, $2,280, | PACKARD—’'48 conv., $2,910 LaSALLE—'40 sedan, $1,035. MISCELLANEOUS—’46 GMC half-ton pick- 
'46 FM sedan, $1,580; SM sedan, $1,530. '47 FM _conv., $1,810; business coupe, | PLYMOUTH — '48 sedan, $2,135, $2,030. OLDSMOBILE —'46 (78) sedan, $1,850 up, $610. 
CHRYSLER—'48 Windsor sedan, $2,760. $1,650; FM club coupe, $1,775. ‘46 SM ‘47 sedan, $1,625. 46 sedan, $1,425. ‘41 (76) sedanette, $925 > olan. 
‘46 Royal sedan, $1,895. sedan, $1,630; club coupe, $1,665. ‘41 42 sedan, $525. ‘41 sedan, $890, $700. $660 » wae. | DANVILLE. VA 
DeSOTO—'48 Custom sedan, $2,875, $2,775, sedan, $930; pickup, $425; conv., $1,100. "39 sedan, $710, $460. Bs y . j 49 ° 
$2,675. 40 sedan, $760. PONTIAC—’'48 (8) sedan, $2,760; (6) se- | PLYMOUTH—’'41 SD sedan, $600. ‘40 se- (Danville Auto Auction. Sale every Fri 
DODGE—’'48 sedan, $2,590; 1-ton pickup, | DODGE—'46 Custom sedan, $1,510. dan, $2,630; (6) conv., $2,525, $2,470; | dan, $680. day. Prices are for Sept. 3.) 
$1,910. ‘47 sedan, $2,165, $1,995; club | FORD—'49 club coupe, $2,375, $2,420. '48| (8) sedan, $1,975. °41 sedan, $810. '40 | PONTIAC—'46 sedanette, $1,875. ‘40 se-| (Market shows all cars off $50 to $100. 
coupe, $1,995. SD sedan, $1,760; half-ton pickup, $1,570. sedan, $640, $605. ‘39 sedan, $410. '37| dan, $730. Market shaky at this time. Best and 
FORD—’49 Custom club coupe, $2,635, $2,- ‘47 FM club coupe, $1,820, $1,760. °'46 sedan, $415, $260. oldest buyers failed to appear at sale. 
590, $2,510, $2,400; sedan, $2,590, $2,480. FM conv., $1,700; sedan, $1,450, °'37| STUDEBAKER --'48 Commander sedan, MT CLEMENS MICH Sold 38 units out of 76 offerings.) 
"48 SD sedan, $2,090, $1,955, $1,895. °47 sedan, $185. $2,500; Champion sedan, $2,325, $2,270; i . > . | BUICK—'47 RM conv., $2,295. '46 Super 
SD sedan, $1,815, $1,505. °'46 SD sedan, | HUDSON—'41 sedan, $810. half-ton pickup, $1,325. ‘41 sedan, $980. (Simpson Bros. Sale every Friday. *F, ’ 
$1,605; ciub coupe, $1,700. '46 sedan, | NASH—’41 sedan, $400 Prices are partial list for sales of Aug. 27.) Se oe ge eae 
’ ; club ec . ’ . ° _ ' : . 27. "41 § s 
$1,610. OLDSMOBILE — '46 (76) sedan, $1,730; AKRON, O. | (Market indientes buying on the do- oe in san sedanette, ong? is 
HUDSON — '48 Super Six sedan, $2,780;/ (66) sedan, $1,635. : | crease and prices dropping. Sold 290 | CHEVROLET—'48 FL aerosedan, $2,280; 
Commodore (8) sedan, $2,820. PLYMOUTH—'48 sedan, $2,190. ‘47 SD (Akron Auto Auction. Sale every Thurs-| out of 67 offerings.) FM sedan, $2,200, $2,185. ‘47 SM club 
KAISER—’48 sedan, $1,850. sedan, $1,780, $1,750. °40 sedan, $640. | day. Prices are for Sept. 3.) | BUICK—’'48 Super sedan, $2,800. °47 Super coupe, $1,935. 46 FM sedan, $1,510, 
LINCOLN—’'40 Zephyr club coupe, $605. |PONTIAC—'48 club coupe, $2,750. '47| BUICK—'46 RM _ sedan, $2,050, $2,025;| sedan, $2,100. °40 Special sedan, $925,| $1,610; SM sedan, $1,625. '41 MD busi- 
MERCURY—'49 sedan, $2,950, $2,955. ‘46 conv., $2,075. °39 business coupe, $410. Super sedan, $1,985. °41 Special sedan, $725. ness coupe, $900; sedan, $920, $980, $825, 
club coupe, $1,700. "36 sedan, $150. $1,070, $890. CHEVROLET—'47 FL aerosedan, $1,830.| $1:175.__*40 SD sedan, $915. °39 MD se- 
NASH—’48 Ambassador sedan, $2,260. STUDEBAKER—'49 half-ton pickup, $1,- | CADILLAC—’48 (62) sedan, $4,500; (61) '46 SM sedan, $1,590. °42 sedan, $1,050. dan, $775. '37 sedan, $480. s 
OLDSMOBILE — ’48 (98) conv., $3,450; 510. ‘47 half-ton pickup, $1,200. sedan, $4,500. ‘41 sedan, $1,475. '41 sedan, $1,025, $830. ‘40 sedan, $810, | DCSOTO—’47 Deluxe sedan, $2,010. ‘41 
(78) sedan, $2,750. ‘47 (68) sedan, $2,- CHEVROLET—'48 FL aerosedan, $2,400. | nopGE—’46 sedan, $1,700. Deluxe sedan, $780. £ 
225. '46 (76) sedan, $1,900; club coupe, INDIANAPOLIS ’47 FL aerosedan, $1,925, $1,950; SM se- | FORD—'46 SD club coupe, $1,575. °41 | DODGE—'48 Custom club coupe, $2,350. 
$1,910. '41 (98) sedan, $865. dan, $1,690. °'42 FL aerosedan, $1,080; Deluxe sedan, $860, $840. ’40 sedan, 46 half-ton panel, $670. 
PACKARD—'48 (130) sedan, $3,030. (Ken Schaefer's Auto Auction. Sale FM sedan, $1,000. ‘41 sedan, $780. '40 $840, $625. '39 Deluxe sedan, $625. FORD—'49 (6) sedan, $2,270; (8) club 
PLYMOUTH—’'48 SD sedan, $2,310, $2,300, | every Thursday. Prices are partial listing sedan, $675. INTERNATIONAL — ‘48 half-ton pickup coupe, $2,375, $2,400. 48 SD sedan, $1,- 
$2,325; club coupe, $2,350. °'47 Deluxe | for Sept. 2.) DODGE—’46 club coupe, $1,555. $1,350. '| 735, $1,760. °47 SD sedan, $1,590. 46 
sedan, $1,650, $1,625. BUICK—'48 Super sedan, $2,915, $2,830. | FORD—’49 Custom sedan, $2,475; (6) se- | on DSMOBILE—’40 sedan, $930, 8D sedan, $1,505, $1,490, $1,560, $1,200. 
PONTIAC—’48 (8) sedanette, $2,820; se- ’47 Super conv., $2,415; sedan, $2,390, dan, $2,350. °48 SD club coupe, $1,930. | pp yMoUTH—SD sedan $1,575. 42 SD business coupe, $820. ‘41 SD 
dan, $2,750; conv., $2,450. ‘47 sedan, $2,375, $2,200. °'46 RM sedan, $2,050; 47 club a oe ee gi 500, py , ~~ omee._ ee: Fe —. 5260: 
2, , $2,155. 46 sedanette, $1,950, $1,- Super sedan, $1,800. SD sedan, . ; sedan, ’ , ‘ \ ~ sedan, ; . : eluxe usiness 
700. 4) codan, $775. : . ADILLAG— 48 ‘conv., $4,730. 47 (62) wars gcetaty 8875: conv. 8810. $790. CONCORD, MASS. gale: $1,440, $1,070, $750, $820. 
STUDEBAKER — '48 LC sedan, $2,800; club coupe, $3,000; sedan, $2,875. IDSON—’48 sedan, y bw ©e juper (Concord Auto Auction, Inc. Sales every | —47 sedan, 555. 
Commander club coupe, $2,635. | '47| CHEVROLET—'48 FL aerosedan, $2,380,| Six sedan, $1,200. Friday and Tuesday. Prices are for sales NASH—'46 (600) sedan, $1,250. ‘41 (600) 
a - c L, »450. 
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of Sept. 3-7.) 


CADILLAC—’48 (61) sedanette, $4,210. 
CHEVROLET—'48 SM sedan, $2,125; club 


DeSOTO—'47 Custom sedan, $1,875, $2,085, | 


DODGE—'48 Custom sedan, $2,250, $2,450. 
FORD—'49 (8) sedan, $2,365; club coupe, 


FRAZER—’47 sedan, $1,750. 
MERCURY—’49 sedan, $2,800. 


OLDSMOBILE—'47 (78) sedanette, $2,000. 


oe "41 (68) (hydra) sedan, $620. °40 sedan, 
201 offerings. $450. '39 sedan, $510. 
BUICK—’48 Super sedan, $2,800, $2,900. PACKARD—'48 conv., $2,810; sedan, $2,- 


’47 RM sedanette, $2,100. ‘46 Super se- 
dan, $1,825, $1,900. ‘441 Super sedan, 
$800. ‘40 Super sedan, $875. 


450. 

PLYMOUTH—’'47 SD sedan, $1,460; Deluxe 
sedan, $1,750. °41 half-ton panel, $350. 
"39 Deluxe sedan, $600. 

PONTIAC—'48 Torpedo (8) sedan, $2,675. 


SOO. Wee aa coeedan gene, the edt; | $2,615. °47 (8) club coupe, $2,155. | °46 

$1,770, $1,715. '46 SM sedan, $1,410 (8) conv., $1,780. ‘42 (8) sedan, $600. 

$1,550: FM sedan $1,500. 41 SD club STUDEBAKER—’'41 Champion sedan, $580. 
coupe, $910 $915, $875, $900: sedan WILLYS—’48 station wagon, $1,400. 

$1,020, $1,025, 1,030... SC | MISCELLANEOUS—Chev. half-ton pickup, 

’ . has Be eee | $1,770. °48 Ford half-ton pickup, $1,550. 

CHRYSLER—'47 Windsor sedan, $1,860. | 47 Chev. half-ton pickup, $1,470 "47 


41 Windsor conv., $860. | GMC half-ton pickup. $1,100. 46 Chev. 


half-ton pickup, $1,225. ‘41 Ford half- 
ton pickup, $500. ‘°48 Studebaker half- 
ton C & C, $835 "46 Dodge half-ton 


i so : 
$2,300, $2,350; Custom (8) sedan, $2,455: — $250. VAs. = oy. ae 
Custom (6) sedan, $2,285. '48 ‘half-ton | D , 


pickup, $1,700; SD stati , $2,150. > S . 
i Dem | KANSAS CITY 


"46 SD sedan, $1,450; Deluxe sedan, 

$1,400. (Kansas City (Mo.) Automobile Auction. 
Sale every Wednesday. Prices are for sale 

of Sept. 1.) 


$2,010. °'41 Custom sedan, $1,080. 


"46 sedan, 


Tle. a7 Sra78. neers Sereees SORRM, OF, 200, a Eee cotaeaet ov 
WH NASH—'46 (600) sedan, $1,215. week (Aug. 23-28). Little more activ- 
OLDSMOBILE—'47 (78) sedan, $2,050. | tv, following seven days. Sold 179 
wack on wee PLYMOUTH— '48 SD sedan, $2,210, $2,300; | mitcn- "48 Super sedan, $3,000. ‘47 RM 
aoe oS, Deluxe sedan, $2,150. '46 Deluxe sedan, eotan $2 “ar 46 RM sedan. $2,030 
ae UTOMATIC SELLING Ald ga 40 sedan, $805, $710. °35 conv., 42 Super sedan, $1,112, $710. 39° RM 
AC— sedan, $880. 
ILLUSTRATES WHAT FAC- POT te) beta. $1000, a8 igh oy | CADILLAC—'48 (62) sedan, $4,750. °47 
TORY RECOMMENDED SERV- — sedan, $3,150. 
: 5 CHEVROLET—'48 FL aerosedan, $2,590, 


ICES ARE NEEDED NOW 
BASED ON CAR OWNERS’ 
PRESENT MILEAGE 


PREVENTIVE MAINTENANCE CHART 


P.M. SERVICES GUARANTEE 
YOUR CUSTOMER 
AGAINST MAJOR REPAIRS 





ACCURATE CASE HISTORY 


A COMPLETE RECORD OF ALL 
SERVICES PERFORMED ON 
EVERY CUSTOMER'S CAR 


INCREASES SERVICE ABSORPTION 30 to 40%! 





File Size: 11-3/4 x 9-1/4 ins. 


The only folder which tells at a glance 
what services are needed by the customer 
at his present mileage! Your service writer 
in one minute can greatly increase a repair 


order by referring to the SOVEREIGN 


information on lubrication, motor work, 
safety checks, major overhaul work, and 
miscellaneous services. Printed on the 

folder in PINK are the recommendations 
of the car manufacturer at mileage intervals 


| 





STUDEBAKER—’'49 half-ton pickup, §$1,- 
600. 


MISCELLANEOUS—'47 IHC %-ton pickup, 


MERCURY—'46 sedan, $1,500. 
PLYMOUTH—'46 sedan, 


| PONTIAC 


Tuesday. 


$2,155. ‘47 FL aerosedan, $2,095, $1,602; 
FM club coupe, $2,050, $1,840. ‘46 SM 
sedan, $1,642, $1,555. ‘'42 sedan, $1,172, 


$1,000. $1,030. °41 club coupe, $1,125, $962. 
| CHRYSLER—’47 sedan, $2,150. °41 sedan, 
LOUISVILLE |; $1,185. °39 sedan, $905. 
DeSOTO—'47 sedan, $2,110. 
(Auto Auction Sales. Auction every | DODGE—'48 sedan, $2,400, $2,330. ‘47 
Tuesday. Prices are for Aug. 31.) club coupe, $2,010. 
(Market shows late models off from FORD—'49 sedan, $2,600, $2,475. ‘48 club 
$100 to $200 in wholesale. Older stocks coupe, $2,150: sedan, $1,955. ‘47 Sports- 
holding steady. Sold 72 units out of man conv., $1,775. °46 sedan, $1,625, 
187 offerings.) $1,525. 
BUICK—’41 RM sedan, $1,360. ‘39 Cen- | LINCOLN—’49 sedan, $3,285. "47 Club 


tury sedan, $900. coupe, $1,720. 


CADILLAC—'41 (61-S) sedan, $1,300. MERCURY—’'49 station wagon, $2,765. °48 
CHEVROLET—'48 FL aerosedan, $2,370; conv., $2,200. °47 club coupe, $1,890. 
FM sedan, $2,230. ‘47 FL sedan, $1,895, "42 club coupe, $1,245. 
$1,780; SM club coupe, $1,555. °46 FM | OLDSMOBILE — ‘47 (98) sedan, $2,405, 
conv., $1,650. ‘42 FL aerosedan, $1,260, $2.400. ‘°'46 (98) sedan, $1,695. ‘37 se- 
$1,210. °41 MD sedan, $1,010, $910. dan, $287 
DODGE—'48 Custom sedan, $2,425. °46| PLYMOUTH—-'48 SD sedan, $2,150, $2,130 
Custom sedan, $1,880. j '47 SD sedan. $1,657. °46 Deluxe sedan, 
FORD—'47 SD sedan, $1,740, $1,675, $1,- $1.467, $1.295. ‘41 sedan, $965. $880. 


| PONTIAC—'48 (6) sedan, $2,885. $2,555; 
(8) sedan, $3.050, $3,030. ‘'46 (8) sedan, 
$1,935. $1.802; (6) sedan, $1,680. 

se- | STUDEBAKER—’48 sedan, $2.685, $2,630. 
"47 club coupe, $2,190, $1,935. °41 club 
coupe, $622. 


CHARLOTTE, N. C. 


(E. M. Stafford. Inc. Sale every Wednes- 
day. Prices are for sale of Sept. 1.) 
(Market shows prices down slichtiv. 


660. 
340. 


‘46 SD sedan, $1,515, $1,370, §$1,- 
’41 sedan, $900. 

$1,325. °37 
dan, $1,325. 

'46 sedan, $1,860. 


HORSEHEADS, N.Y. | 


Sale every | 
7.) 


(Horseheads Auto Auction. 
Prices are for sale of Sept. 


: ; . (Market shows prices breaking down- 
monet Service Salesman. Here is a so that a customer can be sold the needed ward on nearly ali makes and models. Dealers hesitant to stock heavily in 
de y i ice— ! Bottom levels in view. °46s may drop the face of credit curbs. Sold 175 
older that wraps up in one package all the service—at a glance! : © eee eaten units out of 320 offerings.) 
essential information that the service men, If you are interested in greater service BUICK—'47 Super sedan, $1,860. '46 RM | BUICK—'48 Suver sedan, $2,850. ‘47 Spe- 
th - . . d ] lal ° sedan, $2,155. °42 Super sedan, $1,380. cial sedan. $2,250. ‘46 Super conv.. $2.- 
mechanic, accountant or car dealer needs to absorption, you must examine the SOVER- 41 RM sedanette, $1,200. °40 sedan,| 105, $1,800; sedan, $2,000, $1,925, $1,875 
y i » » ¥ J i Sn ° ® $900. ‘37 sedan, $600. ‘41 Special sedan, $1,130, $1.100. 
— one a gua netonne’s 0. ee torent Service Salesman. Mail | CADILLAC—"38 sedan, $840. | CADILLAC—'48 (62) sedan, $4,900. °47 
is folder provides space for recordin the coupon a | CHEVROLET—'47 FL sedan, $1,860; FM| (62) conv., $3.575; sedan, $3,000. ‘41 
I I 8 I 7 8 FREE folder today i } conv., $1,975. °46 SM sedan, $1,350. (61) sedan, $1,200. 
'42 FM business coupe, $860. ‘41 sedan, | CHEVROLET—-FL sedan, $2,360, $2,275: 





The Sovereign Plan <is America’s 








$745, $900. °39 panel, $170, $180. FM sedan, $2,275, $2,250, $2,150. "47 
DeSOTO—'47 Deluxe sedan, $1,810. FL sedan, $2,050, $1.950; FM sedan, 
DODGE—’'46 conv., $1,579; club coupe, $1,825, $1,700. ‘46 FL sedan, $1,710, 


$1,440; sedan, $1,620. $1,630; FM club coupe, $1,640; SM se- 





; i THE SOVEREIGN PLAN 1 ; half- 1.605, $1,400 
t o FORD—’49 Custom sedan, $2,440; half-ton/ dan. $1. i. 400. 
ae aatantae ter — - te : 2900 S. Michigan, Chicago 16, Ill. : pickup, $1,550. '48 Deluxe sedan, $1,820, oe vows & Gummy conv., 
e@ authorize ‘46 SD sedan, $1,325, $1,380; Deluxe se- . ee oyal sedan, $950. 
car dealer. Send fc i ! ' dan, $1,200. ‘41 sedan, $760, $880. ‘39 | DeSOTO—'48 Deluxe sedan, $2,480, $2,450. 
ee nd for this oa ' Please send me_________SOVEREIGN AUTOMATIC i sedan’ $770. 47 Custom sedan. $2,000. '46 Custom % 
‘Bing the program in detail. ' SERVICE SALESMAN AT 6'2c each. * ||) LENCOLN—’38 sedan, $430. sedan, $1,875. 
! ' NASH-—'46 club coupe, $1,380 ‘41 club| DODGE—’48 Custom sedan, $2,490, $2,125 
' Send Free Somple i coupe, $750. ‘47 Custom sedan, $2,000. ‘42 Custom 
: DEALER NAME ' | OLDSMOBILE "46 (98) sedan, $2,165; club coupe, $775. ‘41 sedan, $800 
5 - ——. : (78) sedan, $1,700. ‘40 sedan, $895. FORD—'49 Custom sedan. $2.435, $2,400: 
PLYMOUTH—'48 SD sedan, $2,125. ‘'47| club coupe, $2,525, $2,450: (6) club 
OVEREIG ' DEALER ADDRESS__ i SD sedan, $1,735. °46 SD sedan, $1,430.| coupe. $2,250. '48 SD sedan, $2,100, 
_— . ; CITY ZONE____STATE ! | PONTIAC—'48 ‘sedanette, $2,525. | 46 se-| $1,965, $1,850. 47 SD sedan, $1,800, 
: EE —~- ~ — ' dan, $1,580. °41 sedan, $950. $1,690, $1,625. '46 Deluxe sedan, $1,475, 
bem mmm mem mmm meee mem wwe wee eee ewww na! | WILLYS—'18 Jeep, $1,050. 


| (Continued on Page 37) 
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Used Car Auction Prices 





(Continued from Page 36) 


'41 sedan, $1,050, $860; 
'40 sedan, $1,125, $950, 
$820. 


HUDSON—’'48 (6) sedan, $2,585, $2,400. 
‘47 (6) club coupe, $1,490. 

LINCOLN—’40 sedan, $700. 

MERCURY—’49 club coupe, $3,000; sedan, 
$2,750. ’48 conv., $2,050; club coupe, 
$1,975; sedan, $2,050. ‘47 conv., $1,975. 
*46 club coupe, $1,675. 

OLDSMOBILE "48 (98) conv., $3,400; 
(78) sedan, $2,650, $2,625; (76) sedan, 
$2,650. "46 (66) sedan, $1,915, $1,500. 

PACKARD—’'47 Clipper sedan, $1,530. ‘39 


sedan, $750. 

PLYMOUTH—'48 SD club coupe, $2,225; 
sedan, $2,260. ‘47 Deluxe sedan, $1,605, 
$1,775. °46 Deluxe sedan, $1,400. 

PONTIAC—'48 (6) sedan, $2,500, $2,400, 
$2,300; (8) conv., $2,550, $2,525. "47 
(8) sedan, $2,125, $2,065; conv., $1,880. 
'42 sedan, $1,200. ‘41 sedan, $900. 

STUDEBAKER — ‘48 LC sedan, $2,450. 
’47 Champion sedan, $1,650. 

WILLYS—’'48 Jeepster conv., $2,175. 


ALBANY, N. Y. 


(Tim Anspach's Dealer Auto 


$1,425, $1,360. 
conv., $1,000. 


Auction. 






National Carbon 
Reveals Changes 


In Anti-Freeze 


NEW YORK.—As the result o 
20 years’ research and field testing, | 
National Carbon Co., Inc., has an- | 
nounced a new and improved Pres- 
tone anti-freeze this year. 

The base of the new product is| 
still concentrated ethylene glycol, | 
but it contains new heavy-duty | 
corrosion and foam inhibitors that | 
more than meet demands of mod- | 
ern high-powered engines and the 
high speeds, heavy loads and high | 
winter mileages encountered in 
present-day driving, the company 
said. 

The freezing protection given by 
the new Prestone anti-freeze is the | 
same as the former formula, and | 
there is no change in the official | 
protection chart. However, the spe- | 
cific gravity is changed, and anti- 
freeze testers designed for Pres- 
tone anti-freeze produced before | 






1948 will not correctly read tne) 
freezing protection of the new 
product. 


To provide dealers with testers | 
that are suitable for reading the | 
new anti-freeze, National Carbon | 
Co. is marketing the new “Ever- 
eady” Tester No. 59 through its | 
Prestone anti-freeze agents. This 
instrument also tests Trek metha- | 
nol anti-freeze and ethyl alcohol | 
anti-freezes. 

| 


Ford Fun 


Recreation Program 


Attracts 20,000 


DEARBORN.—More than 20,000 | 
employes at the River Rouge plant | 
of Ford Motor Co. have taken part 
in the activities of the recreation | 
department during the last 12| 
months, according to R. C. Kooi, | 
recreational director. 


Company employes can choose | 
from among 42 different sports, | 
social or special activities offered 
under the expanded recreational 
program. 

Today, the athletic section alone 
sponsors 70 bowling leagues, 100 
softball teams, 20 golf leagues, and 
22 basketball teams. But if the 
athletically-inclined employe finds 
nothing in these sports to interest 
him, he can still choose from 
among boxing, badminton, tennis, 
table tennis, gymnastics, baseball, 
fencing, weight-lifting, swimming, | 
volleyball, horseshoes and wres- | 
tling. 

This year, for the first time, the 
department offered a special fath- 
er-and-son program. Sons of Ford 
employes could come to work with 
their dads, spend the day touring 
the Rouge plant, swimming, and 
playing ball, and then go home 
with their fathers at night. A thou- 
sand boys took part in this pro- 
gram during the summer montns, 
the company said, and it is plan- 
ned to expand this activity next 
summer. 


B & H Buys Property 


B. & H. Auto Sales Co., Inc., of 
Lawrence, N. Y., reports it has pur- 
chased property at the northwest 
corner of Rockaway Turnpike and 
Plaza Rd. in Cedarhurst, L. I., which 
it plans to improve at a later date 
With an automobile sales and serv- 
ce building. 





Sale every Monday. Prices are for sale 


of Tuesday, Sept. 7.) 
(Market shows 42 cars sold out of 81 
offerings. Late models with miles are 
tapering off. Expect weaker market 
for rest of month unless offerings are 
brand new.) 


BUICK—'48 RM sedan, $3,100. ‘'41 Special 
sedan, $750. '40 Special sedan, $900. 
’38 Special sedan, $500. 


CADILLAC—'47 (62) sedan, $2,850. 


CHEVROLET—'48 FM sedan, $2,300; SM 
sedan, $2,200. ‘47 FM sedan, 2 at §$1,- 
750, $1,770. °'41 MD sedan, $900; 1%- 


ton rack, $450. ‘40 SD sedan, $770. 
DeSOTO—'42 Deluxe sedan, $910. 


DODGE—’48 Custom sedan, $2,390; Deluxe 
sedan, $2,500, $2,400. 


FORD—'49 Custom sedan, $2,400, $2,250; 
half-ton pickup, $1,450. °47 Deluxe se- 
dan, $1,550, $1,650; SD sedan, $1,650; 


conv., $1,510. °46 Deluxe sedan, $1,360. 

‘41 SD station wagon, $810. 
FRAZER—’48 Manhattan sedan, $2,210. 
MERCURY—’'49 sedan, $2,760. 
NASH—’'46 (600) sedan, $1,340. 
OLDSMOBILE—-'47 (76) sedan, $2,200. 
PACKARD—’37 sedan, $350. 
PLYMOUTH—'48 SD sedan, $2,200; conv., 


$2,375. ‘47 SD station wagon, $1,825; 
sedan, $1,780, $1,800. °46 Deluxe sedan, 
$1,500. 

PONTIAC—'48 (8) sedan, $2,700, $2,800. 


'41 (8) sedan, $910. 
WILLYS—’46 Universal Jeep, $790. 
MISCELLANEOUS—’'47 Indian motorcycle, 
$450. 








culate. 





Canadian Output 
Declines 5,678 


. ° 
Units in July 

OTTAWA.—After establishing a 
new peak record for June, new 
motor vehicle sales declined con- 
siderably during July, a Canadian 
government report disclosed here 
last week. 

Such sales totaled 15,523 units in 
July, valued at $31,007,126, as 
against 21,201 units in June, val- 
ued at $41,646,360. A total of 20,696 
units were produced in July last 
year at an estimated retail value 
of $36,340,691. 

Passenger car sales in July to- 
taled 9,683 units, valued at $20,106,- 
691. Commercial vehicles during 
the same period totaled 5,840 units, 
valued at $10,900,435. June totals 
numbered 12,463 cars and 8,740 
trucks. 

Financing of new motor vehicles 
in July totaled 4,377 units as 
against 3,996 for July of last year, 
the report stated. This accounted 


for a 9.5 percent gain in volume 
and a 17.6 percent increase in 
value. 


Financing of used motor vehicles 
in July totaled 10,062 units, a gain 


peek 


ty: 
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IN PADUCAH, TEXAS—B. L. Biddy Motor 
larae and well-planned establishment. 








of 41.8 percent in volume over the 
same period last year. These totals 
included 8,272 passenger cars for 
$5,486,168 as against 5,630 for $3,- 
052,605 in July of last year. 


Jack & Heints 
Tightening Up 


CLEVELAND. — Jack & Heintz 
Precision Industries, Inc., succes- 


Co. (Chrysier-Plymouth) is now occupying this 


| sor to the war-born Jack & Heintz 

Co., is tightening its economy. It 
is planning to dispose of its Berea 
Rd. small electric motor manufac- 
turing plant and to purchase two 
Bedford plants which the company 
now leases from the War Assets 
Administration. 

Total company employment cur- 
rently is around 3,000, compared 
with a wartime high of 8,500. 

Want to Buy or Sell something? 
AUTOMOTIVE NEWS WANT ADS! 


Try 








Ventshades are tailored to fit perfectly into 
the windows—adding beauty to the car, giv- 
ing open-window ventilation in the rain and 
reducing glare on sunny days. 


@ Made of Heavy Chrome-Plated Brass 
@ Approved by Leading Car Manufacturers 
@ Now Available for Most Current Models 


SOLD THROUGH NEW CAR DEALERS ONLY 


MB MAIL TODAY FOR FULL INFORMATION 


AUTO VENTSHADE COMPANY 


P. O. Box 1402, Atlanta 1, Ga. 


[ons 


Make of car. 


send me complete information about Ventshades. 


Name__ 


NIN. ceisctniae eS 


City. ore a TURES 





State__ 





__ dealer. Please 





: 
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; 
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Auto Wreckers 
Meet Oct. 22-25 


CHICAGO. -— The National Auto 
Wreckers Assn. will hold its sixth 
annual convention and trade con- 
gress Oct. 22-25 at the Sheraton 
hotel here. 


According to Roy Warshawsky, | 


the steel industry for peak pro- 
duction. 

Alex Miller, of the Office of In- 
dustry Cooperation, Department of 
Commerce, and key adviser on 
scrap iron matters to the govern- | 
ment, will be one of the main} 


iron and steel in urgent need by | 
| speakers at the convention. 





president of the association, this Rooney to Expand 

year’s convention will stress the| Rooney Motors Corp. plans” to 
importance of cooperation owe its building at 2705 Bailey 
federal agencies and the scrap iron | Ave., Buffalo, at an estimated cost 


trade in the getting out of scrap | of $20,000. 





BAUNNED 


AUTO-TURNTABLE 


For car showrooms 
and lots. 
Supports 10 TONS 






















ASSEMBLE IT YOURSELF AND | 
TURN YOUR CAR...ANYWHERE | 


No pits... no holes...no anchor bolts. . . just set it up in 
your showroom window or lot... plug it in and run... 
24 consecutive hours a day. Here’s top flight 

showmanship at an amazing low price. 


NEW SAFETY FEATURE 

Once more Brunner brings new advancement to 
the turntable field. 1. A safety factor... stop 
it while in full motion by the pressure of your 
hand. It starts again... AUTOMATICALLY. 
2. One big bearing that supports 10 tons. 
Can be financed if desired. WRITE NOW for 
full details on the new 1948 model to 
BRUNNER SALES COMPANY 
358 EAST CENTER STREET - GENERAL MOTORS TRUCK BUILDING 
MANCHESTER, CONNECTICUT 


USED CAR DEALERS, here is the ONLY way to display used cars. BRUNNER 
avto-turntables run 24 hours a day (without attention) in ANY kind of weather. 













14 ee 
TO DO WITH 
CARBON 
MONOXIDE GAS 





REMOVE IT FROM YOUR BUILDING 
WITH A CAR-MON SYSTEM. The CAR- 
MON Permanent Carbon Monoxide Ex- 
haust System consists of any number of 


system is so constructed that exhaust 
testing equipment may be used with 
accuracy while the system is in opera- 
tion. A CAR-MON System may be eco- 
nomically installed in existing er 


| workers reached a peak 





NEW YORK.—A growing dispo- 
sition by management to retain 
older workers 
numbers is noted by the industrial 


relations division of the National | 
Assn. of Manufacturers, which re- | 


ports that hard-and-fast barriers 
against age have broken down in 


|most industries. 


middle - aged 
in July, 
with the trend toward their reten- 


Employment of 


| tion on private payrolls reflected in | 


a federal estimate that employes 


| between 45 and 65 years have in- 


creased by more than 3,000,000 
since 1942, 

Hailing the trend as encourag- 
ing, Earl Bunting, managing di- 
rector of NAM, called upon em- 
ployers to give more attention to 
retaining older persons in jobs 
and helping them prepare for 
retirement. 

“Let’s make full use of the im- 


mensely valuable assets that lie in| 


the hands and heads of the older 
men and women in industry and 
business,” Bunting urged. 

Pointing out that the NAM long 
has been concerned with the age 


| problem in industry, and has asked 
employers to analyze all jobs in| 


terms of mental and physical re- 
quirements, Bunting added: 

“When this is done and employes 
are appraised in terms of their 
ability to meet these requirements, 
it is readily seen that an older 
person frequently can fill the job 
as well as—or better than—a 
younger person. 

“This group of older people 
represents one of the most valu- 
able assets in our country, The 
absolutely traceable experience of 
older workers, their maturity of 
judgment, seasoned skill and loy- 
alty are priceless in industry.” 
Bunting cited the increase in the 
number of 45-to-65-year-olds in the 
nation from 17,800,000 in 1942 to 


6,000 Expected 
For Foremen’s 


Jubilee Parley 


PHILADELPHIA.—More_ than 
6,000 delegates are expected here 





this week for the silver jubilee | 


convention of the National Assn. 
of Foremen. 


Keeping the Old Timers 


NAM Hails Growing Trend to Retain 
Workers Between 45 and 65 


in record-breaking | 


| 20,900,000 in 1948 as showing a dis- 
| position on the part of manage- 
ment to keep middle-aged employes 
| on payrolls. Older men and women 
also will find employment oppor- 
tunities more numerous today than 
in prewar years, he said. 

“Age deadlines were pretty thor- 
oughly broken down by the war 
and will stay broken down in many 
fields,” he declared. “Because of 
the generally fine performance of 


labor shortage, employers continue 
to show a definite preference for 
people of advancing years, who are 
steady, dependable and loyal. 

“Prevailing reports indicate 
that the older workers are adap- 
table, learn fairly quickly, and 
are satisfactory almost anywhere 
in the plant.” 

Bunting called attention to a re- 
cent federal survey revealing that 


B-W to Produce 
Defense Parts 


In New Plant 


CLEVELAND. — High-precision 
aircraft parts for the nation’s 
speeded-up air defense program 
will be developed and manufac- 
tured in a new $2,650,000 combined 
production plant and research lab- 
oratory on a 35-acre site adjacent 


week, 


| Warner Corp., announced plans for 
the immediate construction of a 
219,000-square-foot factory to house 
the company’s Pesco Products di- 
vision. ze 

The one-story brick - and - steel 
| plant is expected to be completed 
by next May, when Pesco’s equip- 


ent location. General expansion in 
|} several manufacturing fields, as 
| well as the increasing requirements 
of the new 70-group air force, dic- 
tated the need for an efficient new 
factory, company officials said. 
For the aviation industry, the 
Pesco Products division of Borg- 
Warner makes fuel pumps for jet 
and reciprocating engines, hydrau- 





| other equipment. 


R. J. Minshall, 
division, was the Boeing Aircraft 





older workers during the wartime | 


to Cleveland, it was revealed last | 


| C. S. Davis, president of Borg- | 


ment will be moved from its pres- | 


lic pumps and related valves and | 


who heads the) 


J. E. Bathurst, manager of NAF,|Co.’s_ vice-president 


approximately 40,000 members in|the B-17's and B-29’s were being 

more than 1,100 industries. The | 4¢Veloped. 

convention will start Thursday and | See, ee 

run through Saturday. Ford Truck Men 
Speakers will include Charles M. | 


s in charge of | 
said the delegates would represent | engineering during the years when 


White, president of Republic Stecl 
Corp.; Harry Woodhead, president 
of Consolidated Vultee Aircraft 
Corp., and Lewis M. Smith, vice- 
president of Alabama Power Co. 

One of the chief goals of the 
NAF, according to Bathurst, is “to 
show supervisors that they have 
}a stake in the success of the com- 
|panies for which they work.” 
| Members range from top manage- 
|ment men to line foremen. 


| B, A. Hodapp, president of Peer- 





conveniently located floor receptacles as well as in new construction. A CA jless Saw Co., Columbus, O., is 
in your garage or service station. Each MON System will pay for itself quickly | president of the association. 
receptacle houses a flexible tube which in man-hours save with improved . . * 


working conditions.. We welcome in- 


attaches to the car exhaust pipe. Car- 
viries from manufacturers’ representa- 


bon monoxide gas is drawn from the 
cat by means of a single exhaust fan tives and engineers. SEND FOR CATA- 
at the end of the system. The CAR-MON LOG and COMPLETE INFORMATION. 


CAR-MON PRODUCTS CO. 


4554 N. BROADWAY CHICAGO 40, ILL. 


BINDER for 
Automotive News 


ANSWERING many requests from our 
+ readers for a semi-permanent binder to 
retain this publication for ready--reference. 
Only recently have we been able to secure 
a quality binder which will stand the gaff 
and which we can recommend. This binder 
is covered with black Levant leather cloth, 
stiff sides, holds 26 issues of Automotive 
News in removable metal blades. Price $7.50 
postpaid to our subscribers. 
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Power Brake 
Bendix Conducts Tests 
On Light Trucks 


SOUTH BEND.—In a program 
|to demonstrate the advantages of 
| specialized power braking for light 
trucks in the %, “% and 1-ton class, 
| Bendix Products division of Ben- 
dix Aviation Corp. is conducting a 
national program of road tests for 
fleet owners and individual truck 
operators. 
| A test truck is made available 
| which has a Hydrovac power brake 
|installed in conjunction with a 
hand-operated “on” and “off” 
| valve. By operating the valve the 
driver can experience the contrast 
between normal physically operat- 
ed brakes and power braking. 

It is claimed that power braking 
on this class of vehicle increases 
safety by reducing driver fatigue 
and gives better 
efficiency. 





Meet in Minn. 


| MINNEAPOLIS.—Truck special- 
jists from Ford dealerships in the 
| Twin City district are holding a 
| series of periodical meetings with 





leading body and equipment dis- | 


| tributors and builders of the area in 
| order to keep up to date on latest 
developments in fields of special 
jtruck and body equipment. The 
forums are held under auspices of 
| the Ford truck club, formed about 
| a@ year ago. 

Meetings, held every 45 days, have 
| Various distributors of automotive 
|}truck equipment, 
luncheons on rotating basis. Exhib- 
| its, speeches, factory trips and dem- 
onstrations are included in the ex- 
| haustive program. 
| Kenneth Daline, Hull-Dobbs, Min- 
neapolis, is president. Charles Tee- 
ples, Downtown Ford, St. Paul, is 
| vice-president and Stanley Eddy, 
| Boyer-Gilfillan, Minneapolis, is sec- 
retary-treasurer. Advisor to the 
|group is R. D. Lang, manager of 
|} truck and fleet sales for the Ford 
| Twin City district. 
|Topeka Plant to Make 
Car Seat Covers 


| 
| TOPEKA, Kans. — Incorporation 
papers were filed in the secretary 


| of state’s office by William O. Lutz | 
| for a new concern here which will | 
manufacture auto seat covers and | 


cloth auto tops in a plant at 113 
| E. Fifth St. 


| The company will also repair up- 


all-around job) holstery and furniture as well as| 


| sell various auto accessories, 


sponsoring the | 


GRACO 


both men and women workers in 
|\the 45-or-older age group offer 
|}more highly developed skills, more 
|mature judgment and better work 
| habits. 

Urging employers to give special 
|recognition to long-service em- 
|ployes as they pass milestones in 
[their service with the company, 
|Bunting said an increasing num- 
ber of manufacturers are establish- 
ing such service award plans. 


Cas Cand 


Boston Firms Praise 


Ad Results 


BOSTON.—Transportation adver- 
tising received a pair of enthusiastic 
accolades in recent issues of Thr 
Reviewing Stand, National Transit - 
ads publication, from two Boston 
auto dealers—Coombs & McBeath, 
Inc. (Ford) and Noyes Buick Co. 


J. R. C. McBeath, president of the 
Ford dealership, states in an article 
that “traceable business in both 
sales and service has shown a 
healthy profit over Transitadvertis- 
ing costs.” 

The Ford firm uses tHe cards 
chiefly for institutional ads and its 
current style utilizes a dignified card 
headed “Goodwill” with panels for 
varying copy stressing the firm’s 
business principles and policy. 

Harry F. Bruen, general manager 
of Noyes Buick Co., said his firm 
| started using Transitads March 1 of 
| this year and added “our volume of 
| service business in the month of 
April exceeded by 10 percent the 
|largest previous month in our 33 
years of business.” 

Noyes Buick Co.’s transportation 
ads feature photographs of ancient 
automobiles with a panel reading 
“We Remember .. .,” describing 
some feature of oldtime motoring. 


Light Car Sales 


A certificate of partnership has 
been filed in the Erie county clerk’s 
| office for Light Car Sales, 2200-2204 
| Elmwood Ave., Buffalo, N. Y. 
Partners are Morton and Norman 


When you need service on 
lubricating equipment, parts or 
planning engineers, you want 
them in a hurry. That’s why 
Graco has established five 
district offices to Severe its 
nation-wide network of whole- 
salers and authorized service 


GRACO district offices are 
staffed with factory-trained men 
and carry complete stocks of 
parts and equipment. They are 
completely equipped to supply 
factory-approved parts an 
service training. 


GRACO DISTRICT OFFICES 
LOCATED AT: 


NEW YORK—601 West 26th 
Street, Starrett Lehigh Bldg., 
Phone: Watkins 4-9266 

PHILADELPHIA— 2124-26 Fair- 
mount Ave., Phone: Popular 
5-8437 

PITTSBURGH—5911 Baum Bivd., 
Phone: Hiland 2202 | 

DETROIT—14561 Livernois Ave., 
Phone: University 1-3827 

SAN FRANCISCO—141 lich 
Street, Phone: Market 1-5941 


| 
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SALES AND SERVICE 


Unanimously Endorsed 


For Highway Safety 
SIGNAL-STAT 
DIRECTIONAL SIGNALS 


with the 
Burn-Out-Proof SWITCH 
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What the Engineers Are Doing .. . 





Opportunities in Fuel Economy 


ST- LOUIS. 


Automotive fuel 


. . . to serve the national interest” 


tween 70 and 90 in 


chemists and chemical engineers | and save the motorist’s money by | tane” numbers, the report said. 


have an “outstanding opportunity | boosting gasoline efficiency, 


“! SHOULD BE IN 


EVERY CAR! 
| SPEED FILLING. 


! STOP BLOW-BACKS 
AND SPILLS. 


| PREVENT 
THEFT.” 
The Fit:GARD WAY of 
Filling Gas Tanks: 


“FILL ‘TIL THE 
WHISTLE STOPS” 


Fi-GARD 
Whistling GAS TANK. FILL sna 


Fit- GARD TANK VENT 





Fit- GARD ANTI-THEFT BAFFLE 





AVAILABLE FOR MOST CARS 
To install — insert in fill-pipe. 
Only tool, a screw driver. 
Time — 10-15 minutes. 


RETALS @ $3.25 PLUS INSTALLATION 
DEALER DISCOUNT 40% F.O.B. 


CAMBRIDGE. PACKED 6 TO A BOX. 
ORDERS PROMPTLY SHIPPED 


SCULLY SIGNAL COMPANY 
92 First Street 
Cambridge 41, Mass. 











AUTO BOOKS 
That Should Be in 


Every Dealer’s Library 


These books should be in the library 
of every franchised dealer—availabie 
te his mechanics and salesmen—the 
knowledge they contain will be valu- 
able when the ‘‘chips are down’’ and 
real competition arrives. 


THE LAST BILLIONAIRE — HENRY 


FORD. By William C. Richards. ‘‘An in- 
formal portrait of an industrial genius who 
was also a most unpredictable human be- 
ing." $3.75 postpaid. 

KNUDSEN, A BIOGRAPHY. By Norman 
Beasley. 397 pages,, cloth bound. $3.75 
postpaid. 

AUTOMOTIVE MECHANICS. Wm. €E. 
Crouse. A comprehensive and basic course 
on the subject of tundamental automotive 
mechanics. Cloth binding. $4.50 postpaid. 
DEALER BUSINESS COUNSEL. Business 
guidance for automobile dealers. By J. B. 
Van Tassel, Dealer Business Consultant. 
Two books—Book No. 1, $2.00. Book No. 
2, $3.00 postpaid. 

DETROIT IS MY OWN HOME TOWN. 
Malcolm Bingay. 
sidelight history of the fabulous motor 
car business. $3.75 postpaid. 


FABULOUS HOOSIER. By Jane Fisher. | 


A story of Carl Fisher, 
the automotive industry. $3 postpaid. 

FASTEST ON EARTH. By Capt. George 
Eyston. Complete history of every land 


early pioneer of | 


speed record from 1898 to the present. | 


Paper-bound, $2; cloth-bound, $3. 

FLUYD CLYMER’S MOTOR SCRAP- 
BOOKS. Order Edition No. 1, 2, 3 or 4 in 
paper cover, $1.50 each. Deluxe cloth- 





|“the American public will not ac- | 


| of automobiles are already so high 


bound, $2.50. Steam-car edition, $2 or 
cloth-bound, $3 postpaid. 
HENKY FORD—HIS LIFE, HIS WORK, | 


HIS GENTUS. By Wm. A. Simonds. Re- 
printed by Floyd Clymer. Deluxe edition. 
$4 postpaid. 


| the budget of the average American 
| family.” 


INDIANAPOLIS RACE HISTORY—1909 | 


TO 1946. 852 pages, 1,000 illustrations. 


Deluxe edition, $5 postpaid. Paper bound, 


$3.50. 


MOTOR MEMORIES. A saga of whirling | 


gears by Eugene W. Lewis. 
paid. 

FLOYD CLYMER’S INDEPENDENT TEST 
REPORT OF KAISER-FRAZER OARS. 
Deluxe edition, $2.50 each. 
$1.50 postpaid. 


BOOK DEPARTMENT 


AUTOMOTIVE NEWS 


DETROIT 26, MICH. 


$3.50 post- 


Paper-bound, 
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| ditions. 


two 
General Motors Research Labora- 
| tories workers told the American 
Chemical Society meeting here last 
week. 

Discussing the “Relationship of 
Fuel Properties to Engine Design 
and the Future of High Octane 
Fuels” before the ACS division of 
Petroleum Chemistry, John M. 

| Campbell and Lloyd L. Withrow 
explained how fuel efficiency of 
high-compression auto engines 
not yet in production would help 
conserve petroleum reserves. 

Pointing out that approximately 
| 2,400,000 barrels of gasoline are con- 
|sumed daily, the GM fuel experts 
| declared that even “a 1 percent gain 
|in fuel economy offers a saving of 
| from 1,000,000 to 2,000,000 gallons of 
|} gasoline per day to the American 
| public.” 


* * 


|“ A ND no less important is the 
fact that these potential gains 
| offer opportunities as well as finan- 
|}cial rewards to the chemical en- 
| gineer and chemist for further de- 
| velopment of methods of refining, 
blending and burning of gasoline.” 
| they said. 

“On the average,” they declared, 
“the present-day engine converts 
only 20 to 25 percent of the chem- 
ical energy in the packaged power 
| (of one gallon of gasoline) into 
mechanical energy which does 
useful work. 


“The remaining part of the chem- 
ical energy released during | 
combustion is converted into heat 
which is eventually dissipated into 
the atmosphere.” 
| They said fuel studies in the past 
| 18 years show that gasoline utiliza- 
| tion in average domestic production | 
|automobiles has increased overall 
| from about 28 ton-miles per gallon | 
| to about 38 ton-miles per gallon at | 
the present time. 

(Ton-miles per gallon, the num- 
ber of miles per ton hauled, is used 
in fuel studies because it measures 
engine efficiency independent of car 
weight increases.) 

+ + 


* 


:. 





* 


“TMHIS is an increase of over 30 
| percent and represents a very 
significant engineering achieve- 
|ment, the benefits of which have 
| been passed along to the consuming 
public in the form of greatly im- 
| proved transportation facilities at a 
|saving of over 30 percent in fuel | 
| consumption,” the Campbell-With- 
| row report said. 
| The two GM engineers ex- | 
| plained that approximately half | 
| the fuel economy gains in the 
| past 18 years were made by the 
| petroleum industry by raising fuel 
| octane numbers in advance of 
| compression ratio increases in en- 
gines. 

The rest of the improvement, they | 
said, has resulted from engineering | 
| design refinements, such as better 

balance between the spark mecha- 
nism, carburetion and fuel distribu- | 
tion under all types of driving con- 


| 
| 
| 
| 
| 
| 


“Still other advances have been | 
made by developing automatic 
chokes and thermostatic heat valves 
for controlling (fuel) mixture tem- | 
peratures. Transmissions have also 
contributed to these gains by en- 





A story of Detroit and | 
|}load factors under certain driving 


abling the engine to be operated at | 
lower speeds and more favorable | 


conditions.” | 
* * * | 

Tax report said efficiency im- 
provements must not detract 
from vehicle performance because | 


cept the change” and production | 
cost must not be increased appre- | 
ciably “because the selling prices 


that they put a major strain on/| 


Increased compression ratio, the 
GM researchers said, is “one obvi- 
ous and proved way to increase 
the efficiency .. . without at the 
same time sacrificing the per- 
formance to which the American 
public has become accustomed.” 

Ratio increases, they explained, 

are limited by “knock when low} 
octane fuels are used.” 


Present commercial gasolines sold 
at corner filling stations range be- 





|ed for production 


Some fuels that range above the 
70-90 bracket, together with the 
critical compression ratios at which 
they operate, were listed as follows: 
Cyclopentane (10.8), isobutane (8-9), 
triptane (13.0), 
tane (12.0), benzene 
and toluene (13.6). 

* * 


HE authors of the fuel survey 
emphasized that the relation be- 
tween fuel (hydro-carbon) proper- 
ties and compression ratio varies to 


* 


some degree from one engine to} 


another, as well as with conditions 
maintained in a given engine. 

“In fact, the extent and relative 
rates of reaction of fuel-air mix- 
tures when subjected to the vary- 
ing temperatures, pressures and 
exposure times in the engine con- 
stitute the fundamental fuel prob- 
lem insofar as the spark-ignition 
engine is concerned,” they re- 
ported. 

“It should not come as a surprise, 
therefore, to learn that the relative 
anti-knock characteristics of indi- 
vidual fuels change significantly 
from one engine to another and 


even from one set of operating con- | 


ditions to another in a given en- 
gine,” they added. 

They pointed out that in a 10-to-1 
compression ratio engine, using 98 
research octane fuel, economy gains 
of from 40 to 45 percent were 


| obtained in comparison with a 1947 
car using gasoline with research 


octane number 85. 

“This is a very long-range en- 
gine, of course, and it is not intend- 
in the near 
future,” they said. 


* * * 


| LJOWEVER, with an 8-to-1 ratio 


engine “gains in economy as 
high as 25 percent were realized... 
at octane levels not much above 
those established by some present 
premium gasolines.” 


Beyond present commercial oc- 


| tane levels, further gains have been 





“research oc- 


2,2,3-trimethylpen- | 
(above 15.0) | 


Than 


bot La alae 


|demonstrated “repeatedly” in sev- 
eral test engines of higher than 
8-to-1 ratios which incorporated 
latest mechanical design principles, 
|the GM chemists explained. 

These tests were supported by 
“thousands of miles of operations 
|in different makes of cars under 
wide range of conditions,” they said. 

The Campbell- Withrow report 
continued: 

“Of the internal-combustion en- 
gines currently operating in the 
United States, more than 80 per- 
cent are to be found in passenger 
cars, while about 18 percent are 
running in truck and bus service. 
For passenger-car operation the 
four-stroke spark-ignition is pre- 
ferred because the characteristics 

.. are particularly well fitted to 
the requirements of this type of 
service. 
| “In the case of truck and bus 
|service, however, the diesel type 
|engine has been making progress 
|in recent years in vehicles for cer- 
|tain types of operation, but by far 
the major portion of these vehicles 
‘are still powered by spark-ignition 
engines. 





* * * 


a ANY event, the wide usage of 
the spark-ignition engine, to- 
|gether wth its high fuel demand, 
|make it important to see what can 
| be done to improve the efficiencies 
| of these engines.” 

The report said various types of 
spark-ignition and fuel injection 
engines, using both gasoline and 
oil, have been developed, but “by 
a process of natural selection the 
conventional four-stroke cycle, 
spark-ignition gasoline engine has 


39 





HASSETT MOTOR EXPANDS—This DeSoto-Plymouth dealer in Yakima, Wash., has completed 
space additions to its sales, service and parts departments. 


risen to its present prominent 
position in the automotive trans- 
portation industry.” 

The authors expressed the belief 
that this engine “will continue to 
occupy the predominant position in 
the small power plant field for 
many years to come.” 


Vehicle 1 Registry 
At Record High 


In Wisconsin 


MADISON, Wis.—Truck registra- 
tions in Wisconsin last year in- 
creased proportionately more than 
passenger car registrations, the 
state motor vehicle department re- 
ports. 

The department disclosed an all- 
time high total registration for mo- 
tor vehicles during the 1947-48 fiscal 
year of 1,036,908. The figure for the 
previous year was 974,213. 

Passenger car registrations in- 
creased 5.58 percent during the 
year, to a new high of 812,000, while 
there were 186,505 trucks of all 
kinds licensed, for a gain of 7.58 
percent. The percentage gain for 
all vehicle registrations was 6.44 
percent for the year. 

The net gain in spite of the con- 
tinued scarcity of new cars and 
trucks during the year, department 
officers explained, reflects the fact 
that relatively few vehicles are be- 
ing junked. 


AUTOMOTIVE NEWS WANT ADS have 
been proven the quickest, least expensive 
method of reaching the men who want 
what you have or have what you want! 
See the back pages of this issue. 


A shade better than the rest! 


EASILY INSTALLED IN 10 MINUTES OR 
LESS...WHILE THE CUSTOMER WAITS! 
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Immediate Delivery 
on oll cute GRILLE GUARDS 


e 1949 MERCURY e 1948 NASH 
front and rear front and rear 

e 1949 FORD e 1948 PONTIAC 
front and rear front and rear 

e 1948 CHRYSLEK e 1948 CHEVROLET 
front and rear front only 

e 1948 DeSOTO e 1948 KAISER 
front and rear front only 

°e 1948 PLYMOUTH e 1948 FRAZER 
front and rear front only 


Also Immediate Delivery on Exhaust 
Reflectors for All Makes of Autos 
s 


Alaa HEAVY QUALITY 
GRAVEL DEFLECTORS 


for Chrysler * Plymouth * Dodge * DeSoto 


Rop-loc products are famous for quality and dur- 
ability. All made of heavy quality steel—with 
finest chrome plating that lasts and lasts. 


GUARDS 


MERCURY 

Front ........ 9.20 Front ........ 16.00 
Rear ......... 10.00 Rear ......... 16.00 
Wire ...write...or phone your orders in today 
ose tOeee 


FORD 


WIRE OR WRITE TO 


IMMEDIATE DELIVERY . 


ROP-LOL ee at 


1401 WEST NINTH CLEVELAND 13, OHIO 





Whether you need a man or a hard-to-find part, AUTOMOTIVE NEWS WANT ADS 


do the trick! 





Announcing oe 


the opening of a 


Detroit Office 
2437 Book Tower 


In charge, as newly appointed 
Mid-West Manager of Outdoor 
Life, is TED YOUNG, formerly 
of our Chicago Office .. . 


at 


These new facilities will enable us to 
render the closest cooperation to 
advertisers and agencies in Detroit 
and surrounding area. 


Outdoor Life 


Most popular sportsman’s magazine at the newsstand 





CLEVELAND 
SEATTLE 


NEW YORK e CHICAGO e 
SAN FRANCISCO e 


DETROIT e 
LOS ANGELES e 





Associat 


Complete separation of Kaiser 
and Frazer advertising copy is an- 
/nounced by Kaiser-Frazer Corp. 
with the introduction today (Sept. 
20) of its 1949 models. From now 
on, there will be separate and com- | 
plete campaigns for each line, ac- | 
cording to H. M. Swartwood, K-F | 
advertising manager. 

First of the new campaigns is 
| that of Kaiser. Copy will appear 
in dailies in more than 1,000 cities 
and in more than 2,000 weekly 
newspapers, concentrating on the 
Kaiser car itself. National maga- | 
zine advertising will spotlight the 
engineering and production story. 
Morris F. Swaney, Inc., is hand- 

ling the account. 

Backing up the program is prac- 
tically a complete spot radio cover- 
age of the U. S. Both a factory 
program and dealer-sponsored pro- 
gram will break this month. Wal- 
ter Winchell will be aired Jan. 2. 


To aid dealers in moving trade- 
ins on new Kaisers, a special 
newspaper campaign has been de- 
veloped, featuring the “Trophy 
Used Car Merchandising Plan.” 

Under this plan, cars are graded 
|as “good,” “better” and “best.” They | 
are then recommended to specific 
{standards and are furnished with 
gold, silver and bronze cup stickers 
on the windshield. Each is war- 
|ranted. The campaign breaks first 
in Chicago and will be national in 
a few months. 


More than 4,000 Kaiser dealers 
have been provided with complete 
advertising campaign material, in- 
cluding not only local newspaper 
advertising but transcribed and live 





Affecting Factories & Dealers .. . 
Auto Advertising 


By Jim White 


| leans, 
tive, domestic and industrial But- 





radio material as well, 
o * * 


| Davis Declares Trend 


In an address before the Federa- 
tion of Automobile Dealer Assns. at 
Banff, Alb., Canada, last week, Jack 
R. Davis, Ford vice-president and 
director of sales and advertising, 
said that Starch Readership Rating, 
“which is the recognized and ac- 
cepted yardstick for determining 
effective advertising copy,” credits 
Ford with a decided edge over 
competitive automobile advertising. 

Davis told his audience that 
shortly after the resumption of 
civilian car production, Ford felt 
its automobile advertising needed 
to be radically changed. As a 
result, J. Walter Thompson Co. 
worked out a plan that stream- 
lined the Ford advertising ap- 
proach and format. 

“We laid out our advertisements 
so they included snappy editorial 
matter and an attractive display of 
the car,” Davis said. “Then we 
used additional pictures with their | 
own short paragraph of copy. And 
we have ample proof that it is very | 
effective.” 

Davis pointed out that the entire | 
trend is toward more pictures with 
informative captions, the _ short 
story, capsule-type articles, short 
editorial features and, above all, an | 
increased use of color. | 

Bi * 


Promotions By C-E 


H. T. Ewald, president of Camp- 
bell-Ewald Co., has announced ap- 
pointment of J. J. Hartigan and 
J. H. Neebe, vice-presidents and 
members of the policy committee, | 
as members of the board of direc- 
tors and stockholders. 

Both are veterans of the com- 
pany, Hartigan being director of 
the media department and Neebe 
acting supervisor in charge of the 
Norge account. 

L. R. Nelson, R. F. Field and 
W. H. Case, formerly vice-presi- 
dents, are named senior vice-pres- 
idents. Colin Campbell is appoint- 





| Names 
Jerry Snider, staff announcer at | 


of WSRS, Cleveland, as program 
director. 


named editor of True Confessions. 


Coast 
Esquire and Apparel Arts maga- 
zines, has been appointed manager 
of the Detroit offices of the pub- 
lications. 


ed foods and equipment editor by | 
Farm Journal magazine. She was | 
formerly associated with the Oak- 
land 


e Editor 


sion of Borg-Warner Corp.; Kasco 


Mfg. Co.; Deizel Pump & Electric 
Co.; Wall Colmonoy Corp., and 
others. 

+ . * 
On the Air 


At least one Canadian auto- 
mobile dealer has taken to the 
airwaves to sell his wares. Ot- 
tawa Motor Sales, Ltd., is spon- 
soring a radio program entitled 
‘Diary of Fate,” originating over 


CFRA (Ottawa, Ont.) once a 
week. 
+ * * 
Butler Account 
Butler Engineering Co., New Or- 


manufacturers of automo- 


ler de-scalers, has named Bauer- 
lein Advertising, New Orleans, to 
handle future advertising. 

The automotive de-scalers, which 
help to keep automobile, bus and 
truck cooling systems clear of rust 
and scale, are distributed nation- 
ally and have been currently ad- 
vertised in Life, Saturday Evening 
Post, Colliers, Popular Mechanics, 


| Popular Science and a number of 
| automotive trade papers. 


Advertising for the industrial 
units is confined to trade papers. 
Plans are now in preparation for 
the introduction of a domestic unit 
for home and restaurant hot water 
systems. A campaign for all three 
types of Butler units is in the mak- 
ing, according to Edgar M. Buler, 
owner of the company. 

ok cd * 


Name Change 


The Detroit advertising ayency | 
|of Shutran, Mahlin, Green has an- | 
|nounced the change of name to} 


cipals of the firm are John Robert 


lin, executive vice-president. 

The agency will move from 1701 
Industrial Bank Bldg. to larger 
quarters on the eighth floor of the 
same building. 

* + * 


Times Record 


Advertising linage 
York Times 


ord for any New York newspaper | 


|}in that period. 


* * * 


Greatest Story 


The Greatest Story Ever Told, 
dramatization of the New Testa- 
ment, has returned to the ABC 


mer break in its presentation. 


of Fulton Oursler, the program 
has received many honors in its 
two-year existence as one of ra- 
dio’s outstanding jobs. The pro- 
gram is presented by the Goodyear 
Tire & Rubber Co. Kudner Agency 
handles. 
gf Ne ag 


| WJLB, Detroit, has joined the staff 


Walter R. Schmidt has been 


Jerome M. Jontry, former West 
advertising manager for 





Shutran Mahlin Advertising. Prin- | 


Shutran, president, and Louis Mah- | 


in the New| 
for the first eight | 
months this year reached a record | 
22,152,008 lines, a new all-time rec- | 


networks following a 10-week sum.- | 


Prepared under the supervision | 


> 


the company’s headquarters in th 
Dime Bldg., Detroit. Van Houter.- 
Rankins is creator and sole dis- 
tributor for National Service Pos'- 
ers, specializing in point-of-sale 
promotion and sales representation. 


e Compact 
e All-metal 
e Displays 4 visors 


e Colorful display card 


| Wew 
WS*O-SHAMWIE 
display rack 


VIS-O-SHADE continues to set 

the pace in visor sales—with 

j the new, all-metal VIiS-O-SHADE 
‘“‘merchandiser"’. 

It’s your key to the vast after 
market—driver after driver who 
NEED visors, WANT them—and 

will BUY when they're displayed. 

It's yours—FREE with order 
for 12 visors. Write, wire today. 
Orders placed through distribu- 
tors. Fair-Traded. 





| 


| 


| 





New Steel Shelving 
Finished Green 












: 12” Deep 
Py 34” Wide 

2 A 7'3” High 
= Triple Bend Heavy | 
A) 18 GA. Adjust. 
a= Shelves 
——— $ 00 Per Sec. | 
15 Kd FOB 
| SHELVING (As Above) 18x36” . . $18.00 | 
(As Above) 247x36” . . $23.00 





Rosalie Riglin has been appoint- | 


(Calif.) 





ed vice-president. 
* * * 


Zeder-Talbott Team 


Fred M. Zeder jr., 
Chrysler executive, 


son of the 
has 


Stanley Talbott in opening a De-|of Van Houten-Rankins, Inc., 
troit automotive sales promotion 
firm. Howe for many years was an 
executive of Fisher Body and since 
1946 has been director of promo- 
ness development department and/tion for Atlantic Monthly in Bos- ||| 
was advertising manager of Pabst/ ton. Howe will serve as an execu- ||! 
tive on all phases of Van Houten- 
Rankins operations pertaining to 


troit office of Zeder-Talbott, Inc., 

at 1762 Penobscot Bldg., Detroit. 
Talbott formerly headed up N. 

W. Ayer & Son’s West Coast busi- 


Sales Co. Zeder entered the adver- 
tising business following the war. 


Tribune, 


Lawrence C. Howe has 


De- 


with Safe-| 

way Stores and with the editorial 
staff of Better Homes and Gardens. 
been | |) 
joined | named vice-president and director 





Steel Auto Parts Bins 
| 12” Deep 
| 36” Wide 

7'3” High 

Adjust. Shelves 

21 Openings 12-12 


FOBNY $900 
our "35 
ASSEMBLED $42 

















Prices of other sizes on application. 
IMMEDIATE DELIVERY 


ORDERS ACCEPTED FROM RATED 
CONCERNS 


Friedland Fixture Co. 










The agency is handling the foi-| sales promotion, sales, advertising 
ca lowing accounts: Norge Heat divi-| and public relations. He will be at 





341 W. 88th Street, N. Y. 
BRYANT 9-8825—8771 
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Raised From 115 to 135. 
Kettering Engine Ups 
Olds Horsepower 


(Continued from Page 1) 





THER highlights of the press 
preview: 

1. Kettering believes that within 

five years sufficient high-octane 





C. F. Kettering S. E. Skinner 


gas will be available to permit use 
of the top compression ratio, which 
would make possible the 40 per- 
cent gas saving. 

2. S. E. Skinner, Oldsmobile 
general manager, said that while 
engine production had not 
reached the plant’s capacity of 
30 an hour, there will be plenty 
of them available for introduc- 
tion of the division’s 1949 models 
in December. (It is believed the 
new engine will be offered only 
in the 90 Series at first). 

3. D. E. Ralston, Oldsmobile gen- 
eral sales manager, declared that 
dealers will start receiving engine 
replacement parts as soon as an 
exeess supply accrues in the plant. 
He said one bin will hold all nec- 
essary parts, since engine blocks 
will not be shipped dealers. 

cz * * 


paar at the preview, besides 
Kettering, were these other top 
GM officials: M. E. Coyle, execu- 
tive vice-president; C. L. McCuen, 
director of research, and Harley 
Earl, director of styling. 

Skinner declined to say wheth- 
er the new engine would boost 
the price of the 1949 models, but 
said “if it does, itll be more 
than worth it.” The new plant 
will produce engines only for 
Oldsmobile, Skinner declared, 
adding that he did not know if 
any other GM division would 
offer a Kettering-type engine in 
1949. 

(Cadillac, it has been rumored 
for some time, also is working on 
higher compression engines for its 
next models). 

Present tests show an increase 
of one mile per gallon of gas with 
the new engine, according to J. F. 
Wolfram, Oldsmobile’s chief engi- 
neer. “Plus greatly increased per- 
formance,” added Skinner quickly. 

+ * * 





GRIER declined to say if the 
added horsepower increased the 
ear’s top speed, but during a dem- 
onstration ride in a 1948 Series 90, 
equipped with the new power plant, 
it was learned that track tests 
have shown actual speed of 97 
miles per hour, compared with 
about 85 (actual) with the present 
engine. 

Whether the Olds engine will be 
officially called the “Kettering En- 
gine” has not been decided, it was 
revealed at a press conference. 
Skinner replied to a query that 
Oldsmobile would like it so named, 
feeling it would be a rightful trib- 
ute to “Boss Ket’s” work. 

Kettering interrupted to say 
he didn’t think any one man 
should be given such credit; de- 
clared that General Motors was 
bigger than one man. 

Kettering explained some of the | 





Ford, Chevrolet Split 
Detroit City Contract 


DETROIT.—Common council here | 
approved a contract for the pur- 
chase of 245 new automobiles, 182 
of them to be Chevrolets and the} 
remaining 63 Fords. 

Local Chevrolet dealers were rep- 
resented by Mack-Gratiot Co. 
(Chevrolet), while Al Long (Ford) 
handled the Ford contract on a 
similar basis. 

The Chevrolets will cost $1,125.94 
each and will be for general use of 
city departments, while the Fords, 
which are for police department 
use, will cost the city $1,204 each. | 





| probably have much shorter hoods 
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technical details of the new en- 





gine. Asked if any of the new gas- 
octane “booster” devices would 
solve the present shortage of high- 
er octane fuel, he declared that 
“all of them are in the pre-kin- 


dergarten stage and yet to be 
proved.” 
* * » 
ALSTON revealed that Olds 


dealers are enthusiastic over 
the new engine and are completing 
preparations incident to its inclu- 
sion in the 1949 models. Special 
service schools 
for field men will 
be held in the 
near future, these 
men in turn 
training dealer 
mechanics in 
zones. 

Asked by this 
writer how long 
he expected the 
present seller's 





market to con- 
tinue, Ralston D. E. Ralston 
emphasized: “Anybody who isn't 


ready to sell cars by the 1950 
models is in for trouble.” 
“It won’t be because of lack 
of demand,” he added, “because 
there is still a huge backlog of 
need for transportation. But it'll 
be due to high prices which most 
people can’t meet.” 
Ralston declared that Olds deal- 
ers now have about one-fourth of 
the salesmen they'll need for a 
buyer’s market. He reported that 
most of his dealers are now retail- 
ing used cars, and that he is urg- 
ing them to set up separate de- 
partments or buildings for recondi- 
tioning used cars and preparing 
new cars for delivery. 
* oe * | 
TOUR of the new plant and 
+% engineering labs convinced 
newsmen that this was probably 
the most efficient plant operation | 
in the industry. (It also convinced 
some writers, after viewing several 
experimental bodies, that Oldsmo- 
bile models in 1950 or later will | 





due to the considerably smaller 
size of the new engine). 

The plant is equipped with the 
latest machine tools and requires 
considerably fewer workers. (It 
was estimated by observers that 
one worker is needed where five 
were required before). 

Many of the machines were espe- 
cially designed and constructed. All 
of them were built to eliminate 
the possibility of human error in 
production insofar as humanly 
possible. ; 

In one instance, a single opera- 
tor controls one machine 86 feet 
long, with 18 separate work sta- 
tions. In another instance, one ma- 
chine contains over 90 special cut- 
ting tools, all working simultane- 
ously on as many as 17 engine} 
blocks undergoing progressive ma- | 
chining operations. 

More than two miles of convey- | 
ors of all types deliver the stock | 
at the most convenient working | 
height for the operator. The 360- 
foot final assembly line conveyor | 
indexes at the end of each opera- | 
tion cycle, thus permitting the| 
operator to accomplish his as-| 
signed task while the engine is| 
stationary. This conveyor is of the 
flush-floor type, making it possible 
for the operator to walk safely 
around the engine mounted on a 
movable pedestal of uniform 
height. 


* * 


Tes ENTIRE plant was care- 
fully laid out a year in advance 
of its construction. A three-dimen- 
sional model, built to the scale of | 
%-inch per foot, was used to plan 
the position of every machine, con- 
veyor, piece of stock and worker. | 

Consideration of the welfare of | 
the worker was a prime target of 
the engineers who designed and 
constructed Oldsmobile’s new en- 
gine plant, according to Skinner. 
Wide aisles for easy access to and 
from machines have been provided. 
The air supply system brings in | 
164,000 cubic feet of fresh air per | 








THREE-DIMENSIONAL LAYOUT—Robert T. Somers, of Oldsmobile's plant layout depart- 


ment, is shown adjusting one of the miniature units in the model layout of the new 
Built on a scale of '/4-inch to the foot by R. 


mobile motor plant. 


Ids- 
. Winans and Robert 


Jenkins, the eight by 12 foot model contains 3,200 parts, including tiny human figurines. The 
new motor plant will produce Kettering high-compression engines for 1949 Oldsmobiles. 


minute, and at the same time re- 
moves dirt and dust created by 
cutting tools and stock movement. 

Chip handling conveyors under 
the floor haul out 3% tons of chips 
per hour through gravity feeds 
that eliminate the necessity of any 
effort on the part of the operator. 


The latest type of industrial 
fluorescent lighting, designed to 
give the best possible light, has 
been installed in the new plant. 
The entire side of the building 
exposed to the sun on the east 
has been equipped with a special 





ep 


Use of Graph-A-Matic Signals in their Kardex Simplified 
Inventory Control System enables Howard Auto Company 
of Los Angeles to sell and service Buick automobiles with 
speed and economy—and at the same time maintain a parts 
stock that is always adequate and in balance. 


Here's what their Kardex system accomplishes: 


1, SIMPLIFIES ORDERING—Kardex Inventory Control allows 
accurate, split-second decisions in buying, because all facts 
needed for effective ordering are in one compact record. 
Signals show at a glance which items are short—which are 
overstocked. On every item requiring attention, detailed 
facts on current disbursement and past usage are available 
for a quick analysis of seasonal requirements and trends 


in demand. 


2. SPEEDS CUSTOMER SERVICE: Anticipating and preventing 
controllable shortages not only keeps business rolling—it 
builds and holds customer good will. This Kardex system 
forces action before shortages occur—helps prevent the 
expense of last minute rush orders and express shipments. 





type of glare and heat-resisting 
glass. Even the machinery has 
been uniformly protected with a 
specially-developed green paint 
that is calculated to reduce phy- 
sical and mental fatigue. 

Capacity of the new plant is 30 
engines per hour, utilizing 300 ma- 
chines operated by 800 production 
and inspection employes.- A dyna- 
mometer test, of the water-brake 
type, follows production of every 
motor, thus assuring management 
of 100 percent quality inspection 
of each unit. 


ORDER POINT- 
PLACE ORDER TO 
ae hla 
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Double Taxation 
On Cars Draws 


Fire in Colo. 


DENVER. — A survey made by 
the Denver AAA brings out the 
fact that double taxation is work- 
ing a hardship on Colorado auto- 
mobile buyers. According to a club 
official, these conditions exist: 

1. A used-car purchaser frequent- 
ly has to pay a specific ownership 
tax for the balance of the year on 
a car which already has been taxed 
for the full year. This method has 
resulted in many protests to the 
effect that it is unfair to collect 
a sales tax more than once on any 
machine. 

2. An automobile bought outside 
the state, with a used car traded in, 
is sales-taxed at its full value when 
a Colorado registration is used. The 
complaint here is that no credit is 
allowed for the value of the tradein. 

3. A tax is collected on a tax— 
valuations subject to sales taxes 
(3 percent in Denver, 2 percent 
elsewhere in the state) include hid- 
den federal taxes. 

The duplication in specific own- 
ership taxes comes about when the 
car was registered in one county, 
and the new owner seeks a license 
in a different county. 

The official of the AAA declared 
that many clerks and recorders re- 
fuse a duplicate tax receipt to the 
new purchaser, and the clerks, in- 
cluding those in Denver county, 
refuse to accept Colorado registra- 
tion as proof that the tax has been 
paid in the county where the car 
was originally registered. 


AUTOMOTIVE NEWS WANT ADS have 
been proven the quickest, least expensive 
method of reaching the men who want 
what you have or have what you want! 
See the back pages of this issue. 


OVERSTOCK — 
TAKE STEPS 
TO REDUCE 


STOCK NEARING 
DEPLETION—FOLLOW 
UP SUPPLIER 


FLASH STOCK CONTROL FACTS AT 
HOWARD AUTO COMPANY, LOS ANGELES, CALIFORNIA 





3. IMPROVES OPERATING EFFICIENCY AT LOWEST UPKEEP 
COSt—The fastest known method of posting and reference 
—as shown in scientific time tests—is Kardex Visible. It cuts 
the need for clerical help to a minimum. As an additional 
economy, Kardex provides a permanent place for recording 
cost prices, selling prices, bin locations and vendors’ names 
~information necessary for answering inquiries and a real 


time saver at annual inventory time. 


point of use. 


POINT-OF-USE FIRE PROTECTION 


In order to protect their vital records and valuable accumu- 
lated information about parts demand, parts movement and 
parts control from destruction by fire, Howard Auto Com- 
pany houses them in Safe-Kardex Cabinets—ai/ certified to 
protect their contents from fire twenty-four hours a day at 


FREE INVENTORY CONTROL BOOKLET 


Inventories’. 
York 10, N. Y. 


The principles of this stock control system can be applied 
to the exact requirements of your business. Write today for 
a FREE copy of KD 375—“How To Get Profits From 
Systems Division, 315 Fourth Ave., New 


Copyright 1948 by Remington Rand Inc. 








THE FIRST NAME IN BUSINESS SYSTEMS 
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Dodge Fetes Exhibitors at N. Y. Truck Show 
NEW YORK.—To prepare for the | firms whose exhibits will be dis- 
Dodge truck and equipment show 
to be held in Madison Square gar- 
den, Nov. 18-21, the show committee 
gave a luncheon at Hotel Astor for | ™#nager, 
100 equipment, body and accessory 





played at the show. 

J. W. McLaughlin, Dodge regional 
reviewed the progress 
made to date. 











REAR SEAT 
SPEAKER 


° 
3-WAY 
CONTROL 


@ Front Alone 
@ Rear Alone 
@ Front Together 


DOUBLES Auto Radio Pleasure! 


Fits ALL cars—each unit is complete — easily and 
quickly installed — fully guaranteed. Order direct, or 
write for further 59 






AERO-TON 
















NL Deal 
O ¥ $250 Discounts: | to Il units—33'/,% 
12 or more—40% 
LIST Terms: a% on cash with order 


0.D. Shipments F.0.8. Detroit 


JOHNNY MOTOR SALES, Inc. 
12040 Jos. Campau Detroit 12, Mich. 
MBMBSE OF H.A.D.A. 
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MATCHED LUGGAGE FOR MEN 


(466) 24” 2-Suiter 
with Overlapping 
steel frame for 

extra strength. Dust 
and moisture-proof. 


(366) Same style in 
extra roomy 24” 
3-Suiter. 


(633) 20” Zipper Club 
Bag (not illustrated). 
Two big utility pockets, 
brass lock and zipper. 


(266) 21” Overnight 
bag. Same exclusive 
construction features as 
2-Sviter. 


Handsome matched luggage for men to put profits in your pocket 
and satisfied customers on your books. Leading Automobile Dealers 
and Service Stations everywhere are selling Contempo Quality Luggage. 
Note these superior construction features: Each bag is made of genuine 
smooth Debuff Cowhide. Streamlined locks and hardware. Inside dividers 
fastened by brass automobile snaps. Handsome herringbone twill linings. 


Colors: Suntan, Dark Brown, and Redwood 


=== ws as as Send Order Form Today a= am a= as = = “ 
CONTEMPO Luggage Co. 170 Fifth Ave., New York, N. Y. i 

: Gentlemen: Please ship the following numbers immediately. 

(-] (tam enclosing check) 

[-] (Ship Open Account. Bank and credit references attached) § 


List Price i 
Incl, Fed. Tax i 


Your 
Dealer's Cost 









Style # Item 
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Luggage 


Renewed Activity Seen in °49... 





Unions to Reopen Drives 


For Garage 


Workers 


(Continued from Page 2) 


with the signing of a new wage 
contract. 

Frank Rising, general manager 
of the Automotive & Aviation Parts 
Manufacturers, Inc., made a predic- 
tion that 1949 “will witness more 
labor trouble in terms of strikes 
and lost manhours than any years 
since 1946.” 

s + + 
HE DECLARATION of IAM in- 
tentions in the garage workers’ 
organizing field was the first major 


GMS 


(Continued from Page 2) 
American Automobile Assn.’s inter- 
national division. He told me the 
shipment of cars for their mem- 
bers’ use abroad had come back 
this year with a bang. Already, in 
the first eight months, he has 
shipped 1,736 cars and predicted it 
would run well over 2,000 before 
the end of the year. This is the 
more remarkable when you learn 
that present overseas shipping 
rates are three times what they 
were when I took a Pontiac over 
in the fall of 1936. At that time, I 
paid only $135 round-trip for the 
car, which was carried as baggage. 
Another $40 to the AAA paid for 
all necessary papers, driving li- 
censes and foreign insurance. To- 
day, it would cost more than $600 
for the transportation alone. Ryan 
is coming over next month to at- 
tend the Atlantic conference and 
will make a very strong plea for 
reduction of the present rates, 
which he believes would more than 
double the traffic. 

Except for the higher costs, it 
is just as simple to bring your 
own car to Europe as it ever was. 
England, France, Italy and the 
other countries which are bidding 
for tourist trade, have gone over- 
board to provide extra rations of 
their precious motor fuels, so you 
are assured of more gas than you 
will need. I assume it is just as 
easy as it was 10 years ago to 
drive your own car abroad, at least 
on the continent where they drive 
on the right side, as we do. I would 
still hesitate to drive in England 
on the left-hand side, but I under- 
stand many Americans with less 
temerity soon accustom themselves 
and have no trouble navigating the 
crooked country lanes or the 
crowded streets of London on the 
“wrong side” of the right-of-way. 

I will have more to say about 
the present driving conditions in 
Europe as we proceed, but this 
time I do not expect to do the driv- 
ing. If you, by chance, have con- 
sidered the possibility of coming 
over in 1949, by all means plan on 
bringing your own car with the 
family. Let your first move be to 
write the AAA, International Trav- 
el Dept., 25 Broad St., New York, 
and ask for the book on “Motoring 
Abroad,” which I am certain AAA 
will be glad to mail any interested 
reader of Automotive News. You 
and your family will get plenty of 
fun planning your own trip next 
season during the long, cold eve- 
nings this winter. In the hands of 
Jerry Ryan, you will find it about 
as difficult as taking your car on 
the Buffalo boat or going through 
the Holland tunnel. 

Well, my room steward has just 
advised me that the light at Land’s 
End, on the southern tip of Eng- 
land, is in sight. The weather so 
far has been grand, the ocean like 
a mill pond. Tomorrow we land at 
Le Havre, France, and start our 
land-trek south to the Italian Au- 
tomobile Show at Turin. You'll be 
hearing from me.—G.M.S. 


SKF Foremen Take Part 


In Union Negotiations 

PHILADELPHIA.—An _ unusual 
experiment in labor-management 
relations—participation by foremen 
in company-union negotiations— 
was conducted successfully during 
recent negotiations with the Inter- 
national Assn. of Machinists at the 
Hornell (N. Y.) pillow block plant 
of SKF Industries, Inc., according 
to John Lawrence, factory man- 
ager. 


development along this front since 
the NLRB ruling of last spring. 

The NLRB maintained that the 
Taft-Hartley and other federal laws 
affecting labor take precedence over 
state and city statutes in the super- 
vision of auto dealer labor relations. 
In effect, the ruling put dealers un- 
der “interstate commerce” insofar 
as their labor policies were con- 
cerned. 

This policy, if it is enforced by 
the NLRB, may serve to stave off 
threats of jurisdictional strikes 
among the several unions battling 
for headway in shop organizing. 
The Taft-Hartley act makes jur- 
isdictional tieups an unfair union 
practice. 

Serious jurisdictional strife has 
long been feared by dealers whose 
personnel is exposed to unionizing 
assaults from two or three unions. 
The lines of demarcation have 
never been clearly drawn by the 
unions active in shop labor. 

Intensification of garage unioniz- 
ing campaigns is expected to result 
in renewed dealer programs point- 
ing towards improved employe rela- 
tions. Several dealer associations 
have recently conducted surveys of 
shop worker pay rates and working 
conditions in their respective states. 

* * * 


A DISPUTE over premium-pay 
demands was blocking settle- 
ment of Briggs strike, in which 
only 170 members of an indepen- 
dent plant guards’ union were the 
strikers. The 25,000 UAW produc- 
tion workers at the Briggs plants in 
Detroit remained on the street side 
of the guards’ picket lines, despite 


Controls 


(Continued from Page 8) 
ventories for longer periods, and 
(3) dealers must be better financed 
to carry on business. 

* * +. 





HARLOTTE, N. C. — Little 
change as a whole in the used- 
car picture was noted in this area 
during the past 30 days and few, 
if any, dealers appear worried 
about the effects of Regulation W, 
E. M. Stafford, auction operator, 
said. 


Retail sales in Charlotte and sur- 
rounding areas appear to be carry- 
ing average inventories and are 
enjoying slightly higher prices on 
all models excepting the °’49 Ford, 
’48 Buicks and Cadillacs, Stafford 
said. Station wagons and converti- 
bles are suffering for the want of 
a ready market at this time, it was 
added, but retail is steady and fair. 
Established dealers are still doing 
good business but curbstoners seem 
to be fading out, Stafford declared. 


Wright, Taylor 
To Address 
N. J. Conclave 


NEWARK, N. J.—The Hotel 
Traymore at Atlantic City has been 
designated as headquarters for the 
30th annual convention of the New 
Jersey Automotive Trade Assn. 
Oct. 21-22. 

A slate of seven speakers has 
been announced for the conclave, 
headed by Henry J. Taylor, jour- 
nalist and radio commentator. 

In addition to Taylor, speakers 
include Ben T. Wright, NADA 
president; Thomas R. Reid, de- 
scribed as a “human relationist;” 


Neal G. Adair, Motor magazine 
editor; Ray Chamberlain, NADA 
public relations; C. B. Johnson, 


insurance consultant, and William 
L. Mallon, NADA public affairs 
committee chairman. 

Entertainment will include the 
annual banquet, a _ lobster-steak 
party, cocktail parties, a cham- 
pagne party, a dance and a Broad- 
way revue. 


Buge Joins K-F Firm 
Edward W. Buge has been named 
controller for Stewart Motor Sales, 
Inc., 3209 E. Washington St., In- 
dianapolis, Kaiser-Frazer distribu- 
tor for central Indiana, according 

to Rollin Stewart, president. 


company appeals to them to report 
on their jobs. 

State attorneys planned to ask the 
Supreme court at Lansing for clari- 
fication of a ruling on the constitu- 
tionality of the Bonine-Tripp labor 
act. The court had held invalid a 
section calling for arbitration of 
public-utility disputes. 

The court was to be asked to 
decide whether its ruling also 
wiped out provisions requiring 
pre-strike votes by workers, ban- 
ning mass picketing and setting 
up a procedure for handling juris- 
dictional grievances. 

Rising told an industrial relations 
clinic of the Associated Industries 
of Cleveland that labor strikes will 
rise next year “as the unions try to 
regain their position of political 
favorites.” 

“The trend of national opinion is 
still running in favor of protection 
of the public interest, and will con- 
tinue to run in that direction for 
some time,” Rising said. “If the 
Taft-Hartley act is amended it will 
be made more explicit in its restric- 
tions, but in my opinion there will 
be no change in the labor law dur- 
ing the first year of the new Con- 


gress. . 

“There is no prospect for any 
lasting peace with the industrial 
unions so long as they maintain 
their efforts to divide people on 
class-hatred lines. 

“The best prospect is that the 
unions will learn that the public 
has changed its mind about how far 
destruction of our economic tradi- 
tions should go, and moderate their 
policies accordingly.” 


Just as Miss Liberty sym- 
bolizes a warmth of hos- 
pitality and friendliness 
to visitors arriving inside 
U.S.A., so does the Hotel 
Fort Shelby represent 
those cherished qualities 
to visitors in Detroit. 


Conveniently located 
The Fort Shelby is famed 
for the recognized value 
it offers in its 900 rooms 
with both, chairside ra- 
dio, servidor, and circu- 
lating ice water; as well 
as its two excellent res- 
tavrants and attractive 
cocktail lounge. 
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Deedee Heads Up Canadian Federation . . . 
Cut Down Expenses, Davis Warns Dealers 


(Continued from Page 2) 
tween the Nova Scotia mainland 


highway, and to eliminate the 10 
percent excise tax on cars. 
* > . 


AVIS PREDICTED that the 

current seller’s market for cars 
would continue for another year 
and a half to two years in the 
“Ford-priced field.” 

“I am convinced that we will ap- 
proach a buyer’s market much 
sooner for cars in the upper-price 
brackets,” he went on. “We have 
already reached a buyer’s market 
for heavy trucks, and one or two 
makes of cars in the medium and 
high-price field are now available 
in the United States for immediate 
delivery.” 

The Ford executive said that 
the steel shortage in the U.S. 
would hold total automobile pro- 
duction to not more than 5,000,000 

units this year and might cut 1949 
output below this figure. 

Turning to public criticism of 
new and used-car selling practices, 
Davis castigated the “small percent 
of dealers in the U.S.” guilty of “in- 
different, careless and quick-profit 


management.” 
. . * 


LYE CITED “bad public relations” 

as the worst of dealer malprac- 
tices. Others on Davis’ list were ex- 
cessive overhead, excessive parts 
and accessories inventories, indif- 
ferent or lax collection of accounts, 
nonchalant or “liberal” approval of 
expenditures, inadequate cash re- 
serves, inadequate service volume, 
inadequate wholesale parts sales, 
inadequate manpower preparedness, 
inadequate used-car organization or 
setup, and insufficient thought and 
effort devoted to improving employe 
relations. 

“I think there should be more 
local dealer publicity and advertis- 
ing, the kind that keeps the public 
informed about your own pricing, 
delivery and tradein practices,” 
Davis suggested. 

“If all the dealers, in their local 
papers, could establish in the 
minds of the local public a feeling 
of at least a serious attempt on 
the parts of the dealers to be fair 
in their new-car sales transac- 
tions, I am sure it would have a 
very fine reaction. The public 
will at least differentiate between 


Hogan Appointed 
To Willys Post 


MAYWOOD, Calif—Appointment 
of Edmund J. Hogan as general 
sales manager of the West Coast 
division of Willys-Overland Motors 
is announced by James J. Welker, 
division manager. 

Hogan has been associated with 
the auto industry since 1928, when 
he first joined Chevrolet. With that 
organization he served as national 
business manager and as zone sales 
manager in Milwaukee, Fargo, De- 
troit, Seattle, Portland and Oak- 
land. 





local dealers and may not con- 
demn all the dealers for the sins 
of one or two.” 

In calling for curtailed and more 
rigidly controlled expense outlays 
by dealers, Davis said that dealers 
should still maintain adequate cash 
reserves. 

“But my point is that dealers 
cannot hope to sustain a strong 
future position by realizing exces- 
sive profits now by taking advan- 
tage of an abnormal seller’s mar- 
ket,” he explained. 

7 + * 

THE FORD OFFICIAL expressed 

the opinion that the best solu- 
tion for unbalanced parts and ac- 
cessories inventories is “a more 
accurate stock control coupled with 
judicial buying and aggressive mer- 
chandising of the slow-moving 
parts.” He observed that U.S. deal- 
ers have boosted their parts sales 
nearly 100 percent since V-J Day, 


Polio Strikes Down 
Swan of Willys 

TOLEDO. — Harry L. Swan, 
advertising director of Willys- 
Overland Motors, was removed 
to Maumee Valley hospital here 
last week when he was stricken 
with polio at his home. 

According to reports from the 
hospital, Swan is seriously ill 
but has shown definite improve- 
ment over his earlier condition. 


Parley 


(Continued from Page 3) 


ous. position, Senator 
stated: 

“In your business, the tide of 
prosperity can easily turn quick- 
ly. I do not see any immediate 
danger of a _ depression, but 
should one start, your business 
might easily be one of the first 
affected.” 

Carl W. Wyman, proprietor of 
Wyman’s Garage (Chevrolet) in 
Alton and president of the associa- 
tion, welcomed the dealers and 
Superintendent of Schools Austin 
J. McCaffrey of Manchester was 
toastmaster. Greetings were ex- 
tended by Gov. Charles M. Dale 
and Mayor Cecil M. Pike. 


Besides Senator Bridges, the 
speakers included M. Robert Deo 
of Washington, counsel for NADA, 
who discussed legislation affecting 
the industry which was enacted by 
the 79th Congress and measures to 
be submitted at the coming ses- 
sion. 

More than 200 dealers attended 
the day’s program, which included 
golf matches, for which prizes were 
awarded by Robert E. Beaupre of 
Beaupre Motor Sales in Rochester; 
a tour of the nearby Portsmouth 
naval shipyard, swimming, fishing 
and other sports, and a banquet in 
the evening. P 

There was also a cocktail party, 
sponsored by manufacturers and 
the N. H. Finance Corp, Ralph T. 
Wood and Vincent Taccetta, both 
of Portsmouth, were co-chairmen 
of the gathering. 





Bridges 


HOLLYWOOD TOUCH—There's a spread of 74 inches between the fips of the steer 
horns mounted on the hood of motion picture actor Leo Carillo's Chrysler Town and 
Ccuntry convertible. The eyes are made to blink by means of an electric button and the 
car's horn simulates the bellow of a steer. Upholstery is cowhide, and the car is painted 
@ special Palomino gold to tie in with the actor's hobby of raising Palomino horses. 


Caritlo is shown astride the steer 


while Joseph A. O'Malley, assistant general sales man- 


ager of Chryster, is at the wheel and David A. Wallace, Chrysler president, stands opposite 


the right-hand edge of the windshield. 


while at the same time inventories 
have gone up nearly 200 percent. 

“In spite of the tremendous prof- 
its over the past few years, dealers’ 
cash reserves are actually decreas- 
ing,” Davis said. “The disturbing 
part of the situation is that it 
doesn’t need to be so. 


“It is true that a large amount 
of cash is required for income-tax 
purposes, but during the past 
year dealers have tied up more 
additional money in accounts re- 
ceivable and inventories than 
they paid out in taxes. 

“Many dealers have invested 
heavily in fixed assets—new build- 
ings, remodeled buildings, new 
equipment, etc., but the facts are 
that dealers have drawn out as divi- 
dends more than twice as much as 
they have invested in physical im- 
provements. 

“The proper turnover of inven- 
tories and liquidity of working capi- 
tal are fundamentals of manage- 
ment that cannot long be ignored, 
even in the kind of market we are 
experiencing today.” 

* * + 
AVIS DISPUTED the contention 
that rising auto prices are 
threatening to wipe out completely 
the pentup consumer demand for 
new transportation. 


“While there is no question that 
the high prices now being charged 
for cars have cut deeply in the po- 
tential backlog of new-car busi- 
ness,” he added, “still when con- 
sidered from the standpoint of 
ability to purchase, the present car 
prices, are lower when compared to 
national income and cost of living 
than they were in 1939.” 


The sales executive forecast 
that selling tecfiniques in the fu- 
ture would be more of the “soft- 
pressure” variety than along the 
high-pressure line of’ prewar. 

“The automobile buyer of the fu- 
ture is going to be a little more 
motor-wise and a little more resist- 
ant to high-pressure selling,” in 
Davis’ opinion. “He has had too 
much pushing around during and 
since the war. His hide will be 
much thicker to penetrate with 
automobile superlatives. 

“In other words, instead of send- 
ing out quantities of salesmen to 
approach every owner with a gross- 
ly inflated ‘would-you-take’ offer or 
any other scheme designed to snare 
him for a ‘workover’ by the ‘house 
expert’ (the back-door method), the 
salesmen of the future will be fewer 
in number, better trained, higher 
caliber and better paid. Their ap- 
proach, I believe, will have to be on 


McCaffrey Hits 
Price Fix Charge 


By Government 


CHICAGO. — Assailing govern- 
ment charges that three of the 
world’s largest farm machinery 
manufacturers are guilty of price 
fixing, John L. McCaffrey, president 
of International Harvester Co., de- 
clared last week that “any thorough 
and open-minded inquiry” would 
show “little or no foundation” for 
the charges. 

International Harvester, J. I. 
Case Co., Deere & Co. and nine 
Deere subsidiaries were accused in 
Minneapolis of combining with re- 
tail dealers to fix the price of farm 
equipment in violation of the Sher- 
man and Clayton anti-trust laws. 
The government asked an injunc- 
tion to halt this alleged practice. 

Seventy-five percent of the na- 
tion’s farm machinery is produced 
by the firms, the indictment stated. 
According to the government, the 
firms have had “oral and tacit ar- 
rangements” providing that dealers 
who handle their products would 
not carry products of smaller man- 
ufacturers. . 

The purpose of the suit, accord- 
ing to Clifford S. Hanson, assistant 
U. S. attorney for Minnesota, is to 
“cancel restrictive arrangements 
and open up the market on a com- 
petitive basis for the benefit of 
farmers, competing manufacturers 
and dealers alike.” 

Hanson said that smaller con- 
cerns have found their outlets 
sharply reduced because of price- 
fixing and restraint of trade. 


a ‘service-to-offer’ basis (a front- 
door approach).” 
* +. o 

ANAGING Director Howard B. 

Moore of Toronto declared 
that automobile dealers in Canada 
were being accused of practices 
they were not responsible for. 

He said that the improper ac- 
tions of a few dealers should not 
be charged to the entire body of 
dealers. The industry is today 
facing bad public relations, he 
said, and every effort should be 
made to improve relations with 
the public. Relations between 
manufacturers and dealers were 


A Remem ber Me? 
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LOOKING! 
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TR 4-7343 
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300 cars °39 to °49 in stock at all times 
New York’s Largest Volume Dealer 


Priced to make money for you. We arrange your ship- 
ments. Competent drivers available. No hotel problem. 
Call us. We will make your reservation. 


TRADER HORN 


Nation Wide Headquarters for Used Car Dealers 


70th St. at Broadway 
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never better than now, he said. 

Three new vice-presidents named 
were Dan McLean of Vancouver; 
George W. Hogan, Toronto, and M. 
W. McCoomb, St. Stephen, N. B. 
S. S. Rafuse, Bridgewater, N. S., 
was elected secretary. B. L. Walk- 
er, Niagara Falls, Ont., was named 
treasurer. 

New directors appointed were 
Fred Stapells, Calgary; Ross Trout, 
Estevan, Sask.; R. A. Divens, Win- 
nipeg; Ron Todgham, Catham; W. 
R. Jenkins, Charlottetown, P.E.L; 
William D. Brennan, Halifax; H. 
E. Larman, Montreal, and David 
A. Amory, Montreal. 


We are located in the heart 
of New York City. Every- 
thing is available for your 
comfort and convenience. 
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By Automotive News 
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Tradein Refunds 
Harvest Goodwill 
For R.I. Dealer 


PROVIDENCE, R. I. (UTPS)— 
With strong accent on customer 
goodwill, Capitol Cadillac Co. of 
this city has in operation a refund 
plan which is proving that the pub- 
lic still is willing to follow along on 
the principles of honesty and fair 
play. 

Last April Perry A. Adair, presi- 

*dent and manager of Capitol Cadil- 
lac, placed in operation the refund 
system that gives quite a sizeable 
refund on traded-in cars after they 
have been sold and a legitimate 
profit raade by the company on the 
transaction. 

For instance, refunds are made 
above the grosses as listed: $3,000 
up—10 percent gross; $2,000-$3,000— 
15 percent gross; $1,000-$2,000—20 
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76,928 231,683 3,550,306 3,831,400 
tocar, Corbitt, Divco, Marmon H., 


percent gross; gross not to exceed 


Customers, who are not apprised 
in advance of the refund plan, are 
tickled to receive a check often for 
a substantial amount and, whatever 
the amount, as gratifying as it is 
unexpected. 

In the five months that the re- 
fund system has been in operation, 
Adair estimates that about $4,600 
has been paid in refunds and he ex- 
pects that before the end of the 
year his company probably will up 
that figure to around $10,000. 

Strong on ethical treatment both 
for the automobile dealer and the 
public, Adair works on the premise 
that goodwill is engendered when, 
after a legitimate profit has been 
made by the dealer on his sale of 
the traded-in car, he allocates a 
slice of the excess for the surprised 
customer who assumed the transac- 
tion ended when his trade-in was 
originally appraised. 


AUTOMOTIVE NEWS production and 
registration figures tell the story of output 
and sales every week. 
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have comparatively little effect on 
total 1948 production in Chrysler 
plants. 

However, they added, the Briggs 
strike has already and will as 
long as it lasts have a delaying 
effect on Chrysler’s plan for in- 
troducing new models. 

But, it was explained, the Briggs 
strike was called at a time when 
Chrysler plants were threatened by 
a serious supply problem. Strikes at 
two of the corporation’s principal 
foundry sources had cut off badly 
needed stocks of cylinder heads and 
exhaust manifolds. 


Chrysler is reported to have gam- 
bled that both tieups would be of 
short duration—and lost the gam- 
ble. One of the strikes lasted 80 
days. se: 


HUS, although Chrysler plants 
had succeeded in sustaining 
volume production all during the 
supplier tieups, the Briggs strike 


(Continued 


motor industry as a student engi- 
neer with the Pierce-Arrow Motor 
Car Co. of Buffalo. He joined the 
Quartermaster corps of the United 
States Army in October, 1917, and 
was discharged in January, 1919, 
with the rank of second lieutenant. 

Hufstader went to Flint in 1920 
as publicity director of the Flint 
Chamber of Commerce. In the fall 
of 1922 he joined the Dort Motor 
Car Co. and in the spring of 1923 
he became sales manager of the 
Mason Motor Car Co., the truck 
division of the Durant Motor Car 
Co. 


In 1925 Hufstader joined the 
Graham Brothers as district man- 
ager at Minneapolis and later in 
the same year was transferred to 
Detroit as executive assistant to 
Ray Graham. In 1926 he became 
associated with Dodge Brothers. 

Hufstader began his association 
with Buick on March 1, 1929, as 
used-car manager at Flint. He later 
became regional sales manager for 
Buick and the Buick-Oldsmobile- 
Pontiac sales organization at Chi- 
cago, and later Buick sales manager 
in the B-O-P setup at Detroit. On 
Oct. 23, 1933, he returned to Flint 
as general sales manager of Buick. 
He has three | children. 


ILES WAS born in Goodland, 
Ind. His first employment was 
with Armour & Co. at Indianapolis. 
Following graduation from Wabash 
college, he was employed briefly by 
the Marmon Automobile Co. and 
then joined a Chicago accounting 
firm. 
He became a certified public ac- 
countant in 1927 and the following 
year joined Oakland Motor Car Co., 
the predecessor of Pontiac Motor 
division. He went to Buick as as- 
sistant comptroller in 1932 and be- 
came comptroller there in 1941. 
Goad, born in Petersburg, Ind., 
was graduated from the Univer- 
sity of Illinois. He joined General 
Motors in 1923 at Delco-Remy Co. 
at Anderson, Ind. Five years later 
he was transferred to the Delco- 
Remy operation at Muncie, Ind., 
to start the division’s storage bat- 
tery program. 

He went to AC Spark Plug in 
Flint in 1933, became general manu- 
facturing manager in 1934 and gen- 
eral manager in 1938. In 1940 he 
became assistant to W. C. Williams 
jr., then vice-president of GM, in 
Detroit. In 1941 he served as assist- 
ant to Albert Bradley, now execu- 
tive vice-president, and in 1942 was 
selected to head up the wartime 
Eastern Aircraft. 

Goad was named a GM vice- 


Illinois Fair Trade Law 


Ruled Unconstitutional 


CHICAGO.—The [Illinois state 
fair trade act was ruled uncon- 
stitutional last week by Circuit 
Judge Harry M. Fisher, who 
said the law illegally forced re- 
tailers and wholesalers into 
contracts specifying uniform 
prices. 
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Chrysler, Packard Shut All Week ... 


Briggs Strike Holds Output to 91,724 


was called at a time when Chrysler 
would have had to curtail produc- 
tion anyway despite the resumption 
of work in the supplier plants. 
Through last week, it was said, 
the Briggs tieup has merely given 
Chrysler plants an opportunity to 
build up its stocks of materials 
that were depleted by the supplier 
tieups. 
And if the Briggs strike is settled 
this week, observers. predicted, 


Crosley Names 
Dierkes in South 


CINCINNATI. — William J. 
Dierkes has been appointed South- 
eastern regional sales manager for 
Crosley Motors, Inc., President 
Powel Crosley jr. announced here. 

With regional headquarters in 
Atlanta, Dierkes will direct sales 
of Crosley passenger and commer- 
cial vehicles through dealers in 
Alabama, Florida and Georgia. 


Wilson Streamlines GM Staff; 
Curtice Gets Key Post 


from Page 6) 


president in 1943, became general 
manager of Buick-Oldsmobile-Pon- 
tiac division in 1945, and was made 
a@ group executive later that year. 
He became a member of the GM 
board of directors in 1946. He be- 
came general manager of Fisher 
Body division in September, 1946. 
+. * + 

RONIN is a native of Detroit 

and a graduate of the Univer- 
sity of Detroit. He joined Fisher 
Body Co. in 1918, after military 
service, and was first employed in 
the material department. 

He was made assistant general 
factory manager in charge of 
Fisher division assembly plants in 
1934 and became general factory 
manager in 1941. From 1941 to 1944 
he served as industrial relations di- 
rector of Fisher, and was made 
general manufacturing manager in 
1945. 

DuBrul, a native of Cincinnati, 
joined the sales section of Gen- 
eral Motors in 1927. 

Emmert, born in Piqua, O., joined 
GM in 1919 as an electrical engi- 

































Detroit. 

Kyes was born in East Palestine, 
O. Prior to joining General Motors 
in August, 1948, he had been presi- 
dent and general manager of Harry 
Ferguson, Inc. 

Tykle, a native of Middletown, 
Ind., is an engineering graduate of 
Purdue university. He was em- 
ployed as an engineer by the state 
of Indiana for four years prior to 
joining Delco-Remy division at An- 
derson, in 1927. 

* + + 

OHNSON has been associated 

with General Motors since 1923 
and for the last four years has 
served as assistant director of the 
General Motors public relations de- 
partment. He succeeds Joseph P. 
Little, who has been assigned to the 
staff of Douglas. 

berg has been associated 
with GMC continuously since 1925 
and for the last three years has 
been superintendent of the sheet 
metal division of GMC. He suc- 
ceeds Rodger J. Emmert, who has 
been transferred to the Central 
Office in Detroit to direct the 
new facilities and processes staff. 

In 1923 Johnson joined the 
Chevrolet organization as a distri- 
bution representative in Janesville. 
In 16 years with Chevrolet, he held 
sales posts in many sections of the 
country and in 1938 was promoted 
to assistant general sales manager 
of Chevrolet in charges of the 
Western half of the United States. 
In 1939, he became vice-president 
and director of sales for General 
Motors of Canada, Ltd., and during 
the war came back to Detroit to 
head up General Motors War Prod- 
ucts Training Service. 

Little joined General Motors in 
1919 as assistant superintendent of 
the motor and axle plant of Chev- 
rolet in Flint. He served in various 
executive capacities with Chevrolet 
until 1930, at which time he was ap- 
pointed president of the Motor Ac- 


- | counting Division of GM. 


neer with Remy Electric division in | 


Chrysler plants will make up the 
production lost because of it in four 
or five weeks. 

Packard, observers say, is really 
the plant suffering most from the 
Briggs dispute. Also affected is 
Willys, where assembly of station 
wagons was resumed after a two- 
month shutdown only to be stopped 
again by the labor trouble at its 
new supplier. 

7 * 

T= MOST optimistic factor in 

last week’s production effort 
was contributed by the Ford Motor 
Co. More Ford passenger cars were 
built last week than in any other 
week since the company resumed 
postwar output. 

Ford cars were rolling off the 
line at a rate of about 3,200 daily. 
A Ford spokesman said produc- 
tion would likely level off at 3,250 
@ day and continue at that pace 
through the balance of 1948. 

Plans to increase output of Fords 
to 3,700 ~ day have apparently been 
abandoned until 1949 because of the 
company’s current material situa- 
tion. 

In its second week of new model 
assembly, Nash last week was expe- 
riencing the usual difficulties con- 
nected with getting a new car into 
volume production. Nash failed to 
add materially to the past week’s 
production effort but relatively fast 
progress was reportedly being made. 

. of + 

HE BRIGGS strike, whatever its 

long-term implications, has shot 

big holes into the prospects of car 
and truck output in U.S. plants 
during September. 


A check of contemplated sched- 
ules at the beginning of the month 
found factories scheduling an 
overall U.S. output during the 
current 21-day work period of 
348,000 cars and 112,000 trucks for 
a total of 460,000 units. 


But even if the Briggs strike 
should end this week, it seems cer- 
tain that initial predictions for Sep- 
tember will prove about 50,000 pas- 
senger cars and 5,000 trucks too 
high. 

The truck decline can be attrib- 
uted to lower daily production of 
that category at Ford, but the 
Briggs strike will be responsible for 
nearly all the passenger car volume 
that will be lost this month. 





Kneebone 


(Continued from Page 1) 


ated in Chicago last January dur- 
ing the association’s annual con- 
vention. At the same time the 
office of assistant managing di- 
rector also was created. The lat- 
ter has been filled since that time 
by Donald C. Barnhart, who will 
continue in that position, it was 
stated. 

The last Washington directing 
officer of the NADA was Lee 
Moran, who held the position of 
executive vice-president. 

* > * 


YVREN the two new offices of 
managing director and assist- 
ant managing director were cre- 
ated in January, the two positions 
were thus defined by the board of 
directors: 

Managing director—Principal ex- 
ecutive officer of the association; 
represents the association in con- 
tacts with the public; participates 
in meetings of the board of direc- 
tors, executive committee and in 
the meetings of all standing and 
special committees; reports to the 
president and executive committee 
and is responsible for carrying out 
general policies of the association. 

Assistant managing director - 
Supervises and directs the organ- 
ization, activities and staff of the 
NADA; responsible for all head- 
quarters and field operations and 
services conducted by the associa- 
tion. Implements and carries out 
programs as approved by the presi- 
dent and the managing director. 

Kneebone is the first man to fil! 
the new office of managing di- 
rector. 


Beard Heads Hunter Service 


Hunter Farm Supply, Norton, 
Kans., has announced that Lewis 
Beach is now in charge of its shop. 
Hunter Farm Supply is an author- 
ized dealer of Minneapolis-Moline 
products. 
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Added Models Still to Come .. . 


"49 Kaisers 


Minus Price Boost 


(Continued from Page 1) 


radical appearance departures from 
the Howard Darrin-styled vehicles 
which were first shown by K-F in 
January, 1946. 
a oe ? 

T{DGAR F. KAISER, vice-presi- 
44 dent and general manager, said 
that engineering and tooling costs 
for the firm’s lines involved an 
expenditure of over $10,000,000. He 
described the 1949 models as repre- 
senting “far more than the auto 
industry’s traditional ‘facelifting.’” 

The K-F executive said that the 

first 1949 model was No. 279,195 
in the accumulative grand total 
of cars turned out by Kaiser- 
Frazer, 

The first of the '49’s was pro- 
duced on Aug. 24, immediately fol- 
lowing output of the last 1948 
model, he disclosed. 

* * + 
Kine m cited the following as 
oer major features of the new 


oe An increase from 100 to 112 
horsepower in the Kaiser Deluxe 
six-cylinder engine with no loss of 
fuel economy. 

2. Simplified clutch, steering, ac- 
celerator and brake mechanisms. 
Fifty-two parts have been elimi- 
nated through development of an 
“exclusive” K-F clutch linkage, it 
was stated. 

2. A restyled body with a sil- 
houette three inches lower “in 
appearance” than in previous 
models. A new grille, bumpers, 
fenders, hood and other body 
panels are among the styling 
changes. 

4. Completely redesigned interi- 
ors with new instrument panels 
and a color-styling program said 
to be of unprecedented variety in 
the auto industry. 

o * a7 
DESIDES greater horsepower, 
quicker acceleration without 
loss in operating economy are 
among the results claimed from 
improvements in the power plant 
of the 1949 Kaiser Deluxe sedan. 

A dual throat carburetor and 
dual manifold system have been 
included for improved 112-horse- 
power performance. 

The dual manifolding is the 
outgrowth of two years of experi- 
mentation by K-F engineers, the 
company said, adding that “it 
provides the motor with the high- 
est rated horsepower per cubic 


K-F Sues Otis 
And 2 Lawyers 
For $38 Million 


DETROIT.—Kaiser-Frazer Corp. 
last week took the offensive against 
the so-called “Masterson suit” by 
filing a counter-suit for damages 
of $38,552,118. 

Filed in Federal District court 
here, the suit named James F. 
Masterson, Philadelphia lawyer; 
David D. Martin, his Detroit rep- 
resentative, and Otis & Co., Cleve- 
land investment firm, as defen- 
dants. 


K-F asserted that a conspiracy 
on the part of Cyrus Eaton, head 
of Otis & Co., William R. Daley, 
president of Otis, two Cleveland 
attorneys and others sought to de- 
prive K-F of its rights and benc- 
fits under a stock underwriting 
contract. 


A stockholders’ suit filed last 
February by Martin in behalf of 
Masterson halted a transaction un- 
der which Otis & Co. was to have 
brought out a 900,000 share issue 
of K-F common stock. The Master- 
son suit was later called a “phoney” 
in a Washington hearing. 


The latest suit is separate from 
another pending against Otis & 
Co. for $19,000,000 in damages al- 
legedly suffered by K-F from the 
collapse of its stock offering. How- 
ever, a K-F spokesman explained 
that the conclusion of one suit 
would probably cancel out the 
other. 


———_ » | 
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Unveiled 


inch displacement of any stand- 
ard six-cylinder American auto- 
mobile engine.” 

So effective is the refinement, 
K-F said, that the Kaiser Deluxe 
will accelerate from a speed of 10 
to 70 mph in 30 seconds without 
loss in fuel economy. 

+ - * 


HE dual throat carburetor pro- 

vides for the free flow of a bal- 
anced mixture of fuel and air to 
all cylinders. Each throat of the 
carburetor acts as a single car- 
buretor and supplies the fuel mix- 
ture to its own manifold. 


What is described as “equipoise” 
absorption of motor vibration has 
been achieved by mounting the en- 
gine at three points on resilient 
live rubber blocks. The rear mount- 
ing is on a newly-designed cross- 
member in the frame. 


Redesign and simplification of the 
accelerator linkage is said to be 
responsible for “feather-touch” con- 
trol of the accelerator. The pedal 
can be adjusted to a hard touch | 
pitch if the owner prefers. 

* . * 


OOLING fins in the radiator 
have been completely shrouded, 
resulting in a 9 percent increase in 
cooling efficiency as well as provid- 
ing better air flow. A new side- 
mounting of the radiator eliminates 
tie rods and assures ready access 
to the engine. 

Other new features include a 
more compact oil bath air cleaner, 
new muffler and exhaust pipe, and 
engine splash shields with remov- 
able covers for quick motor acces- 
sibility. 

Among chassis advances are a 
redesigned clutch linkage which 
provides a softer action and greater 
durability; a new steering linkage 
said to cut the turning radius by 
11 percent; a completely redesigned 
gearshift mechanism, and a strong- 
er frame with improved road clear- 
ance and longer front coil springs. 

The new K-F clutch mechanism 
eliminates 52 parts, cutting the 
number of parts in the linkage to 
16, and providing only one “wear” 


point. 

Further refinement of K-F “tru- 
line” steering was attained by re- 
designing the steering linkage. This 
change cuts the Kaiser turning cir- 
cle to 40 feet. 


* 7 + 

A CONSTANTLY decreasing 
brake pedal ratio has been en- 
gineered to provide controllable, 
non-grab braking action. The new 
design provides a high initial ratio 
for normal traffic stopping in which 
a soft pedal is desirable, and a 
low final ratio for hard emergency 
braking. Eighteen percent less 

pedal pressure is claimed. 
Although front-to-rear body re- 
styling has given the 1949 model 
a lower appearance, the car actual- 
ly has greater road clearance, it 
was claimed. This was achieved 
through redesign of the frame 
cross-member which supports the 
rear of the engine. The new cross- 
member provides greater rigidity 
and an additional 1% inches in 

road clearance, K-F “said. 

Rocker panels integral with the 
body and a redesign of support- 
ing members inside the sheet 
metal shell of the doors have 
given the body additional sturdi- 
ness, according to the company. 
Riding qualities have been fur- 

ther softened through the use of 
longer front coil springs and im- 
proved rear leaf spring suspension. 
There also is a newly-designed link- 
less front stabilizer bar to minimize 


sway. ree Ve 


ORIZONTAL bars which blend 

with a massive one-piece, wrap- 
around bumper distinguish the new 
front-end styling. Incorporated in 
the grille are extra large parking 
lamps, with a newly-designed “Buf- 
falo-K” emblem on the hood as a 
part of the chrome grille trim. 

An actual overall height of 64% 
inches has been maintained in 
the new models, although style- 
wise the silhouette is said to ap- 


‘ 





REDESIGNED DASHBOARD — Color-styled to blend with a variety of hues offered in 
upholstery, the instrument panel of the 1949 Kaiser Special sedan bears little resembaince 


to that of previous models. 
which curves above as well as 
the steering post. 
new Kaiser line. 


below 


pear lower through redesigned, 
longer-skirted fenders and lower 
chrome-trimmed rocker panels 
which are integral with the body. 
Other exterior features include 
new pull-type door handles, lower 
rear license plate mounting, a new 
trunk lid handle and massive 
chrome tail and stop lights. 


+ . + 
NEW instrument panel domi- 
nates the completely restyled 


interiors of the '49 models. Soft, 
indirect lighting illuminates the 


New features include indirect 7 of dials, a 
the steering spoke, an: 
“Softtop" and “hardtop” convertibles are yet to be unveiled in the 


horn ring 
@ map light installation in 


dial-type speedometer and other 
gauges in which indicators are 
silicone-treated to eliminate waver- 
ing. 

Through a rheostat control, the 
driver may lower not only the 
panel lighting, but radio dial illu- 
mination as well. Lighting can be 
reduced to a degree where only the 
numerals and pointer of the speed- 
ometer appear. 

Interior fittings have been re- 
designed throughout, and are fin- 
ished in chrome in the Kaiser 


45 


Deluxe and pearl plastic in the 
Kaiser Special, 

Unusual features are chrome as- 
sist handles which provide finger 
leverage for thumb operation of 
push-button door controls, and a 
sliding latch on the face of the 
upholstery panel which replaces the 


conventional plunger-type door 
molding lock. 
Additional innovations in the 


Kaiser Deluxe are a custom ash 

receiver and electric cigaret lighter 

for rear seat passengers, and front 

compartment carpeting with rub- 

ber pedal and heel pads in colors 

to harmonize with interior styling. 
* oe 2 


7s styling program extends 
even to a selection of six colors 
in rubber pedal pads and floor 
mats. Eighteen body colors and 16 
harmonizing fabric shades, plus 
three selections of vinyl plastic, 
are available. 


Two of the upholstery cloths— 
ribbed nocturne and ribbed beau- 
mont—are new to the auto indus- 
try, K-F said. Adapted from fab- 
rics used in furniture manufacture, 
they were developed by K-F stylists 
who worked with textile engineers. 


Three other exclusive fabrics, 
magna cord, corundle cord and a 
%-inch pin stripe, complete the 
Kaiser selection. 
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Kindly Acknowledge 


Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will do and your courtesy will help 
us maintain the present high regard 
which this department enjoys. 
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HELP WANTED 


NATIONALLY KNOWN MANUFACTURER 
of automotive parts and accessories mate- 
rially expanding the breadth of its line. 
Has opening for several automotive engi- 
neers. Apply in writing to Box 2518, c/o 
Automotive News, Detroit 26, giving age, 
training, experience and salary desired. 


AUTO SALESMAN — Largest Chevrolet 
dealer west of Mississippi offers position 
to an experienced salesman desirous and 
capable of earning $25,000 per year. Must 
have truck experience, like trucks, know 
trucks, and have ability to sell fleet and 
individuals. If you are of high caliber 
and want this type of connection, write 
giving all pertinent information on pres- 
ent and previous experience, address and 
phone. Also enclose recent photograph. 
A. W. Haensli, Central Chevrolet Com- 
pany, 1225 E. 7th St., Los Angeles 21, 
California. 





FIRST-CLASS HYDRAMATIC 
MECHANIC 
By Alabama’s Largest Oldsmobile Dealer. 
45% commission on $2.75 flat rate. New 
twin post lift with all latest factory equip- 
ment. Working conditions second to none. 
Must be sober, honest, loyal and efficient. 
STEEL CITY OLDSMOBILE 
COMPANY 
2415 7th Avenue So., 
Phone 7-8154 


Birmingham, Alabama 





SERVICE MANAGER for young Chrysler- 
Plymouth dealership in Florida town of 
15,000. A real opportunity for the right 
man. Give references, experience, ex- 
pected salary first letter. Box 2519, c/o 
Automotive News, Detroit 26. 


WANTED—Experienced and qualified truck 
and automotive equipment sales and 
management man. Permanent position. 
Outstanding future for the right kind of 
fast-moving, quick-thinking, dependable 
and result-getting man. Write, in full 
detail, the type of truck equipment sales 
experience you have had, type of man- 
agement positions held and approximate 
salary range. We're located in the mid- 
dle west. All replies confidential. Box 
2533, c/o Automotive News, Detroit 26. 


BUSINESS MANAGER—Must have back- 
ground in automotive accounting and 
capable of supervising the internal opera- 
tions of a principal city Ford dealership. 
Also enclose recent photograph. Mercer 

Garage, Bluefield, W. Va. 


SALES MANAGER-—-Old established Chev- 
rolet dealership in Pacific Northwest. 
300 car contract. Must be aggressive and 
familiar with all phases of dealership. 
Prefer man from Pacific Northwest. Box 
2530, c/o Automotive News, Detroit 26. 


SERVICE MANAGER — Old _ established 
Chevrolet dealer in Pacific Northwest. 
Must be aggressive and able to assume 
full control of shop, 25 mechanics and 
apprentices. Prefer Chevrolet man and 
one from the Pacific Northwest. Box 
2531, c/o Automotive News, Detroit 26. 


GENERAL MANAGER for 150 car poten- 
tial Ford dealership in Virginia. Capable 
of taking full charge and be result-getter. 
Recent photograph, complete background, 
salary expected in first letter. All re- 
plies confidential. Virginia preferred. 
Box 2532, c/o Automotive News, De- 
troit 26. 

PARTS MAN—Experienced on Ford parts, 
for large New York City dealer. Excel- 
lent opportunity for capable man. Box 
2515, c/o Automotive News, Detroit 26. 


(For Rates, Etc., See Next Page) 





HELP WANTED 


PARTS DEPARTMENT MANAGER - — By 
large Ford dealer and parts distributor in 
Ohio. Must know Ford parts thoroughly 
and be aggressively sales-minded. Excel- 
lent opportunity for experienced man. 
Attractive salary and bonus plan. Box 
2522, c/o Automotive News, Detroit 26. 





WANTED 


SALESMEN WITH CARS 


To call on new and used car dealers for 
large manufacturer of nationally advertised 
brand of automobile seat covers; choice 
territories available;; no objection to carry- 
ing allied lines; liberal commissions. 


Send qualifications and references to: 


BOX No. 1515, 
PATERSON 1, N. J. 





HELP WANTED—MALE. General Service 
Manager for auto distributorship adja- 
cent to Newark. Must have had expe- 
rience in similar position. Must be abje 
to efficiently supervise a_ distribution 
depot, retail service station and large- 
volume parts department. To such a 
man we offer a steady position with a 
reputable firm at a salary of $8,000 a 
year. In reply, kindly give complete 
business background and references. Box 
2525, c/o Automotive News, Detroit 26. 


GMC TRUCK SALESMAN — Franchise 
dealer located in the fastest growing 
town in middle west. Possibility of 
$15,000 a year for man who can produce. 
Must have experience. Sauder GMC 
Trucks, 301 8S. Water, Wichita, 
Kans. 


SERVICE MANAGER — Experienced for 
Lincoln-Mercury dealership in Chicago. 
Good salary and incentive bonus. Ex- 
cellent opportunity for a man who is a 
producer and has the ability to direct 
personnel. Give full details about your- 
self in first letter. Box 2526, c/o Auto- 
motive News, Detroit 26. 


WANTED—Parts and stockroom man in 
100-car New York State General Motors 
dealership. Must be experienced and ag- 
gressive. References required. Box 2511, 

c/o Automotive News, Detroit 26. 


ASSISTANT PARTS MANAGER — Man, 
familiar with all phases of parts opera- 
tion, needed by distributor of Chrysler 
Motor Parts Corporation products located 
in best city in Ohio. Salary plus per- 
centage of net profits of department. 
Reply Box 2527, c/o Automotive News, 
Detrit 26. 


Inc., 








POSITION WANTED 
To encourage this classification for the 
benefit of our employing readers, Posi- 
tion Wanted ads are accepted at half 
regular rates, namely: 742 cents per 
word for one insertion or two inser- 
tions of the same copy at 124 cents 
per word. Cash in advance. 












MANAGER, GENERAL OR SALES — Re- 
fined gentleman, age 36, married, aggres- 


references proving 
experience retail 


sive, with excellent 
ability plus 19 years’ 
and wholesale with G.M. dealers, desires 
position with full responsibility. Have 
managed all departments of retail opera- 
tion, specializing in sales and business 
management. Presently holding respon- 
sible executive position with manufacturer 
in metropolitan area. Location secondary 
to opportunity. Box 2513, c/o Automotive 
News, Detroit 26. 

MANAGER, GENERAL OR SALES—Pref- 
erably General Motors, Chrysler Corpora- 
tion or Nash dealership, in city of 50,000 
or over; North Central, North Eastern or 
New England States. Have had 15 years’ 
experience in the automotive retail busi- 
ness, as dealer and sales manager; one 
year as District manager. Would like a 
permanent connection with good, repu- 
table dealer. Have full knowledge of all 
phases of the business. Am married, .46 
years of age; good education and live a 
good, clean aggressive life. Can furnish 
the very best of references and some 
capital if necessary. Ray L. Howard, 
1025 Weiss St., Saginaw, Mich. 


POSITION WANTED 


GENERAL MANAGER—Now successfully 
employed with a Chevrolet dealer, doing 
$600,000 volume, desires a position pre- 
senting greater producing and earning 
potential. If you are a G.M., Ford or 
Chrysler-Line dealer who requires a 
young, ambitious family man, whose 15 
years’ training and experience embraces 
G.M.A.C., Chevrolet, Buick, Chrysler 
wholesale-retail activity, then this is your 
opportunity to employ a go-getter with 
the capacity and willingness to profitably 
supervise each department of your busi- 
ness. Prefer contract on salary and profit 
percentage basis, with opportunity to in- 
vest. Top references. Replies contiden- 
tial. Available reasonable notice. Box 
2528, c/o Automotive News, Detroit 26. 


TOP FLIGHT GENERAL MANAGER with 
‘*‘BUYERS MARKET” experience in G.M., 
Ford and Chrysler dealerships. College 
graduate, 49 years of age, perfect health 
and financially stable. Now employed by 
large volume dealer but desire change to 
Michigan or Ohio dealership with inactive 
ownership or owner wishing to retire. 
Contact must be based on a straight per- 
centage basis with a minimum potential 
of $15,000. Write Box 2516, c/o Auto- 
motive News, Detroit 26. 


OFFICE MANAGER, ACCOUNTANT, thor- 
oughly experienced all phases of dealer 
operation, office, sales and service, ca- 
pable of taking charge of any size dealer- 
ship, references, New York area. Box 
2536, c/o Automotive News, Detroit 26. 


EXECUTIVE, solid type, with ability to 
get things done. Directing present opera- 
tions since 1939 with volume growth fif- 
teen times. Will gross near two million 
1949. Exceptional background, service, 
sales, human relations. Want new chal- 
lenge with leadership opportunity. Im- 
peccable references, character and abil- 


ity. Replies kept strictly confidential. 
Box 2534, c/o Automotive News, De- 
troit 26. 


MANAGEMENT ADMINISTRATOR and or- 
ganizer available about October ist. Suc- 
cessful Chrysler Motors background, 
extensive parts wholesaling and service 
merchandising experience. Details upon 
request. Box 2512, c/o Automotive News, 
Detroit 26, 


BUILDING FOR SALE 


FOR SALE OR LEASE—One of the most 
modern up-to-date automobile buildings 
in America. Located in one of the most . 
prosperous cities in the state of Ohio. A 
beautiful, large, fireproof building, 60’ by 
155’, with no center posts. Large semi- 
circular glass showroom with beautiful 
red-gray tile floor with modern up-to-date 
glass brick over the showroom. The com- 
plete front of the building is constructed 
of pure white enameled steel. Building 
heated with modern gas units. Plenty of 
parking space in front and side of build- 
ing. All tools and service equipment and 
office equipment goes with building, in- 
cluding a large double built-in safe which 
cost $2,200. A picture of the building 
sent on request, Shown only by appoint- 


ment, Write in care of Automotive 
News. Box 2535, c/o Automotive News, 
Detroit 26. 


DEALERSHIP WANTED 


WANTED — 300 to 400 cars, Chrysler, 
Dodge or General Motors franchise by 
responsible party. Contact C, J. French, 
481 Delaware Ave., Buffalo, N. Y. 


DEALERSHIP FOR SALE __ 


DEALERSHIP — Richest farming area in 
Iowa County Seat. New and used cars 
and repair sales near $1,000,000 past 12 
months. New garage building, stock 
equipment and supplies. $50,000, no blue 
sky. Buyer must qualify with Hudson 
Motor Company. Owner must be in Cali- 
fornia to care for oil materials. Box 
2540, c/o Automotive News, Detroit 26. 


NEW CAR PEALERSHIP — New building 
and equipment. Best in -vide area. High 
quota. Popular car. New home available. 
Michigan territory. Excellent opportunity. 








Present dealer must leave climate. Write 
Box 2524, c/o Automotive News, De- 
troit 26. 

POPULAR “AUTO AGENCY. ~ 100 car fran- 
chise, buildings, service station and 
equipment. Priced definitely right. Coy 


Williams, Box 3216, Lowell, Arizona, 





DEALERSHIP AVAILABLE 





SPORT CAR DEALERSHIPS 
Internationally famous MG Sports Roadster 
dealerships now available in Eastern United 
States. Proven sales records, pre-war and 
post-war, Excellent discount and complete 


304-10 East 64th St. 
NEW YORK 21, N. Y. 


: 





NEW CARS WANTED 


WANTED—1948 and 1949 model automo- 
biles. Must be new. Bethel, Fisher nano 
Sales, | Franklin, . 





al 
a 


WANTED — 1948 and 1949 model cars. 
Must be new. Anderson Auto, Peoria, Ill. 


USED CARS FOR SALE 


AUTO BUYERS -- Best wholesale deal at 
LEO ADLER, INC., DeSoto-Plymouth, 
3000 Fenkell, 7 blocks east of Livernois, 
Detroit, Mich. UN. 3-7400. 


WHOLESALE!!! 
1946 to 1949 Cars 
SAM GREENFIELD CO. 


6619 Euclid Avenue 


Cleveland 3, Ohio 
Phone UTah 1-2277 


1701 State Street 
Cuyahoga Falls (Akron), Ohio 


Phone WAlbridge 2145 





WHOLESALE 
1948-47-46 AUTOS 


IMMEDIATE DELIVERY 
ALL MAKES AND MODELS 
SPECIAL PRICES TO 


QUANTITY BUYERS 
Also Large Stock of Convertibles 


IRVIN SACHS 
“Philadelphia’s Largest Used Car Dealer’ 


4539 Chestnut St. Philadelphia, Pa. 
Wire or Phone ALlegheny 4-4450 








AUCTION 


1701 Madison : ave 
TOLEDO, OHIO 








Schaefer’s — 100% 
AUCTION 
Inside a Comfortable Building, Every 
THURSDAY 
t—Protective Service 


olmak in the HEART of 
INDIANA 
“The Great Mid-West Market’’ 
915 N. Dilinois St. Phone Lincoln 5383 
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[CLASSIFIED WANT AD DEPARTMENT 
| * 
zg? ’ 


USED OARS FOR SALE 


AUCTION 


(Auto Dealers Only) 


EVERY WEDNESDAY 
JOHN CORRIGAN 
Auctioneer 
GEO. CASSIDY 
Manager 
Sale Starts at 12:00 Noon 


CHICAGO AUTOMOTIVE 
AUCTION, INC. 


East Sist St. Chicago, Ill. 
oGuaenge Is the to Buy Your Cars” 




















AUTO AUCTION 
EVERY THURSDAY 
Beginning at 1 P.M. 


WHOLESALE ONLY 


Located 2 miles East of Clarion, Pa., Rt. 
322. 1 mile from Clarion Airport. 84 miles 
North of Pittsburgh, 93 miles South of Erie. 
Call from the airport if you fly in and we 
will pick you up. 


Evan Metcalf—Auctioneer 


WALT CHAPMAN AUTO 
F AUCTION 


Strattanville, Pennsylvania Phone 32 








LARGEST PENNSYLVANIA 


AUTO AUCTION 
EVERY FRIDAY NOON 
In the Heart of Lancaster County 
Low Mileage, Clean Cars 
FOR DEALERS ONLY 
Located 6 miles North of Lancaster, Pa. 


MANHEIM AUTO SALES 
& AUCTION, INC. 
Phone 202-W4 











New Dodge Buses 


Ini Stock for 
IMMEDIATE DELIV ERY 


2-TON DODGE BUS CHASSIS —— WAYNE BODY—Capacity: 32 Adults or 


48 Ohildren — 8.25/20-10 Ply Front and 
PRICE OOMPLETE 


2%-TON sone BUS CHASSIS WITH WAYNE BODY—Capacity: 36 Adults or 


00/20-10 Ply Front and Dual 


PRICE COMPLETE 
2-TON DODGE BUS CHASSIS 


WITH CARP 
or 48 Children — 8.25/20-10 Ply Front and Dual Rear Tires. 


PRICE COMPLETE 


Rear Tires. 


$4,652.00 


~ 
ENTER BODY—Capacity: 32 Adults 


$3,701.00 


2%-TON DODGE BUS CHASSIS with CARPENTER BODY—Capacity: 36 
48 Children—9. 


Adults or 
PRICE COMPLETE 


00/20-10 Ply Front and Dual Rear Tires, $4,697. 00 


TAG GALYEAN, INC. 


DODGE — PLYMOUTH — DODGE Job-Rated TRUCKS 


300 Block Virginia St., E. 


Phone 39-571 








Art Grandi, Auctioneer ~ - 
AD-4408 


Don’t Forget Your Date With 
THE HAPPY SWEDE 


Columbus’ Only Auto Auction 


DEALERS ONLY 
EVERY FRIDAY ... 12 NOON 


Olentangy River Road and Goodale Street 
COLUMBUS, OHIO 














- Joe Knop, Salesmanager 
AD-4408 












USED CARS FOR SALE 


MORE $$$ FASTER 
EVERY FRIDAY 


(DEALERS ONLY) 
QUINCY AUTO AUCTION 
Held at Broadway Motor Mart 
(iil, BR. 104 at 32nd St.) 
3200 Broadway, Quincy, Ili. 


Phone 3200 


“CHARLIE” THALE, Owner, Operator 

@ Cars Galore e¢ 8 Acs. Parking Space 

@ Plenty of Action @ Top Auctioneers 

@ Modern Building @ Friendly Service 
A Wonderful Sale! 

We Reserve Numbers — Phone, Wire, Write 


Aurora AUCTION Sales 


AT 
NEW LOCATION 
U. 8. Route 30 (Joliet Road) 
EVERY MONDAY 
11:00 A.M. Promptly 
BUY - SELL - TRADE 
This Sale Known for Plenty 
Late Model Automobiles. 
Fly or Drive to 
AURORA AUCTION SALES 
AURORA, ILLINOIS 
Phone 31512 


Ted Ilseman, Owner 
“Dutch”’ Stewart, Auctioneer 








1948-1935 
Wholesale Buyers 


Baldy Hall Doesn’t Love Any Car! 
He’ll Sell Them All!!! 


Detroit Headquarters for 
Out-of-Town Dealers 


HALL-DODDS 
OF FERNDALE 


JOrdan 4-5801 21500 Woodward 
DETROIT 








AUTO AUCTION 


DEALERS ONLY 
Sale Starts at 11 A.M. (C.S.T.) 
Every Thursday 


MANEY MOTOR CO. 


Murfreesboro, Tenn. 


AUTOMOBILE 
AUCTION 


28 MILES FROM CHICAGO LOOP 


% Mile East of Illinois State Line 
On Route 30 


EVERY FRIDAY 11 A.M. 
Over 150 Cars Each Sale 


Dealers Buy—Dealers Sell 


Buyers coming in by plane or train— 
call—we will meet you. Hotel accom- 
modations available, transportation fur- 
nished. Call early for reservations. 
Transports available to move cars, 

Geo. Lawson—Owners—Bud Fennema 


DUTCH STEWART, Auctioneer 


Dyer Auto Auction 
Phone 4111-4051 Dyer, Ind. 
Res.: Ohicage Heights, Ml. 5268Y3 
and Lansing 173-M 


















AUTO AUCTION 
TIM ANSPACH 


Albany, N. Y. 


(For Dealers Only) 
EVERY MONDAY... 12 NOON 


























TRUCKS WANTED 
WILL BUY all types of new 1949 Stude- 


baker trucks. Give full specifications = 

price. Cook Automobile Co., St: 

Dealer, 923 Main S8t., Ph. 4-4848, Littie 
ROCKS FOR SALE Zz 


[9g an 
FOR SALE—1945 White heavy-duty wreck- 
w complete with all 


errr ned egrets 
FOR SALE—New 1948 2-ton GMC truck 
equipped with heavy-duty Holmes wreck 
ing equipment, body and neavpchety 
front end winch—will 


USED CARS FOR SALE ‘artin 
N.E. 10th 8t., Fort Lauderdale, Florida 


i942 DIAMOND T TRACTOR, — fully CTOR, fully 
equipped, ready to go to work, air 
brakes, 125-gallon saddle tanks, 


STUART & RAMP, INC. 
AUTO AUCTION 


EVERY WEDNESDAY 


The Finest Auto Auction 
in the Country 


AT THEIR NEW LOCATION 
HOOSIER AIRPORT 
On State Road 52 
INDIANAPOLIS, IND. 
BUY—SELL—TRADE 
Fly or Drive to 
STUART & RAMP, INC. 


INDIANAPOLIS, IND. 
Phone HI. 5363 


WHOLESALE AND RETAIL, parts deliv- 
ery truck. 15-foot armorlite aluminum 
van mounted on 1946 Chevrolet long 
wheelbase chassis. Has full opening 
double rear doors and side door. Mount- 
ing steps on both side and rear. Three 
overhead lights inside. Completely 
equipped with standard Lyons parts bins 
securely mounted, braced and equipped 
screen fronts Truck has low mileage, is 
serviced weekly and is in excellent con- 
dition. For further details and 


St., Quince 
Mass. PResident 2a 2 


BUSES FOR SALE 
BUSES FOR yn yo 1947 pH ke 2-ton 
54-passenger school bus. tires ali 
around, large Evans heater, yA type. 
Will meet safety 


10:00 rubber, 5-speed transmission, 
gain. Johnson's Auto Service, Meadville, 
Pennsylvania. 





AUTOS - - - TRUCKS 





Dunkirk Auto Auction, Inc. | _ Lewes, Delaware. 
DUNKIRK, N. Y. NTE oes WAantEe 
D—Righ Dodge 
(Dealers Only) Sew or weed, “on Sak dane. x 


Every Tuesday ... 1:30 P.M. — Corporation, Box 55A, Charleston, 
Rain, Shine, or Snow Wan? RD wo 
’ , WANTED—J parts. Send your 
Large Heated Building of oierags ‘and best quantity - fh. 


*% 5,000 CAR ACCOMMODATIONS % a ae ne ee 
For Reservations Call 
Dunkirk 2429 


Located on Rt. 60 in Dunkirk Fair Grounds 
Auctioneer: Warren A. Godfrey 


TRAILERS - TRACTORS 


OLDSMOBILE 


And All General Motors 
PARTS AT WHOLESALE 





WHEELING, ILL. LIBERAL DISOOUNTS 
25 Miles North of Chicago Hoods 
AUTO AUCTION Hub Caps ifyarammle Part 
(Wholesale Only) Ges Tanks Carburetors 
Every FRIDAY ... 12 Noon Trunk Lids Steering Wheels 
RAIN or SHINE vod ms Many 0% a ae 
© BALANCE YOUR STOCK Orders Filled Same Day Received 
® BUY CARS TOU NEED SELMI MOTORS, INC. 
© OPEN 24 HOURS LARGEST OLDSMOBILE P 
DEPOT IN EAST 


Inside comfortable sales arena — Large 
outside Pavilion — Unlimited parking 
facilities — Always a fine selection of 
cars — Transport facilities available. 


3431 N. 15th St. Philadelphia, Pa. 
Teil, Baldwin 9-0352 and 9-72965 








Drive, fly or take bus to Wheeling, 
25 miles north of Chicago on Route 
45 (Milwaukee Ave.), Palwaukee 
Airport 2 miles. Phone 348 for hotel 
reservations. 


WHEELING 
AUTO AUCTION CO. 


John W. Corrigan, Auctioneer 
‘“‘DEALERS COAST TO COAST ARE 
WHEELING TO WHEELING” 


LARGEST STOCK 


BUICK PARTS 


Wholesalers: We Are Quantity 
Shippers .. . Same Day Service 
On Mail Orders and Inquiries 





NEWEST and BEST 
AUTO AUOTSON in the EAST 
LERS ONLY 
AUCTION 1 EVERY THURSDAY 
1 P. M. IN or SHINE 
FITZPAPRICK MOTORS 
1660 East Main Street 

WATERBURY 171, CONN. 


Telephone Waterbury 4-4841 
TOM WEBSTER’ BILLIE FITZPATRICK 


All Shipments on C.O.D. Basis 


ROBERTSON BUICK CO. 
“EDGE OF THE LOOP” 
1000 S. Wabash 
CHICAGO 5, ILL. 
Phone WABash 1080 


TRUCKS WANTED 


WE ARE INTERESTED in buying late 
model used trucks and cars. Any make 
from % ton to 15 ton. We go anywhere. 
Call Estebrook 2660 or write to Fred 
Bedford, 534 No. Cicero Avenue, Chicago 
44, Illinois. 











OLDSMOBILE 
PARTS AT WHOLESALE 


The Largest Oldsmobile Parts 
Depot in the United States 
INCLUDING SHEET METAL, FRAMES, 
HOODS, DOORS AND 
HARD-TO-GET PARTS 
HYDRAMATIO PARTS AND SERVICE 
CENTER 


LATE MODEL 
NEW OR USED TRUCKS 


© Any type or style 

e Any quantity 

e Must be in perfect condition 
e Will travel anywhere 


Call, Wire or Write 
CHICAGO TRUCK SALES 


4545 W. Madison St. OHICAGO 24, ILL. 
Tel. MANsfield 7772 


Mail Your Order or Wire Us Collect 
SHIPMENTS MADE PROMPTLY 


KAISER BROTHERS 


Prospect 2331 
1540 8. Figueroa St. Les Angeles 15 
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PARTS FOR SALE 


TS shipped anywhere. Call, 
write, one. Tranter-Williams Motors. 
Inc., 4016 Allston Ave., Cincinnati 9, 
Melrose 7275-6-7. 


ise 
PARTS FOR SALE PARTS FOR SALE 

————— eS 

pARTS — The following new trim items | WHOLESALE PONTIAC PARTS — Large | FORD P 

availabie-tmmediate an shipment at dealer’s stocks of hard-to-get parts; body and 

cost. sell Pai ar No. fender parts for all models. Fast service, 

14.878, Sart ine 4136348, t cush- liberal discount. Walter H. Schultz Pon- Ohio. 
Group 15.033, tiac, 16-20 Passaic St., Trenton 8, N. J 


part rt No. “4161710, 
799, part 
Group 





2 Speed Axles 
. 


Fit 1940 Thru 1947 
Ford 1%-Ton Trucks 
These Axles List 
for $362.00 
Our Special Net Price 


$253.40 


F.0.B. Louisville 
Complete With All 
Attaching Parts 


Woody Pontiac 
Sales 


Largest Pontiac and G.M. 
‘arts Dealer in the 
Midwest 
We Carry a Large Stock of 
Fenders, Grilles, Bumpers, 
Doors, Panels 
Fisher Body 
Replacement Parts 
Send Us Your Order: 
Filled same day received 


12140 Jos. Campau 
DETROIT 12 
Telephone: 
TWinbrook 11600 











PARTS—WHOLESALE 
* 





FORD DEALER 
636 S. 5th St. 


Louisville, Ky. 








DID YOU KNOW that each Friday, rain or shine, 
one of the largest and best automobile auctions in 
the world today is held at Joplin, Missouri, the Cross 
Roads of America, where the East meets the West? 
We also keep six buyers on the road at all times. If 
you have any new automobiles or new trucks for 
sale, contact Hi-Dollar Joe at Joplin, Missouri. He 
will have one of his men call upon you at an early 
date. We need new automobiles and trucks, lots of 
them. We are not interested in anything except new 
merchandise. 


JOPLIN AUTOMOBILE 
AUCTION COMPANY 


1610 E. 7th Street JOPLIN, MISSOURI 
Phone 4600 





University 2-8457-8 University 1-9773 


DETROIT AUTO AUCTION 


“The Hub of the Industry” 
EVERY FRIDAY — 12 NOON —RAIN OR SHINE 


COL. CARL E. MARKER 
America’s Ace Auctioneer 


Bring your cars or send them Thursday, Thursday night 
or Friday A.M. OUR Guarantee: You must be satisfied! 
CALL US for reservations and accommodations. 


C&M MOTOR SALES 


DETROIT 14550 LIVERNOIS DETROIT 


BUY AND SELL 


With “Mac, the Liberal Scotchman” 
(Archie McClelland) 


AUCTION 


EVERY THURSDAY (1 P.M., E.S.T.) 
(DEALERS ONLY) 


CHARLIE “WHEEL AND DEAL’? McCARTY 
(PROMOTER) 


H. C. TURNEY AUTO SALES 


156 E. CENTER ST. ... AKRON, OHIO 
Phone BL. $127 


EVERY THURSDAY — 12 NOON 
WHOLESALE ONLY 


AUTO AUCTION 


(For Dealers Only) 


AT EARL A. SCHOTTS 
2300 READING ROAD CINCINNATI, OHIO 


Tel.: Woodburn 8060-0392 
Auctioneer: Pat Patterson 
















LOUISVILLE MOTORS 





TRUCK EQUIPMENT FOR SALE 





NEW FORD TRUCK CABS 
1948 and 1949 Models F1-F8 


Complete with Instruments, Wiring 
and All Accessories 


WHILE THEY LAST! 
$395 


CHICAGO TRUCK SALES 





AUTO EQUIPMENT FOR SALE 


TOW BARS 
RED ARROW............... $45.00 
TOW PILOT................ si7.ss 


Will Express Collect 
KANSAS CITY AUTOMOBILE 
AUCTION CO. 

1900 E. 15th St. 

Kansas City, Mo. 





AUTOMOTIVE TOW BARS 
TOW BAR SALES COMPANY 
Factory Distributors 


100 8S. CLINTON 8T. CHICAGO 6, ILL. 
ANDover 8888 DORchester 8373 





SHOP EQUIPMENT FOR SALE 


IMMEDIATE DELIVERY—New steel parts 
bins, hundreds in stock, set up, wrapped 
and cartoned for immediate delivery. We 
also have available new and used lockers, 
new benches, Parker vises, tool boxes, 
Black & Decker electric tools and grind- 
ers, Lyon tool toters, tool stands, pdint 


quests cheerfully acknowledged. We 

what we sell. achinery and 
Equipment ge, 3400 W. Fort 8t., 
Dower 18, Telephone TAshmoo 


BRAND NEW, GUARANTEED push-button 
10-station amplifier intercom systems, 110 
volt, AC-DC. Ideal for auto agency, 
service stations, used car lots, garages. 
You talk to any part of your building or 
yard. Ten-station capacity. Master sta- 
tion can call one or all sub-stations. Sub- 
stations can originate calls to master. 
Outfit complete—-master station, one sub- 
station and 100-foot cable (terminals are 


$4.50, 100 feet. All equipment quesan. 
teed, brand new TranSea surplus. Margin 
does not allow for bookkeeping, send your 
check. Price only $35 complete F.O.B. 
TranSea Corporation, 5363 West Pico 
Bivd., Los Angeles, Calif. 


FOR SALE—Twenty-seven, sectional parts 
tables complete with glass dividers, tag 
holders, etc. Excellent condition. Call or 
write, Granite Chevrolet Co., Inc., 338 
Washington St., Quincy, Mass., PResi- 
dent 3-2310. 


PARTS TABLES—Just like new at a frac- 
tion of original cost. Lots of extra glass 
and dividers. Homer Chevrolet, 9757 
ae River, Detroit 4, Mich., TExas 
4-4 


ACCESSORIES FOR SALE 


DEALERS: 


WHITE WALL TIRES 
700 x 15—4-Ply 


MAJOR MAKE 
Set of 4—Only $47.24 
Plus Tax 


THESE ARE BRAND NEW 
FACTORY BLEMISH TIRES 


EAGLE TIRE CO. 


54th St. and 10th Ave. 
NEW YORK CITY 
4150 Third Ave., Bronx, N. Y. 


WILL TRADE 


WANTED—Chrysler ‘‘Town and Country’ 
convertible or 1942 Cadillac convertible. 
Will trade 1946 Aronica Chief, 200 hours, 
2-way radio, position lights. Johnnie 
Davis, 418 8. Main St., Lewistown, Pa. 


1914 BUICK TOURING CAR, runs good. 
Would like to trade in on new Koad- 
master Buick. Harley-Davidson Com- 
pany, Box 338, Eau Claire, Wisconsin. 


WILL TRADE 1947 Ercoupe with 2-way 
radio for new Ford, Chevrolet or Plym- 
L ee 8t., Huntington, Ind. ; 


MISCELLANEOUS 

GOLD MEDAL MIMEOGRAPHING — Im- 
proves customer follow-up. Specializing, 
letters, lc government postcards. High 
quality. Low prices. MACKIE, 81 Dales, 
Jersey City 6, New Jersey. 

ENGINE REBUILDING — Crankshaft 
grinding and  metalizing. John P. 
Hughes Motor Co., Inc., Commerce, 
St. Lynchburg. Virginia. 

POLK LISTS—Selected retail auto canes 
(including Big a in eleven 
Cost t $200. For Sale $100. Box 2641, c/o c/o 
Automotive News, Detroit 26. 





BUY YOUR STOCK OF USED CARS 


AT OR 


TWO OF THE LEADING AUTO 
AUCTIONS IN THE EAST 


DEALERS ONLY 


Both of these auctions are conducted by the same management. So 
you know you will receive the best of service and accommodation. 


Horseheads. N. Y., and Danville, Pa., Auto Auctions 
Ronald D. West — Owner 


Jes. E. Johnson — Auctioneers — Tex Rickard 
cs 
ASK FOR OUR WEEKLY MARKET REPORT 


WHOLESALER — TRUCK UNITS 


2 SPECIAL PFAFFMAN, 
sales bodies. Inside measurements, 14 feet, 
wide, 6 feet, 3 inches high. 20 gauge outside. 


Interior shelving, ventilators, gas heaters, wired for 6 and 110 volts. — Bodies 
mounted on 1947 extended frame 1%- -ton Chevrolet and Dodge chassis. Units 
are virtually new; Dodge has less than 2,000 miles, Chevrolet about oa 000 miles. 
Units ht last October and not used ‘until 3 months ago. — A real buy = 
some wiiolesaler or automotive merchandiser. Load carried about 3 tons 
resale to trade value of $5,000 


Wire, write or phone: 


LA CROSSE AUTO SUPPLY CO. 


LA CROSSE, WISCONSIN 


special-built territory delivery and 


Peoria, Illinois, 
10 inches long, 7 feet, 3 inches 


ON THE SPOT PRICES! 


Yes, every week we mail our weekly used car auction 
prices to every corner of the U.S.A. without charge. 
Our prices are never padded. They are actual sales 
based on our REGULAR WEEKLY AUCTION. 


Keep Informed . . . Write for Yours Today! 
There’s No Charge . . . Don’t Delay! 


CORRY AUTO AUCTION 
Every Saturday ... 12 Noon (D.S.T.) 


Sponsored by 


Aikens Motor Sales, Inc. 
CORRY, PENNSYLVANIA 


(30 Miles Southeast of Erie, Pa.) Dial Corry 21-345 


Send Automotive News to Address Below 

for One Year $8 [_] or Two Years $14 [_] 
for which check is attached [_] or send bill [_] 
AUTOMOTIVE NEWS, PENOBSCOT BLDG. DETROIT 26, MICH. 


j 
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BALTIMORE MOTORS CORP. 


BALTIMORE, MARYLAND 


For the ,r¥i® . 
io" OLDSMOBILE 


The Futuramic Oldsmobile deserves a Futuramic setting! That’s why Oldsmobile dealers all over 
America are building such smartly styled showrooms as this . . . in an aggressive program of 
planning for the years to come! These handsome new buildings . . . with their ultra-modern equip- 
ment and advanced service facilities . . . stand as concrete evidence of the “Futuramic attitude” 





that characterizes the entire Oldsmobile organization. 


Oldsmobile dealers think ahead of the field . . . because forward-looking showmanship goes with 
the pace-setting new Futuramic Oldsmobile. They appreciate the extra sales value of GM Hydra- 
Matic Drive* ... with its “no-clutch, no-shift” action . . . and its automatic safety downshift, 
Whirlaway! Futuramic features such as these mean greater all-round appeal... greater competitive 
advantage. That’s why Oldsmobile dealers everywhere know—lt’s SMART to BE with Olds!” 


he Smal Deab..\S O.0SMOBILE! 


Across the nation, heads are turning . . . eyes 
are following the fleet silhouette of this 
spectacular new Futuramic Oldsmobile. People 
comment on its flowing lines . . . its tailored 
good taste. No wonder it’s climbing such 
/ new peaks in popularity from coast to coast! 







*HYORA-MATIC DRIVE, WHITE SIDEWALL 
TIRES, OPTIONAL AT EXTRA COST. 
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